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NORTHWEST MEETING IS ON 


ATTENDANCE IS QUITE LARGE 


Big Crowd Gathers Early Because of 
Other Attractions—Some Features 
of the Meeting 





Eight or nine hundred persons were 
present at the first session of the meet- 
ing of the Fire Underwriters Associa- 
tion of the Northwest, which con- 
vened in the great banquet hall of the 
Hotel La Salle, Chicago, on Wednes- 
day morning. The meeting opened 
later than the scheduled time, as it was 
impossible to get the members to as- 
semble promptly, many of them being 
busy paying their dues. President H. 
N. Kelsey called the meeting to order 
and after the invocation the reports of 
officers and committees were received. 
The chief point of interest was in the 
report of Treasurer Townley. He re- 
ported that the association’s expenses 
are now about $700 greater than its an- 
nual income. While it has a good sur- 
plus on hand, it would take only about 
nine years to wipe it out at the present 
rate. This subject was referred to a 
special committee, which will report at 
a later session. 

President Kelsey’s address was well 
received. 

Sheldon Delivers Address 

The annual address was delivered by 
Charles E. Sheldon, western manager 
of the American of Newark. It was a 
paper of considerable length, and un- 
fortunately a number of persons left 
the hall before it was delivered. This 
was due in part to the fact that, in the 
unfinished condition of the hall, win- 
dows at one end were open and the 
draft was so great that a number were 
afraid to continue to sit in the wind. | 

Not only is the attendance at this 

(CONTINUED OW PAGE 23.) 





Features of the Week 











The National Association of Credit Men, in one of its “Burning Subject” 


pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points te consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 


1. What is the net surplus above capital and all other liabilities? 
“2. Has it (the insurance company) a record of paying it debts (losses) promptly and 


without unjust deductions? 
“3. Are the men who manage its affairs men of character and high standing in the com- 
munity, upholding the principles of business which assure a long and honorable existence?” 
The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 


159 LA SALLE ST. 
L. O. KOHTZ, Ass’t General Agent 


CHICAGO 
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A SATISFIED CUSTOMER WILL BE A 
PERMANENT CUSTOMER. TO SE- 
CURE HIS SATISFACTION THE POL- 
ICY YOU CIVE HIM MUST BE PROOF 
ACAINST CRITICISM, AT ANY TIME, 
BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000 
ASSETS OVER 
$20,500,000 
LIABILITIES LESS THAN 
$8,500,000 


URPLUS TO POLICY- 
HOLDERS OVER 


$12,000,000 


The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York 
Western Dept., 280 La Salle St., Chicago, Ill. 




















D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice President 


OHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 
Cash Capital, Two Million Dollars 

Re-insurance Reserve, - $3,967,497.71 

Reserve for Outstan 450,440.38 

Reserve for all other Claims, - 247,169.23 

NET SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 











WILL HAVE A DEPARTMENT 


FIREMENS OF NEWARK’S MOVE 





Will Open Western Office at Chicago, 
Jan. 1, with Neal Bassett as 
General Manager 





The Firemens of Newark will open a 
western department at Chicago, Jan. 1, 
covering seventeen states with Neal 
Bassett, western field general agent, as 
manager: Offices have been procured 
on the eleventh floor of the Home 
building. 

The department will have charge of 
Arkansas, Colorado, Illinois, Indiana, 
Iowa, Kansas, Kentucky, Michigan, 
Minnesota, Missouri, Montana, Ne 
braska, Ohio, Oklahoma, Utah, Wis- 
consin and Tennessee. 

Mr. Bassett has been in the western 
field for the Firemens since 1901, when 
he succeeded the late W. D. Bradshaw. 
He was given the work of opening new 
states in the mountain territory and 
parts of the south. About two years 
ago he was given the title of general 
agent. 

When Mr. Bassett took charge of the 
Firemens it produced $126,000 in pre 
miums in his field. Last-year in his 
territory its record was $445,000, with a 
loss ratio of 42.7 percent. Mr. Bassett 
has been practically alone in the devel 
opment of his field. He is a prodigious 
worker and has made his efforts tell. 
His administrative labor has been of a 
high grade and his rank is among the 
best of the western field men. 

Mr. Bassett’s Insurance Career 

Mr. Bassett is thirty-eight years of 
age. After leaving school he became a 
local agent at Huntsville, Ala. He then 
took up local agency work at Waco, 
Tex., in 1890, and later became special 
agent of the old Fire Association of 
Waco. Later he took the field for the 
North German and Transatlantic under 
A. Loeb & Son for Pennsylvania, Mary- 
land, Kentucky, West Virginia, Tennes- 
see, Arkansas and Texas. When he left 
these companies he went with the Fire- 
mens. 

Will Have 700 Agents at Start 

The new department of the Firemens 
will have 700 agents at the start. 

Special agents will be appointed to 
handle the various states. A. F. Mc- 
Kay of Columbus, Ohio, now has Ohio, 
Indiana and Michigan as an indépend- 
ent field. After Jan. 1, his field will re- 
port to Chicago, but he will hold sway 
as special agent. 

A. A. Clothier, who is Mr. Bassett’s 
assistant, came from Minneapolis, and 
will likely be assigned one or two of 
the northwest states. H. Brain, Jr., 
who formerly traveled for the Dixie in 
Illinois and Indiana, recently went with 
the Firemens in Illinois. 

First Agency in the West 

The first appointment made by the 
Firemens in the west was Geo. W. 
Montgomery & Co. of Chicago, in 1871, 
and the firm still retains the agency. 

The move on part of the Firemens 
will cause it to be a larger factor in 
the west. It did not operate in Cali- 
fornia at the time of the San Francisco 
conflagration and hence was not 
drained of any of its resources. . 

The Firemens has $1,000,000 capital, 
$5,395,530 assets and $2,531,404 net sur- 
plus. It was organized in 1855. 
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NEWS ABOUT COMPANIES 


—_— 


REINSURES IN MONONGAHELA 





Commonwealth of Iowa is Absorbed by 
Pittsburg Company—Hirst Goes 
to New York 





The Commonwealth Fire of Ottum- 
wa, Iowa, has reinsured all its outstand- 
ing business in the Monongahela of 
Pittsburg. For the present the busi- 
ness of the company will continue 
without interruption. 

The stockholders of the Common- 
wealth have become largely interested 
in the new issue of the capital stock of 
the Monongahela on a basis of $150 
per share, which will at once strengthen 
the capital and surplus of that com- 
pany, and be of valuable assistance in 
holding the Commonwealth’s excellent 
business in Iowa and elsewhere. 

H. P. Magiil & Co. of Chicago will 
represent the Monongahela for Iowa, 
F. M. Rice, of Magill & Co., having 
been vice-president of the Des Moines 
Fire for a number of years, which gave 
him a strong following and wide ac- 
quaintance throughout that state. The 
Commonwealth’s stockholders __ will 
have representation on the Mononga- 
hela’s board of directors. Secretary 
Charles D. Hirst, of the Common- 
wealth, will become connected with 
Whilden & Hancock, managing under- 
writers of the Monongahela, and will 
later remove to New York. 

The Commonwealth Fire was organ- 
ized in 1905. The stockholders have 
paid in $200,000 cash capital and $100,- 
000 cash surplus. The company’s com- 
bined loss ratio to and including Dec. 
31, 1908, aggregated 35.5%, with an ex- 
pense ratio of 45.5%. The company 
has been comservative, its lines have 
been small and well distributed, and its 
loss paying record has been excellent. 
Practically all of the stockholders of 
the Commonwealth are located in Ot- 
tumwWa, and represent the leading in- 
terests of that city. 





UNION OF BUFFALO REINSURED 





Western of Ontario Takes the Risks 
and Agency Plant—Middlewestern 
Agents 





The Union Fire of Buffalo has rein- 4 


sured its business in the Western of 
Toronto, and _ will discontinue its 
agency business. The company has an 
agency plant in New York, Massachu- 
setts, Connecticut, Rhode Island, New 
Jersey, Pennsylvania, District of Co- 
lumbia, Maryland, Ohio, West Virginia, 
Michigan, Illinois, Missouri and Wash- 
ington. Its assets on the first of the 
year were $495,343, reinsurance reserve 
$219,462, and net surplus $60,104. The 
capital is $200,000. Premium income 
last year was $300,963. 

The Western and British America 
will replace the Union in all agencies 
where such an arrangement will not 
interfere with their present agency 
force. 

The Union Fire will not be dissolved, 
but intends to write special lines, such 
as sprinklered risks, etc. It will have 
agencies only in the larger cities, and 
will not begin its new plans until after 
the end of the year. 

The following are agents of the 
Union in some of the western states: 

Chico 


Otto Schmidt, St. Ma ai G. Heinrich, 
Wapakoneta; A. Henry & shtabula; A. B. 
Pitcher, Conneaut L. L. Dick ick, Jefferson; 
Kemmer, Lima; Wm. T. Harrison, Middletown; 
| og Sioneker Company, Hamilton; T. E. 
Dye, Urbana; Belden Seymour, Chagrin Falls; 
R. W. Moffett & Co., Ee Knopf, flout & 
Riegel, Secomvine: E, Enoot & Sandecky: 
Wm. H. Mead, C b 

Xenia; Theo. Regier, Findiee: Harry _ 
Jamestown; Fra: Sawyer, Norwalk; A. M. 
Rice, Kenton; J. F. Cuff, Napoleon; K. F. Benn 
dorf Co., Cincinnati; Welsh & Schaefer, Mt. Ver. 


(CONTINUED ON PAGE 20.) 








AMERICAN LIFE CONVENTION 





Large Attendance Expected at the An- 
nual Meeting in Cincinnati 
This Week 





The American Life Convention opens 
Thursday at the Sinton in Cincinnati 
and tonight there is already a large 
gathering of the western and southern 
officials in readiness to attend the open- 
ing session. The attendance will be 
much greater this year than at any 
meeting heretofore. Some companies 
will be represented by their entire active 
official staff, while quite a number of 
others will have two or three men in 
attendance. 

The preconvention event which 
brought manv of the officials to the city 
Wednesday was the luncheon given at 
the St. Nicholas by Dr. F. G. Cross of 
the Columbia Life. The luncheon was 
at first intended for the executive com- 
mittee, consisting of Samuel B. Smith, 
T. W. Blackburn, B. H. Robison, J. B. 
Reynolds, Isaac M. Hamilton, W. K. 
Bellis and A. M. Gildersleeve, but a few 
days before the convention Dr. Cross 
decided to make the affair more general 
and invited in addition to the directors 
the presidents of all the companies, the 
directors of his own company, the Cin- 
cinnati company officials and several 
others. Some fifty or sixty guests were 
the recipients of Dr. Cross’ hospitality. 
The executive committee held its meet- 
ing Wednesday, at which plans for the 
convention were arranged. 

The local entertainment which will 
be provided by the Ohio companies will 
take the form of a 5 o’clock luncheon 
and theater party Friday evening. 

Governor Harmon of Ohio, an- 
noiinced Monday that he would not be 
able to attend the session of the Amer- 
ican Life Convention at its meeting in 
Cincinnati, this week, because of pres- 
sure of public business. He had been 
expected to welcome the life men on 
behalf of the state. 

Over fifty sat down to Dr. Cross’ 
preconvention luncheon at the St. 
Nicholas Wednesday. Quite a number 
of speakers responded and the event 
was a decided success. Ex-Superintend- 
ent of Insurance Vorys spoke a word 
of encouragement for the younger com- 
panies. While recognizing the difficul- 
ties in establishing new companies, he 
said that preliminary term had greatly 
simplified the problem; that the present 
trouble seemed to be, not in selling 
stock, which is very easy, but in mak- 
ing a showing in the early years, in 
competition with older companies. 
However, he believed that many of 
the new companies in the west and 
south would be successful. 

President S. B. Smith spoke of this 
as the most crucial meeting that the 
convention has yet held. 

George Roslington of Albuquerque, 
N. M., spoke for the far western com- 
panies. President Isaac Miller Hamil- 
ton of the Federal Life made a talk for 
western companies, and said that if 
some of them have made mistakes, they 
are not more serious than those made 
by the older companies in their early 
days. He made a strong plea in justi- 
fication of the establishment of new 
companies in the west, showing that 
they are extending the benefits of life 
insurance to many people not hereto- 
fore insured. 

Ex-President Robison spoke in 
eulogy of ex-Superintendent Vorys and 
his work in the committee of fifteen in 
connection with preliminary term. Con- 
gressman J. Warren Keifer, who will 
respond tomorrow in place of Governor 
Harmon, made a few remarks and dis- 
agreed with those who say that there is 
no field for properly managed new com- 
panies. 

Other speakers were Gildersleeve of 
Colorado, Lucius McAdam of the 
American Institute of Actuaries, J. B. 
Reynolds of the Kansas City Life, 

(CONTINUED OW PAGE 323.) 





Insurance 
Company 


The Western Reserve 
OF CLEVELAND, OHIO 
MARS E. WAGAR President ROBERT E. GOOCH, Secretary 


APRIL 1, 1909 


CASH ASSETS - - : $549,065.61 
REINS. RESERVE - . - 237,917.00 
SURPLUS TO POLICY HOLDERS 275,298.61 











You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 
TOPEKA, KANSAS 
Insures against Fire, Lightning, Tornado, Cyclone and Wind 
Storm—Assets over one million five hundred thousand dollars— 
Losses paid over three million five hundred thousand dollars. 
Established Oyer a Quarter of a Century 





TECUMSEN 
CHIE? OF THE SHAWNEES 














Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105-87 

Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 


Western Department, Erie, Pa. 
J. F. Downrnc, Gen’l Agt. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER — 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 


New York Office, 45 William St. Northwestern Department: 


205 La Salle Street - CHICAGO 
J.M. DE CAMP, General Agent WILLIAM s WARREN, Resident Secy. 


Ohio, Indiana, Kentucky, Tennessee, Arkansas, GEO. H. MOORE, Assistant Secy, 
West Virginia at Cincinnati. HUGH R. LOUDON, Deputy Ass’t Secy. 














MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


si Rites Mieditaiaiabeehaeh, ais - $2,598.368. 26 
tiseitnics; except Capital . + eteeeecee. 1,647,866.07 
Policyholders’ Surplus .. "884,487.19 


F. M. GUND, * voi ‘Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE 
TORNADO 


INSURANCE 
COMPANY 
OF BROOKLYN, N. Y. 
Western and Southern Department, 205 La Salle Street, CHICAGO 











J. H. LENEHAR, General Agent ©. R. STREET, Ass’t General Agent 
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PESCAY HEADS BLUE GOQSE 
NEW ORLEANS MAN ELECTED 


Grand Nest Meeting in Chicago Makes 
Some Changes in the 
Bylaws 


Most Loyal Grand Gander—C. H. Pes- 
cay, New Orleans. 

His hness, Supervisor of the Flock— 
T. H. W ms, Los Angeles. 

Grand Custodian of the Goslings—W. T. 
Benallack, Detroit. 

Grand Wielder of the Goose Quill—c. H. 
Silkworth, Milwaukee. 


Grand of the Nest—Hart 
Darlington, Syracuse, N. Y. 

Grand Keeper of the Golden Goose Egg 
—Frank G. Snyder, Louisville. 


Tuesday was a great day in the his- 
tory of the Blue Goose. The meeting 
of the grand nest was attended by 
thirty-two delegates, beside a number 
of alternates, representing eighteen 
ponds. The meeting was called to or- 
der shortly before 11 o’clock by Most 
Loyal Gander George C. Main, the first 
session being held in one of the banquet 
rooms of the Hotel La Salle, Chicago. 
A committee on credentials was ap- 
pointed and reported the following as 
delegates entitled to participate in the 
work of the nest: 

California—T. H. Williams. 


Georgia-Alabama—C. L. Stockdell, H. C. 
Stockdell. 


Illinois—E. W. Jewell, Wm. S. Crawford. 
Indiana—Geo. A. Morin, B. J. Gilmore. 
Iowa—A. M. Upham, H. N. Wood. 
Kentucky—F, G. Snyder, Wm. Sowards. 
Louisiana-Mississippi—F. L. Seaman, Chas. 
H. Pescay. 


Michigan—W. T. Benallack, D. W. Andrews. 
Minnesota—W. O. Chamberlain, John F. 


Stafford. 

Missouri-Kansas—Chas, W. Fort. 

New Jersey—W. F. Ingraham, E. D. La- 
Tourette. 

New York—W. P. Moore, J. M. Carrothers. 
North and South Carolina—N. J. Heyward. 
Ohio—R. L. Raynolds, John E. Smith. 
Pennsylvania—Will S. udon. 
Texas—E. W. Thomas, Wallace Kelly. 
Wisconsin—G. F. Krumdick, C. H 


worth. 

Colorado—O. E. Lane, Lloyd S. Day. 

President Main’s address was brief 
and pointed out some of the strong fea- 
tures of the order. 

Silkworth Gives Annual Report 

C. H. Silkworth, grand wielder of 
the goose quill, made a full report for 
the year, showing not only the financial 
transactions and the number of mem- 
bers by ponds, but also making a num- 
ber of suggestions for changes in the 
bylaws, which the experience of the 
past year had shown to be desirable. 

he committee to whom had been re= 
ferred the proposition to have a fra- 
ternal feature reported that the ponds 
had unanimously voted down the pro- 
posal. The ritual committee had no 
report and at its own request was dis- 
charged. A new committee was later 
appointed with Wm. T. Benallack of 
€troit as chairman. This committee 
will take the subject up during the 
coming year. The feeling prevails 
among the members that a number of 
changes in the ritual could be made ad- 
vantageously. 

After the appointment of a committee 
on changes in the bylaws, recess was 
taken until 2 o’clock when the nest re- 
convened at the rooms of the Chicago 
Board of Underwriters, the banquet 
room at the hotel being needed for 
Preparation for the evening’s festivities. 

Committee on Bylaws Reports 
: The committee on bylaws meanwhile 
ad taken up all the changes proposed 

y the grand wielder of the goose quill 
a8 well as by others and made its re- 
~t After some discussion and 
mendment the features of the report 
adopted were as follows: 
ntticle IX of the constitution was 
— SO as to permit the grand nest 
a upon the time and place for 

ing its sessions. Before amend- 
an the meetings had to be held in 

New early in October each year. 
raed was decided to bulletin for action 
cha year proposed amendments to the 

stitution providing for numbering 
(CONTINUED ON PAGE 21.) 
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FOUNDED A. D. 1710 


UNITED STATES BRANCHG 
54 Pine Street, New York 
J. J. Guile A. M, Thorbara 


MANAGER SECRETARY 








INSURANCE OFFICE 


©F London 


TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The policy of the SUN INSURANCE OFFICE recommends itself. 
The oldest insurance company in the world furnishes the longest 


tried indemnity. 





OLDEST INSURANCE COMPANY IN THE WORLD 


WESTERN DEPARTMBNT 
171 La Salle Street, Chicage 
Hi. B. Kelsey, P. T. Kelsey, 


MANAGER ASG'T MANAGER 


Sansome ¢ Sacramento Sis., San Francisco 


PACIFIC COAST DEPARTMENT( 


C. A. Heary é Ce., 


GENERAL AGENTS 
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IMPORTANT SCHEME ON 


———_—— 


ORGANIZING CENTRAL BUREAU 





Inside Deal Is Divulged in Letter From 
American Street & Interurban 
Railway Association 


Under date of Sept. 24 H. J. Davies, 
secretary and treasurer of the Cleve- 
land Railway Company and chairman 
of the committee on insurance of the 
American Street & Interurban Railway 
Association, sends a confidential letter 
to members. The letter is: 


AMERICAN STREET AND INTERURBAN 
RAILWAY ASSOCIATION 
Engineering societies Bldg., 29 W. 39th St., 
ew York, N. Y. 

OFFICERS 1908-190 

President, James F. Shaw, Boston, Mass. 
First Vice-President, Arthur W. Brady, Ander- 
son, Ind. 

Second Vice-President, Thomas N. McCarter, 
Newark, N. J. ; 5 
Third My Ap Geo. H. Harries, Wash- 

ington, D. C. 

Fourth Vice-President, Chas. N. Black, San 

Francisco, Cal. 

EXECUTIVE COMMITTEE 
President, Vice-Presidents and 7 
R. N. Wallis, Fitchburg, Mass., president Ac- 
countants’ Assn. , ‘ 
Paul Winsor, Boston, Mass., president Engineer- 

ing Assn. , , 
C. B. Hardin, St. Louis, Mo., president Claim 

Agents’ Assn. A 
C. Loomis Allen, Utica, N. Y., president Trans- 

portation and Traffic Assn, 

Secretary-Treasurer, Bernard V. Swenson. 
(Personal and Confidential) Sept. 24, 1909. 

To the General Managers of Member Com 
panies:—The leading insurance companies are 
considering the establishment of what they call 
a central inspection bureau for traction proper- 
ties. The committee on insurance of this asso- 
ciation has asked that the association be per- 
mitted to name or appoint a member of this 
central or national bureau. ; 4 

One purpose of the bureau is to investigate 
and study electric properties—their construction 
and surroundings—so that reliable data may be 
obtained, from which the bureau may fix just 
and reasonable rates of insurance. Another 
purpose is to provide for the inspection of trac- 
tion properties by special inspectors. The rec- 
ommendations of these men, who, confining their 
work to electric railways, will become experts 
on the subject, should, and doubtless will, be 
respected and carried out by the insured, with 
the result that the danger of fire in such prop- 
erties will be lessened and the average cost of 
insurance reduced. 

If you favor the establishment of the pro- 
posed bureau, please write a letter to this 
effect and mail it to the chairman of the com- 
mittee on insurance. H. J. Davtes, 
Secretary and Treasurer Cleveland Railway Com- 

pany, Cleveland, Ohio. 

The managers of the insurance companies 
are encountering some opposition in their ad- 
vocacy of the plan, and a letter from you will 
be of great assistance to them and _ to your 
committee. Davies, 


. Chairman Committee on Insurance. 





Assured’s National 
The Illinois insurance department_has licensed 
the Assureds Natiqnal Fire of Decatur, Ill. 
This is the new mutual organized by Percy B. 
Sullivan, recently manager of the Illinois Na- 
tional. 


COMMITTEES ARE APPOINTED 





President Hartigan of National Asso- 
ciation of Insurance Commissioners 
Announces the List 





Commissioner J. A. Hartigan of Min- 
nesota, president of the National Asso- 
ciation of Insurance Commissioners, 
this week announced the following list 
of standing committees for the year: 


Laws _ and Legislation—C. C. Lemert, Ohio; 
Joseph Button, Va.; = J- McGivney, La.; J. V. 
Barry, Mich.; F. Hi. ardison, Mass.; . ee 
Hotchkiss, N. Y.; Ben F. Crouse, Md.; T. H 
McDonald, Conn.; Thomas B. Love, Texas. 

Blanks—H. D. Appleton, N. Y.; i. E, Green, 
Md.; C. W. Fletcher, Mass.; M . Rowland, 
Mich.; S. E. Stillwell, Ohio; Isaac Davenport, 
Va.; J. E. Lang, M ierson Hammond, 
Conn.; A. G. Hann, Colo. 

Rates of Mortality and Interest-—F. H. Mc- 
Master, S. C.; W. A. Wright, Ga.; George E. 
Beedle, Wis.; O. S. Basford, S. Dak.; Frank 
N. Julian, Ala. 

Assets of Insurance Companies—G. H. Adams, 
N. H.; H. R. Cunningham, Mont.; W._ F. 
Nichols, Ariz.; E. Myron Wolf, Cali.; J. C. Bill- 
heimer, Ind.; T McComb, Okla.; T. M. 

kk I.;.C. H. Maul, 


Henry, Miss.; C. W. Bell, K 

Credentials—C, C. Gray, 

Del.; V. M. Lewis, N. J.; J. Eggers, Nev.; G. 
B. Squires, Utah; J. R. Jobe, Ark.; S. A. 
Kozer, Ore.; G. W. Bailey, Vt. 

Reserves Other Than Life—F. H, Hardison, 
Mass.; F. W. Potter, Ill.; John Kennish, Mo.; 
J. L. Bleakly, Iowa; Beecher Putnam, Me.; J. 
S. Darst, W. Va.; f. E. Drake, Dist. of Col.; 
David Martin, Pa. 

Miscellaneous—T. H. MacDonald, Conn.; C. 
W. Barnes, Kan.; LeRoy Grant, Wyo.; W. L. 
Clayton, Colo.; John ennish, Mo.; C. 5 
a Ida.; W. V. Knott, Fla.; E. ¢. Cooper, 


Unauthorized Insurance—J. R. Young, N. 
C3 = Chavez, N. Mex.; E. M. Wolf, Cal.; 
G. B. Squires, Utah; C. H. Maull, Del.; T. E. 
Drake, Dist. of Col.; F. H. McMasters, S. C.; 
David Martin, Pa. 

Fraternal Insurance—R. E. Folk, Tenn.; F. 
H. Hardison, Mass.; Young, N. C.; c. ¢. 
Lemert, Ohio; T. B. ve, Tex.; F. W. Potter, 
Il.; B. F. Crouse, Md.; T. M. Henry, Miss.; 
William H. Hotchkiss, N. Y. 

Committee on Taxation—W. L. Clayton, Cole. 


{ V. Barry, Mich.; S. R. Barton, Neb.; J. L. 

leakly, Iowa; Beecher Putnam, Me.; F. N. 

— Ala.; G. H. Adams, N. H.; R. E. Folk, 
enn. 


Special Committee to —— a. Expenses of 
Fire Insurance Companies—J. V. Barry, Mich.; 

‘ cGivney, La.; C. C. Lemert, Ohio; T. H. 
MacDonald, Conn.; J. R. Young, 

Committee on Valuation of Securities—W. H. 
Hotchkiss, N. Y.; F. H. Hardison, Mass.; Joseph 
Button, Va.; J. A. Hartigan, Minn. 

Committee on Fidelity and Surety Companies 
—J. Button, Va.; B. F. Crouse, Md; T. B. 
Love, Tex.; H. R. Cunningham, Mont.; S. R. 
Barton, Neb.; P H. Schively, Wash.; F. H. 

; Reau E. Folk, Tenn.; T. J. 


McMaster, S. 
McComb, Okla. 
Committee on Examinations—B. F. Crouse, 
Md.; Joseph Button a.; J. V. Barry, Mich.; 
T. H. MacDonald, Conn.; J. R. Young, N. C.; 
W. H. Hotchkiss, N. Y.; F. W. Potter, Ill. 





Disciplining Nonboard Agents 
The Pacific Board has started a 
movement to discipline nonboard com- 
panies and agents. Rates were opened 
this week at a few points where the 
nonboard element is strong in Cali- 





fornia. 





PAPERS THAT WEKE READ 
NORTHWEST MEETING NOW ON 


Many Interesting and Profitable Con- 
tributions to the Literature of the 
Business 


President Kelsey, in his address 
before the Northwest association meet- 
ing, briefly reviewed the history of fire 
insurance since the time of state depart- 
ments and offered some comment on 
what experience shows to be advisable. 
His quotation from an- old report, 
wherein it was stated as a matter for 
satisfaction that the comnanies as a 
rule were not badly impaired, was in 
amusing contrast with the present re- 
quirements of the departments. He 
also quoted from another report which 
pointed out that adequate rates are 
necessary to sound insurance, a position 
which departments are only now get- 
ting back to. He also touched on the 
contrast afforded by fire marshal and 
valued policy laws in the same state. 

Mr. Kelsey said in part: 


State supervision has not afforded the com- 
panies, who are complying with the requirements 
of the several states (bearing their burden—an 
excessively heavy one—of taxes, paying the citi- 
zens of states a commensurate reward for their 
services employed in the business), protection 
against unauthorized companies and concerns op- 
erating as interinsurers, Lloyds, and what not. 
Not only do they deprive the state of taxes 
which it requires from companies duly licensed 
in the state, but they avoid the payment of 
commission to any one saguiarty engaged in the 
business, and afford absolutely questionable in- 
demnity, the soundness of which bears not the 
sign of state or national approval. It has been 
estimated by an insurance commissioner of one 
state in particular that a million dollars is the 
amount of premium taken in by this class of 
insurers in one of the cities of his state, and 
that by no means the largest city. 

Rates and State Supervision 

Reputable companies do not believe in nor 
practice the granting of their indemnity on un- 
equal terms on identical hazards, except in the 
incidental trade necessity of meeting belligeraut 
attacks upon their own business, and have at 
great expense instituted a system of estimating 
rates on a common a Be. The state might 
well prevent such unreasonable and disastrous 
attacks, injurious to the companies’ solvency, by 
legalizing the rates which the companies have 
adopted as uniform and equitable, but leave the 
making of such rates absolutely where it be- 
longs, and where of a right it ought to be—in 
the hands of those who are competent to make 
them, who are marketing their indemnity and 
investing their funds to back it. The public will 
thus obtain the benefit of such an even spread 
of the fire tax as to guarantee the minimum 
cost of the fire waste, and also ease the present 
heavy drain on new insurance capital required 
to prevent impairment and to pay losses. We 
must not forget that while insurance is a tax, 
the companies have stood back of the tax to 
make good any deficit, which in the last few 
years has amounted to almost as much as the 
resent capital stock of all companies doing 


siness, or upwards of $70,000,000. 
_ The proportionate growth of the fire waste 
in this country has exceeded the development 


(CONTINUED ON PAGE 18.) 
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AS VIEWED FROM CHICAGO 


ROLL OF HONOR 

Ocr. 9 or next Saturday will be Chicago 
Day.” It marks the thirty-eighth anni- 
versary of the big Chicago fire. It also 
is celebrated because with the ruins of 
the old Chicago still smouldering, a new 
Chicago, the city of the present and the 
future, was born. 

There were many insurance companies 
involved in that conflagration. Some of 
them were crushed at the time under the 
heavy burden. Others that pulled through 
the ordeal passed out later on. 

It is interesting to note the heroic 
minority that are still in business and 
which constitute a roll of honor, most 
of which have also passed through the 
later and more disastrous conflagrations : 

The veteran survivors with their Chi- 





cago net losses and net surplus at that 
time are: 
Losses. Net Surplus. 
PACINR coccccccccsccecece $3,773,423 $ 757,006 
**American Central ...... 227,406 14,552 
Buffalo German ......... 5,000 22,104 
Citizens, Mo. ...ccccceces $5,000 67,752 
Commerce, N. Y. ....-+++ 395,083 114,653 
Commercial Union ....... 346,037 218,187 
Commecticut .c.csscsccece 490,875 114,653 
Continental ........... 1,700,000 647, 
Detroit F. & M. .......0- 189,377 48,684 
Firemens, N. J. wcccceccse 10,000 233,264 
Firemens Fund .........- 529,364 90,371 
Franklin, Pa. ..cccccccce 635,429 1,011,533 
GREMSTS. scccccscrcceses 276,861 254,517 
CRONE csscecicccocecenee 12,136 83,966 
SD. OND  6c0-vcevcccoun 7,827 42,226 
DEE nsec cccucenéneas 276,861 4,541 
TURGUNOEE cc ccccocceccesee 1,965,669 601,405 
TONNE, The Mc. st cccesvenes 3,071,390 511,456 
eon. Co. OF MM: Accccescas 623,545 1,296,385 
Be & Le BG, cocccccvcves 3,290,680 1,465,570 
PMEETA civcrcosrecrccece 256,000 20,598 
+tNorth B. & Merc........ 2,328,380 705,483 
Northwestern National.... 250,767 19,465 
WOME, We. Bs 006:0000-90:08 429,925 372,947 
Pesan, Ch. crccccccccee 937,219 $15,615 
Providence Washington... 496,170 114,085 
BONED SS.66 6550660008 dene 96,893 247,090 
DE whssuesereneawe 137,806 87,375 
BOR, POs cscccceseceoecs 24,437 153,187 
Soringhield .cccccscsccove 527,120 126,560 
Williamsburgh City ...... 61,710 138,871 
*Aetna’s gross loss was $4,230,241. 
**American Central assets were $277,764. 


Losses were paid in cash with funds borrowed 
by directors on their personal notes. E 

+Phoenix of London paid $800,000 as reinsur- 
ance for North British. 

An accurate estimate of the loss in 
the great fire is impossible, but the fol- 
lowing figures are careful approxima- 
tions: 

PEEING S60 dtt00bi00250d000e00004 $ 50,000,000 


Produce (cereals, flour, lumber, etc.) 5,060,000 
DOE 65-068036-060000600064 13,250,000 
DED sede sviawsnexkaeneeus 60,500,000 
Tlousehold property, money, etc..... 56,700,000 


PE icc ici vcasntasvcadebases $185,510,000 
The risks carried in the burned dis- 
trict by 201 insurance companies 
amounted to $100,225,780. There was 
much “underground” insurance and ex- 
act figures can not be obtained, but an 
estimate of the insurance paid is $50,- 
000,000. The difference between amount 
at risk and amount paid is chiefly the 
excess of losses on policies over the 
assets of the companies. 
* * «© 
SIGNING POLICIES IN BLANK 

Custom prevails in some quarters for 
certain agents of companies given to 
writing brokerage business to accede to 
the request of such companies and have 
blocks of policies signed in blank and 
sent to the head office for the comple- 
tion of any coverage desired. It opens 
the way for all kinds of danger. The 
policies signed by an otherwise reputa- 
ble agent can be filled in at cut rates or 
not in accord with local practices. It 
is a violation of the spirit of the resi- 
dent agent law. The mere signature 
does not complete the insurance trans- 
action. 

Complaint has been made that this 
practice is in vogue in case of a few 
agencies in Chicago. THE WESTERN 
UNDERWRITER wrote Superintendent Pot- 
ter of the Illinois department as to the 
attitude of the department on this sub- 
ject. He writes: 

Springfield, Ill., Oct. 2—To the Ed- 
itor—The law of Ill nois requires that 
policies delivered within this state shall 
be signed by a duly authorized and li- 
censed agent within the state. It does 
not seem necessary to discuss the spirit 
of this law because this appears evident. 


It certainly was the purpose of the 
legislature that the business of fire in- 
surance should be done by licensed 
agents so far as possible, that there 
might be some person in the immediate 
neighborhood of the place where the 
risk is written or the policy issued upon 
whom the responsibility for such issu- 
ing rested. I do not believe that, under 
the law, a bundle of policies, signed in 
blank, and then issued from a home 
office, or somewhere outside of the 
state, filled in as the needs of the occa- 
sion might require, would be in compli- 
ance with the law. 

I think that the spirit of the law con- 
templates more than the mere sending 
of an insurance policy, and, as above 
indicated, I do not believe the practice 
mentioned in your letter is permissible. 

Frep W. Potter, 
Insurance Superintendent. 
* + o 

NOT IN SKINNER SYNDICATE 

Vice-President Going of the Shawnee 
Fire was in Chicago last week and said 
the James R. Skinner Company, of 
New York, which is sending out circu- 
lars offering 15 or 20 percent cut in fire 
insurance rates, is entirely unknown to 
him. The Skinner company had the 
Shawnee in its list of companies in 
which it could furnish insurance. Mr. 
Going says the Shawnee is not dealing 
with cut-rate brokers and the use of the 
re name is entirely unauthor- 
ized. 

Whilden & Hancock of New York, 
general agents of the Monongahela, say 
as to the Skinner syndicate: 

“We wish to advise that this firm has 
no authority whatever to quote us or 
any of our companies on any risks in 
any section of the country unless the 
risk is previously authorized by this 
office. We have taken this matter up 
with Skinner & Co., and have requested 
them to refrain from using our compa- 
nies on any business or risk controlled 
by them, or which they may be seek- 
ing to control. We are endeavoring to 
maintain an office along correct lines 
and practices, and are adhering to cor- 
rect rates.” 

Secretary A. D. Baker of the Michi- 
gan Millers says: 

“T note that the Michigan Millers 
heads a list of companies on the front 
page of your issue of Sept. 30, which 
is held up to obloquy in the eyes of the 
insuring public as rate cutters, and 
among companies advertised by James 
R. Skinner & Co. of New York. 

“I wish to say emphatically that we 
have never had any dealings with James 
R. Skinner & Co. They have no right 
to advertise this company or to under- 
take to deliver any of its policies. If,. 
through another agent of this company, 
they ever received such a policy, we 
would immediately recall it if we knew 
it went through James R. Skinner & 
Co.” 

* ° 2 
CONVENTION MEETING PLACE 

Western agents who attended the 
Atlantic City convention of the Na- 
tional Local Agents’ Association feel 
that the experiment of holding the 
meeting where there is no local senti- 
ment has not been a success. Atlantic 
City is a national resort. Even New 
Jersey agents felt but little patriotic 
pride in having the convention in their 
state. 

Take any city, which is not a resort 
point, that is selected as the convention 
place, and the local agents evince con- 
siderable sentiment. They are anxious 
to stimulate a large attendance and pro- 
vide some entertainment. Adjacent 
towns also feel a reasonable sense of 
responsibility. 

Western agents with few exceptions 
believe the fifteenth anniversary meet- 


Public Adjusting Opportunity 


Leading public adjusting firm with highest standing 
doing largest business, but contemplating spreading out 
nvites partner having large insurance acquaintance; fin, 
“pening; communications strictly confidential. Address 
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The Cincinnati Mutual Fire Insurance Co. 
503-504-505 Fourth National Bank Building 
CINCINNATI, OHIO 





Our record for the prompt and satisfactory adjustment and payment cf 
all legitimate losses is second to none. Popularity induces prosperity and 
that’s why we are prospering. Good agents wanted in Ohio towns where 


not represented. 
LOUIS H. SCHWEER, Secretary. 


O O Pp E | ORGANIZED 1851 
C R NATIONAL 


Fire Insurance Co. INSURANCE COMPANY 
of Dayton, O. 
Of Cincinnati, Ohio 








DAVID B.CORWIN CHAS. W. SCHENK | 
President ! ; 
SAM.L. LA ROSE ‘> W. POHLMAN, Jr. - = President 

‘EDW. A. WINTER - - 


JOIN SUMFIC 


Be an Agent of the Springfield Underwriters Mutual Fire 
Insurance Company, which is rapidly becoming a Leader. 

Agency plant confined to Ohio. 

Managed by men familiar with the Ohio field. Quick action on ap- 


pSentions. OHN G. WETZEL, Secretary. 
Fairbanks, Bldg., Springfield, O. OSCOE C. IDDINGS, Speciat Act. 


MERCHANTS AND THE CINCINNATI 
MANUFACTURERS UNDERWRITERS 


CoMPOSED OF 
INSURANCE COMPANY The Eureka F. & M. Insurance Co. 
CINCINNATI. 


The Security Insurance Company 


Secretary 














CHARTERED 1838 PERPETUAL OF CINCINNATI, OHIO 
CAPITAL «= « « $150,000.00 
Py To . ms - 257,195.21 
SUM TOLDERS ome et 192,801.24 
William H. Calvert, President j§~ |= —=«=_—sONNet Surplus.......... cee ccccseeeeseeeeees 227,206.11 
Winfield S. Hukill, Jr., Secretary. I nd $741,46338 


404 Firet National Bank Building 


P, A. ROTHIER, Prest. ADAM BENUS. $= 





The Akron Mutual Fire Insurance Company 
AKRON, OHIO 

RELIABLE AGENTS WANTED i every town in Ohio where we are not 

satisfactorily represented. 


WE PAY both top price commissions to Agents — and our losses promptly. 
Net assets above all liabilities January 1st, 1909, $124,246.51. 


He we Office: Rooms 315-316 Hamilton Bldg., Akron, Ohio 


W. M. HILTABIDLE, General Manager _C. E. MITCHELL, Secretag; 
ORGANIZED 1876 ‘OHIO AGENTS, ATTENTION! 


The Ohio nama The Dayton Mutual 


Fire Insurance Company Fire Insurance Co. 


SALEM, OHIO Organized in June, 1908, and Doing 
Assets e e $917,880.33 2 Successful Business, is Now Pre- 
Cash Surplus + + 107,709.33 paring - on . ng Awe 
oughout ‘Oo gents 
J. R. VERNON, Pres. J. AMBLER, Sec'y | Represent a Conservative Mu 
Company Address 








During its entire history the Compan hes continu 


ously fulfilled estimate of saving | 
to the Pollcyholdera | B.C. COLEMAN, Secretary 
Ohio Business Only Through Local Agencies 17 East Third Street _ DAYTON, OBO 





Marsh & NicLennan 
Surplus Insurance 

EIGHTY THOUSAND DOLLARS 

Automobiles 


Insured under floater form covering everywhere. 


CAPACITY 





Offces also in 
Roctnwesters F&M. Chicago Office Minneapo 
Lioyds, London 189 LA SALLE STREET Duluth and 
Law Car & General 
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ing should be held in Chicago, the cen- 
ter of a great country, easy of access 
and a drawing card from a convention 
standpoint. A western man is presi- 
dent and his state, Michigan, desires to 
send a big delegation in his honor. 
The Illinois Local Agents’ Association 
wants the next convention in Chicago. 
No place, in the minds of the western 
fraternity, could be selected that would 
assure so large and enthusiastic a gath- 
ering. ‘ . ” 
McCRAE’S NEW AGENCY CONNECTION 

A. L. McCrae, the well known surplus 
line broker of Chicago, has made a con- 
nection with Shipman & Wayne agency 
of that city and will handle the firm’s 
surplus line and outside brokerage de- 
partment. Mr. McCrae was for some 
years in the field for the New England 
mutuals and since then has specialized 
on surplus lines. With Shipman & 
Wayne’s office back of him, Mr. Mc- 
Crae will be able to develop a depart- 
ment of no mean proportions, a work 
for which he is well fitted. 

* - 
PUSH UP THE RENTS 


The continual increase in rents on 
lessees of offices in the National Life 
building, Chicago, which houses the 
Chicago Board and the big majority of 
local agents, has raised a very serious 
question among tenants as to how far 
they can afford to accept the ever-re- 
curring advance in rent when a lease 
expires. 

The building succeeded in attracting 
insurance tenants and the plan of hav- 
ing local agencies under one roof has 
proved an excellent one. The leases ex- 
pire at different dates, but even at that 
if the Chicago Board seeks other quar- 
ters it will start an exodus. 

It is hinted rather quietly and yet sig- 
nificantly that a movement is on to get 
another building where the tenants will 
have something to say on the rent 
proposition. 





* * 

INSURANCE CLUB MEETINGS 

The Chicago Fire Insurance Club will 
resume its meetings Oct. 12. B. E. 
Blanchard, electrical inspector of the 
Chicago Board, will continue his series 
of papers on electricity. The subject 
for the first meeting being, “Inside 
Work,” including electrical heaters. 

President E. T. Campbell, of the 
American Central, will speak Oct. 26. 
Mr. Blanchard will lecture Nov. 9 and 
Nov 23. The annual meeting will take 
place Dec. 14. 

* + + 
CHANGES IN COMMITTEES 

President Lenehan of the Western 

Union has appointed H. N. Kelsey of 


Proof. 







“Principal Office 
> 46;Cedar Street, New York “== 


The Continental 
Fire Insurance Company 


OF NEW YORK 


The Continental began business January 1, 1853, with a 
capital of $500,000. At the time of the Chicago fire, its net 
surplus was $650,000. Losses of over $1,700,000 were paid to 
Chicago Conflagration claimants, and the capital was increased 
to $1,000,000, the surplus being only $53,000. Thirteen months 
later Boston burned, and the Continental paid $490,000. In 
order to pay these losses without drawing on the capital, the 
stockholders were assessed 40 percent. To Baltimore claimants 
the Company paid over $950,000, and to San Francisco claimants 
over $2,400,000. Every loss was promptly adjusted and paid in 
cash. There was no litigation. 


To-day the Continental has actual gross assets 
of some $24,000,000, and a net surplus of at least 
$14,000,000. Its stock is selling for $1,625 a share 
(par value $100), and the Company is Conflagration- 
The Continental stands for protection of 
the Loyal Local Agent and maintenance of the 
American Agency System. 
for the property owner and for the agent. 


It is the safest Company 


Western Department ;«- =: 
280 La Salle St., Chicago = 
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the Sun to succeed Cofran & Dugan on 
the governing committee, which other- 
wise is as heretofore. The members 
are F. C. Buswell of the Home, J. F. 
Downing of the North America, H. C. 
Eddy, Commercial Union; A. J. Hard- 
ing, Springfield; H. N. Kelsey, Sun; P. 
D. McGregor, Queen; C. H. Barry, 
Pennsylvania; C. W. Higley, Hanover; 
G. H. Lermit, Northern; Walter H. 
Sage, German-American, and T. E. 
Gallagher, Aetna. The governing com- 
mittee organized by reelecting T. E. 
Gallagher as chairman and Walter H. 
Sage as vice chairman. The only other 
change made on the union committees 
was on the arbitration committee,where 
S. D. Andrus of the Georgia Home suc- 
ceeds H. N. Kelsey, transferred to the 
governing committee. 
* + © 

GETTING THE CATHOLIC CHURCHES 

Here and there in different western 
States local agents find some sort of an 
Organization at Omaha, Neb., is edging 
in on Roman Catholic churches. It is 
known as the Catholic Church Society 
and issues certificates of insurance at 
tates below the tariff. It is said to be 


Teinsuring the business in a large east- 
ern company. 


The North British had its western department 
dinner at the Union League Club, Tuesday 
evening. 

Secretaty Otto E. Greely of the Calumet gave 
a company dinner at De Jonghe’s Tuesday. 
President W. Irving Osborne, Directors James 
A. Patten and Fred S. James were present to 
meet the field staff. 

The following nominations have been made 
for the executive committee of the Chicago Board 
of Underwriters to be voted on at the — 
meeting Oct. 14: C. M. Rogers of Rogers 
Rollo, Fred E. R. Jones of arren, Moore & 
Jones, and Nathan Klee of Klee, Rogers & Co. 





Changes in the Field 











George L. A. Lauer 


George L. A. Lauer of Madison, Wis., 
special agent of the Continental in Wis- 
consin, has been appointed New York 
special agent of the Concordia. A. F. 
Hebgen, Wisconsin state agent of the 
Concordia, goes to New York to install 
Mr. Lauer in his new field. 





G. M. Garvin 
G. M. Garvin has been appointed northeastern 
Iowa special agent of the Columbia of Omaha, 
with headquarters in Cedar Rapids. 





Cc. B. Rogers 
C. B. Rogers, who has been appointed Indiana 
and southern Illinois special agent of the Shaw- 
nee, will make his headquarters at Indianapolis, 
and has arrived in that city preparatory to take 
up his work. 


. a 
SOME LOCAL EVENTS 


A. S. Nathan & Co. of Chi 
agency of the Michigan ‘Commorelal. ee 









OHIO AND WRST VIRGINIA 


CLEVELAND PLAN GOES OVER 








Necessary to Defer Action Till Nov. 1 
—Home and Royal Silent— 
Reddeman Goes in 





Cleveland, Oct. 15—(Special corre- 
spondence)—After several days’ work 
by the governing committee of the Fire 
Insurance Exchange on the’ changes 
that are to take place under the new 
rules, it has been found necessary, in 
order to accommodate everybody, to 
defer final action until Nov. 1. In the 
meantime, there is every assurance that 
representatives of the Home and Royal 
will visit ,Cleveland, confer with the 
officers of the exchange and make ar- 
rangements for the membership of their 
agents. It is believed that there will 
be no trouble in getting the differences 
all ironed out and satisfactory. There 
is little doubt that some of the other 
companies will await the decision of 
these companies before taking any 
steps, and that they will be perfectly 
willing for representatives to become 
members if they so desire. 

All agents feel that it will be far 





more satisfactory to cooperate with 
the others than to attempt to operate 
alone or in connection with those who 
are now out. There would be difficulty 
in handling large lines and other things 
would also stand in the way. Another 
thing, there is a general tendency of 
men engaged in similar lines of busi- 
ness to flock together and that same 
feeling pervades the insurance frater- 
nity. There is something of a social 
tendency among them and they want 
to all stand upon the same footing. 

O. E. Reddeman, manager of the 
Delaware, Reliance and Rochester 
German, who also represents the Me- 
chanics & Trades and the German of 
Pittsburg, has decided to join the ex- 
change. This move on the part of Mr. 
Reddeman is highly appreciated on 
the part of the Cleveland agents. 





Agency Smash-up at Elyria 

C. C. Lord, of Elyria, Ohio, a promi- 
nent agent there and a member of the 
firm of Lord & Snow, has departed and 
his whereabouts are unknown. An ex- 
amination of his books in connection 
with his justice of the peace work made 
by the township trustees reveals, so it 
is said, a shortage of $600. It is claimed 
he owed his partner in the local agency 
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some $2,000 for premiums collected 


H. E. Boning, W. H. Clemons and Wil- 
and which, it is alleged, he failed to 


liam Sowards, Cincinnati; C. B. Corry, 


turn over. Mr. Snow has formed a} Cleveland; W. T. Eaton, Kenton; 
partnership with Mrs. Ida Hartman, the | Thomas H. Smith, Dayton; John E. 
firm being Snow & Hartman. Smith, Chardon; G. W. Thrush, Canal 


The Connecticut Fire has transferred 
from Lord & Snow to N. F. Kelling. 

The Hanover and Palatine have 
transferred from Lord & Snow to 
Henry Miller, who formerly conducted 
a nonunion agency. Since taking the 
two companies he has unionized. 


Winchester, 
Mansfield. 
Most of the party went up in a spe- 
cial sleeper Monday night over the 
Pennsylvania, from Columbus. 


and George A. Yunker, 





Ohio Agency Appointments 





The American Central has _ trans- Be age i. Carpenter, Brewster; C. C. 
5 ms udlow, Mt. Carmel. 
ferred from Lord & Snow to Butten American, N. J.—Snyder & Abele, Ironton; 


bender, Southern & Hinkson, a new 
firm which has just started in the busi- 
ness, with offices located in the Ma- | 
sonic temple. 

The Tucker Insurance Agency has 
disposed of its business to A. L. Dra- ; 
per, who was formerly secretary of the 
Tucker Insurance Agency. 

The Concordia has transferred from 
Lord & Snow to C. L. 


Effie Spurlock, South Point; Harris & Rothfuss, 
Sylvania; M. W. Hobart, Fremont. 

Amer. Cent.—E. J. Thompson, Andover; Mrs. 
Nellie Luthringer, Wellsville; Wm. McRoberts, 
| Delaware; Isaac Conrad, Massillon; C. M. Fore- 
man, Willshire. 

Atlas, Eng.—J. W. Hively, Columbiana; 
| M. Straughn, Lisbon; F. P. Kerr, Minerva. 

| Aachen & M. Murphy & Quinn, Youngstown. 
| Adirondack—C. W. Jaques, Ashtabula; Hawley 
& Reed, Cleveland; Mighton & Merrill, Paines- 
} ville; J. C. Bloomfield, Akron. 
Morse: | Allemannia—B. G. Trothmann, Coshocton. 
j Ben Franklin—H. O. Weisel, Middletown. 

Citizens, W. Va.—A. J. Haughran and C, C 
| Moore, Zanesville. 

Columbia, N. J.—L. A. Miller, Youngstown; 
Hanna & Kridler, Salem; Helmick & Worrell, 


Zanesville. 
Ia.—The Wells-Bowen Com- 
pany, Toledo. 


Commonwealth, 

Citizens, Mo.—F. Y ag ag Canton. 

Commonwealth, N. Y.—J. Kelly, Hamilton. 

Connecticut—Harris & ethtnen Sylvania. 

Dixie—D. A. Woodward, Zanesville. 

Eastern—Field Agency Company, Columbus. 

Franklin, Pa.—Higgins & Conklin, Lebanon; 
C. G. Crist, Middletown. 

Federal Union—Ph, A. Kahle, Lima. 

Ger. All.—D. R. Green, Ravenna; David Davis 


E. 





Conditions at Ashtabula 

The conditions in Ashtabula, Ohio, 
are fair. It has been reported that cuts 
in rates have been given by some of the 
newer agents on frame rows, but on the 
whole the older agents are holding up 
the rates very well. Ashtabula has 
about twenty agents and a few of these 
only use the fire insurance as a side 
line. 





Off for the Meeting 





& a oo. ox “ Bs 
xer. All. Assn.—D. C. Murphy, Dayton. 

Pe — eg ne to the wae — a hh. ee Gee, 
, 1€ ire iderwriters SSOCia- | Delaware; E. G. Wilson, Morrow. 
tion of the Northwest, in session this Hanover—Harry Brokaw, Martins Ferry. 
week at Chicago, includes: C. T. Deat- | ,,Hawkeye—Nance & Russell, Ironton; J. W. 
4 ’ : Hogan, Wellston. 
rick, T. B. Sellers, W. B. Goodwin, 
Frank J. Macklin, John H. Gray, D. C. 

}. ee J Ys OHIO NOTES 


Morgan, C. L. Hecox, Neal C. Rowland, 
A. W. Jones, Cyrus Woodbury, C. O. 
Wood, M. F. Grim, Randolph Buck, 
Lester E. Cate, J. O. Dye, F. W. Ran- 
som, A. W. Fleming, R. T. Huggard, 
E. A. Keeler and Robert L. Raynolds, 
Columbus; R. B. Moore, Cambridge; 


Bryan, Ohio, is being inspected by the Ohio 
Inspection Bureau preparatory to_a rerating of 
the city. Wauseon, Stryker and Delta will also 
be rerated, 


The residence of former Agent H. K. Brainard, 
now Ashtabula county recorder, located at Jeffer- 
son, Ohio, was burned Sept. 26. The house was 

new and one of the finest at the county seat. 
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Immediate binder 10°, Commission solid indemnity. 


True excess lines at tariff solicited from local agents. 


HALE, SEATON & COMPANY CLEVELAND 


R. W. ALEXANDER, Secretary 





R. P, CHEW, President 





> x R19, 
Cash Capital a Surplus to 
$200,000 Policyholders 





$304,002.76 


LX SURANOY; OMIRANTIC 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 


(OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 

FIRE, LIGHTNING AND TORNADO INDEMNITY 

STATEMENT JANUARY 1, 1909 








Reserve for Reinsurance - $1,487,930.64 
Reserve for Losses - - 49,554.79 
Reserve for Contingencies - 125, "000.00 
Net Cash Surplus - - 637, "926.86 

Total Assets, - = $2,300,412. 29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 
Organized in 1848 
Losses Paid More Than $14,000,000.00 




















PITTSBURGH INSURANCE COMPANY °4:37"° 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 
SR n eee ee ee eT 100,000.00 Net Surplus toe ceeeecececees 
375,250.59 Surplus to Policyholders. . SPREE 244 
Licssend to do hadnesete Pennatnenia, Gests, Side, Ohio and Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. McCKNIGHT, Sec’y and Treas, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 





CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 
AGENTS WANTED .2%:.tutizs THOS: ©. PARSONS, Special Agent 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 


Cash Capital $200,000.00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 
Ohio, Indiana and Michigan 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
tate at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 
Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


PITTSBURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bldg. PITTSBURG, PA. 


CAPITAL -© © 2 © « $ 300,000.00 
SURPLUS TO _— HOLDERS 406,162.75 
ASSETS - - © « 881,944.34 
LOSSES PAID TO DATE - ©  4,456,215.00 














ERWRITTEN BY ae TEMENT 
Alegent, Lig ey “ of by. le a Capital, - =— ~ $1,3000,000.00 
Ben bi ~* a. of . Pa. Net Surplus, - - 1“ as 1,624,334.93 
Teutonia Fire Ins. Co.. of Aillefheny. Pa. Assets, - - . - 5,632.794.06 
National Ins. Co.. of . Pa. Surplus to policyholdera * - 2,924 334.93 
CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 
W. Steinmeyer, President C. P. Kellerman, Secretary C. B, Reiter, Assistant Secretary 








Organized 1868 


Fire Insurance Cormpanzy, Pittsburgh, Pa. 


Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 








INCORPORATED 1854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


em em 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 8t., New York 














FIRE INSURANCE 


Lohmeyer & Goshorn 
General Agents for West Virginia 
Charleston-on-Kanawha, W. Va. 


AGENTS WANTED IN UNOCCUPIED TERRITORY 


AGENTS desiring a connection 
for bonding and burglary busi- 
ness will do well to write Earls 
& Johansing, General Agents, 
First National Bank Building, 
Cincinnati, Ohio. 


OTTO E. GREELY, Secretary 








W. IRVING OSBORNE, Presideat JAMES A. PATTEN, Vice-President 


CALUMET INSURANCE COMPANY 


171 La Satie Street, CHICAGO 





October 7, 1909. 
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MICHIGAN AND INDIANA 


BINGHAM DIDN’T WANT MUCH 











Puts Some Interrogatories and Asks 
That a Few Records Be Produced 
in Court 





Indianapolis, Oct. 5—(Special corre- 
spondence)—When the hearing in the 
antitrust and contempt case against in- 
surance companies and Inspectors Sell- 
ers and McMurray and Secretary Mc- 
Beth was adjourned last week the de- 
fendants’ attorney, William L. Taylor, 
said he would not be able to be in court 
again for a few days as he was going 
to New York. 

“As sure as he goes out of town,” 
said an insurance man, “Bingham will 
spring something on him.” Bingham is 
the attorney-general and “springing 
something” is what he has been doing 
ever since he “sprung” the original suit 
last May. 


* * * 


What he sprung this time was 
eighteen interrogatories which he peti- 
tioned the court to force the defendants 
to answer under oath. Among them 
were two asking who are members 
among the insurance companies of the 
Indiana state board. Others follow: 
Who owned the Dean system of rating 
on May 8 (the date of filing the suit), 
who controlled the system on that date, 
who has owned it since, who has con- 
trolled it since, were the defendants, 
Sellers and McMurray, authorized to 
use the Dean system on May 8, have 
they been authorized to use it since 
May 8, by what authority have they 
been using it, if the system is not own- 
ed by Dean now, to whom has it been 
transferred, if the right to use it was 
given to defendants state when and for 
what consideration, what was the 
amount of the net premiums on which 
the consideration to be paid Defendant 
E. M. Sellers was calculated for the 
year immediately preceding May 8, 
1909. These interrogatories were re- 
peated with the name McMurray in- 
stead of Sellers. 

* 7 * 

In addition to the interrogatories, 
Attorney-General Bingham made a mo- 
tion in court Monday that the defend- 
ants produce in court by 9 o’clock a. m., 
Oct. 7, for the inspection of the plain- 
tiff and to be used as evidence at the 





time of the trial of said cause: The rules 
of the Western Union and of the gov- 
erning board for 1906-1909, the original | 
receipt of Defendant Sellers with all 
inventories, schedules, contracts, agree- 
ments, etc., for the property, books, 
papers, records, data, surveys, maps and 
other articles and materials pertaining 
to the business of rate making or esti- 
mating rates, turned over to him by 
the Western Union, governing board | 
and Indiana State Board; a list of the | 
companies operating in Indiana that are ' 


members of the Indiana State Beard; | 
contracts, agreements, articles of com- 
pact, constitution, by-laws and rules of 
the said Western Union and of the gov- 
erning board; all correspondence with 
the secretary of the Indiana State Board 
and with all agents or field men of the 
companies doing business with E. M. 
Sellers and Thomas McMurray, also 
the resignation of Defendant Sellers as 
secretary of the Indiana State Board; 
the minutes and all records of proceed- 
ings of the Western Union and of the 
governing board; a copy of the analyt- 
ical system for the measurement of 
relative fire hazards (mercantile class, 
by A. F. Dean of 


Chicago, com- 
monly known as the Dean _ sched- 
ule); minutes of all meetings of 
the Indiana State Board, all the 


correspondence and all the press of 
other copies of correspondence (where 
the original is in possession of other 
parties and can not be produced) with 
state agents, field men, local secretaries, 
stamping clerks and agents doing bus:- 
ness in the state; contracts, agreements, 
articles of compact, constitution, by- 
laws, rules, etc., of the Indiana state 
board and list of its members; copies 
of all tariffs at any time issued on risks 
in the state that were in the possession 
or under defendants’ control; all papers 
showing the relation of Defendant 
Sellers with the state board; all corre- 
spondence of McMurray, all books of 
account showing the state of account of 
Sellers and his bureau and McMurray 
and his bureau; all the correspondence 
and records of the Indiana League and 
its secretary, including books, papers 
and documents; all the correspondence 
with the Western Union, governing 
board, state board, Indiana League and 
local associations of the state; all tariffs 
now in force in book form or otherwise; 
anything showing the compensation 
paid Sellers and McMurray and show- 
ing how the amount was determined, 
promulgated, paid and received; the 
minutes and transaction of all the local 
boards of the state with the contracts, 
agreements, articles of association, and 
original letters and telegrams received, 
and copies of all those sent; also a lock 
of Mr. Dean’s hair. The court was 
asked to order that plaintiff be allowed 

to take copies of all the papers. 
Argument was heard on these propo- 
sitions today and the court took them 
under consideration. 
. © 


Judge Weir gave his decision today 
on the state’s interrogatories and peti- 
tion, denying them both, as pertaining 
to the contempt charges. His decision 
was against the state. The effect of 
the decision is that the defendants do 
not have to answer the interrogatories 
put by the state and do not have to pro- 
duce the records of their offices for ex- 
amination by the plaintiff. Both sides 
seemed able to draw inferences from 
the court’s attitude. One of the various 
attorneys interested explained that the 
court meant, if it did not say, that forc- 
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ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Assets 
Capital . 
Losses Paid 


ASSETS 
Cash on hand and in bank $ 22,336.17 


City and County Bonds ... 518,690.10 
Mortgages on Real Estate . 488,833.00 
I 83,137.73 
Interest due and accrued. . 12,545.74 
Due from Agents and 
CRBS ceccsccccccccces SOSOS1 
$1,224,888.95 
MW. O'BRIEN F. H. WHITNEY 
President Vice-President 


Company 


$1,224,888.95 
00,000.00 
5,760,000.00 
LIABILITIES 
Capital Stock.......0000.20. 
Amount required to rein- 
sure all outstanding 


400,000.00 





ee coscee 472,702 07 
Losses unadjusted and 
06 GOD vcccccacescoce 29,682.43 
Net surplus ......eeeeee0 322,444.45 
$1,224,888.95 
E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 











FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


[ 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets - - . 
Surplus to Policy Holder: : 


$1,335,923.18 
481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass’t Secretary Ralph Rawlings, Ass’t Secretary 


























Ohio Indiana Michigan Wisconsin 


The James A. Jones Agency, Ine. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 


MONONGAHELA 


Insurance Company 
OF PITTSBURGH, PA. 


INCORPORATED 1854 


Minnesota 


ee 
. 





has entered Indiana and desires agents in all towns and cities. 


Address 
GEO. M. COBB & CO. 


INDIANAPOLIS, IND. General Agents 















































MICHICAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL ACENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CONCORDIA FIRE INSURANCE CO., of Milwaukee, Wis. Michigan & Ohio 
NORTH RIVER INSURANCE CO., of New York Michi i i 
GERMAN FIRE INSURANCE CO.. of Pittsburgh, Penn. Mic 
JEFFERSON FIRE INSURANCE CO, of Phi i Mi 
NA AU RE INSU NCE Cco., of Brooklyn Mic! gan 
DIXIE FIRE INSURANCE CO., ro, N. C, Michigan, Ohio, Wisconsin & Minnesota 
FRANKLIN INSURANCE CO., of Alleghen: Michigan, Ohio, Wisconsin & Minnesota 
COMMONWEALTH FIRE INSURANCE CO., f Qua, la. ichi Ohio, Wisc., llls., & Ky. 


We write a general class of business and desire agents in every City, Town or Village where we are not represented. 
SPECIAL AGENTS 


. T. KIRK WOOD, GEO. B. SEDGWICK. 
Garkcid Bldg., Cleveland, Ohio 612 Pabst Bidg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 
Motor Boat Insurance 


Full Marine Policies, or Fire Only 
FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
WESTERN ASSURANCE CO., of Canada 
FEDERAL UNION INSURANCE CO., of Illinois. 
UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City 


Active Agents Wanted 
ADDRESS ALL CORRESPONDENCE TO 
E. Ss. KELLEY, Manager Motor Boat Department 
ST. JOSEPH, MICHIGAN 


A. M. WEIR 


F. M. SAGE, 
Detroit, Mich. Springheld, Ill 











8 


THE WESTERN 


UNDERWRITER. October 7, 1909. 








ing the defendants to answer the state’s 
interrogatories and to produce the doc- 
uments asked for would be equivalent 
to having them testify against them- 
selves, thereby endangering their own 
liberty in a criminal cause, or subject- 
ing themselves to a heavy fine. -In 
any event, both sides seemed to agree 
that the petition and interrogatories 
were disposed of so far as the con- 
tempt proceedings are concerned. De- 
fendants’ attorneys were certain that 


they were also disposed of in the orig-- 


inal suit, charging conspiracy, etc. 
There is no doubt, however, that the 
state will do its best to get before the 
court in the antitrust suit all the rec- 
ords it asked for in this petition in the 
contempt case. 

* * * 

As both cases stand now, the state 
has got the worst of it. Defendants’ 
attorneys agreed in writing last week 
to let the state examine on the witness 
stand the three defendants in the con- 
iempt case and to inspect all the rec- 
ords and transactions of their offices 
since the contempt proceeding was be- 
gun. The state would not accept this 
offer without the additional privilege 
of an examination of all the records 
prior to the beginning of the contempt 
case. Now according to the court’s 
ruling, the state cannot see any of the 
records since or prior to the begin- 
ning of the contempt suit and the de- 
fendant attorneys will evidently not 
put Sellers, McMurry or McBeth on the 
witness stand as they were so willing, 
even anxious to do, a week ago. The 
state cannot put them on. 

* * * 

The state’s attorney today, in ag- 
gressive continuance of their pursuit 
of the insurance companies, hurried 
to Richmond to take depositions of 
local agents to sustain ‘the charges 
made. Defendants’ attorneys hurried 
there, too, to inform the local agents 
that they were defendants also and did 
not have to answer any questions un- 
less they desired to. The attorneys 
will proceed to Bluffton as soon as 
they get through at Richmond. The 
hearing of the contempt case is set for 
Saturday and the original suit for next 
week. 





Burt Lake Hotel Loss 
A number of Michigan field men were 
at Cheboygan last week looking into 
the Burt Lake hotel loss which presents 
some interesting features. The hotel 
was valued at about $60,000. There 
was something like $22,000 insurance 

involved and the loss is total. 





Michigan Bureau Manager 

There is much speculation over the 
probable successor to the late E. F. 
Chapman, manager of the Michigan 
Inspection Bureau. The committee in 
charge has had a meeting, but so far 
has reached no definite conclusions. 
Assistant Manager T. D. Hall is re- 





garded as a good man. A rating ex- 
pert residing in Chicago, who has be- 
come one of the chief exponents of the 
Dean system, is prominently mentioned 
for the place. Another man who has 
been recommended is one of the popu- 
lar Michigan field men, whose training 
has been along technical lines. 





AGENTS DID NOT TURN OUT 





No Desire to Improve Conditions— 
Assured Would Want Benefit of 
Salvage Corps 





Detroit, Mich., Oct. 5.—(Special Cor- 
respondence.)—The Detroit Underwrit- 
ers Club held an adjourned meeting last 
week, the object of which was to try to 
do something. The agents did not turn 
out, so nothing was done. It’s getting 
closer to the time when something must 
be done or there will be lots of trouble 
ahead. The agents are doing just about 
as they please anyway. Of course the 
companies are aware of this and from 
the fact that they are making no ob- 
jections, it must be satisfactory to them. 
Woodward avenue seems to be getting 
the fever worse than other streets. The 
best lines, as I understand it, are now 
being placed at a rate that is satisfac- 
tory to the men who own the property. 
Of course some one who is selling in- 
surance gets the notion that he must be 
a philanthropist and the best way to 
demonstrate his philanthropy is to give 
these dear people a very handsome cut 
in rate. The insurer gets a taste of the 
good thing and generally gets a full 
meal before he quits. There are a lot 
of weaklings in the fire insurance busi- 
ness in Detroit. 

We agree with the correspondent 
from Detroit who urges the necessity 
of a salvage corps. It has been demon- 
strated time after time that a good sal- 
vage corps would save in almost any 
fire in the congested district more than 
the cost of maintenance for a year. The 
trouble, however, is that should we 
have a corps of this kind, the first thing 
the assured would demand would be a 
reduction in rates. It is hardly safe for 
an agent to intimate to a prospective 
customer the advisability of using the 
precaution of having a few water pails 
or fire extinguishers scattered about for 
his first inquiry is, how much will I 
save in my premium if I act on your 
suggestion. In other words the insurer 
wants the company to pay for every- 
thing. At present the insurance busi- 
ness in Detroit seems to be controlled 
by the man who buys rather than the 
company who sells. How long this con- 
dition will exist I am unable to state. 
The matter of the bursting of the hose 
at the Kern fire has been gone over by 
the fire commissioners and the fire 
chief. It seems the hose that burst had 
been in use from six to eight years 
with a single exception. H. D. Edwards 
& Co., who are the agents for the 
Eureka hose, have supplied the Detroit 














Capital Stock - 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Liabilities ~ - 4,743,032.63 
Special Reserve Fund 300,000.00 
Net Surplus - - 1,954,999.45 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Reckford, Ill. 


$ 750,000.00 


$7.748,032.08 


C. Weston Bailey, Seo’y. 





























FIDELITY carissers” 
FIRE $3,768,748. 


LIABILITIES 


SURPLUS TO POLICY HOLDERS 


$2,788,440. 


INSURANCE Co. 
46 CEDAR ST., N. Y. 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


COOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


- Marine and Transportation Insurance 


meena ( FUND INSURANCE CO. COLUMBIA INSURANCE 6G. 





San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., heb 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes—Export Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 

Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 € 4 Sherman St., Chicago, I. 


Agents wanted in desirable localities 








A PROGRESSIVE COMPANY, FOR PROCRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


NATIONAL UUMPRR surance 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 














Agents controlling special hazards wanted at points in Indiana, Illinoif 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








Home Office: BUFFALO, N. Y. 
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fire department for years and this is the 
first time it has been defective, though 
there can be no exceptions taken to this 
particular defect from the fact that the 
hose had almost served its time. 

Fire sales are a great institution in 
Detroit. They are mighty popular. The 
opening of the Kern store after the in- 
surance was adjusted attracted such a 
crowd that it took three policemen to 
keep order. The sale goes on and the 
police are busy. I do not think the 
fire sale craze would influence a fire, 
but as an advertising proposition it 
beats the band. Some years ago there 
was a firm in Detroit that made fire 
sales a specialty. When the stock was 
getting low they bought goods outside 
and turned the hose on them and con- 
tinued the sale. Companies got on after 
awhile and refused to take their insur- 
ance, so they ceased having fires. 


In last week’s issue I made reference 
to some language used by a certain firm 
that wanted the job of showing insur- 
ance buyers how little the agent knew 
and how bad the companies wanted to 
take advantage of them, of course for 
a consideration. I wish your readers 
to know these comments had no refer- 
ence to the Policyholders Service & 
Adjustment Company, conducted by 
Messrs. Sutton & Hoit of Detroit. 
Some readers seemed to think these 
gentlemen were the parties referred to. 

Otp DeErTROITER. 





Michigan Agency Appointments 

Amer, Cent.—F. J. Vickery, Hermansville; 
McCaughna & Sanderhoff, Owosso. 

Atlas, Eng.—G. W. Corliss, South Haven. 

Buff. Ger.—J. D. Powers, Charlotte. 

Calumet—M. M. Perry, well. 

Cent. Natl—G. H. Cobb, Escanaba. 

Concordia—McCaughna & Sanderhoff, Owosso; 
D. B. Niles, Grand Ledge. 

Dixie—McCaughna & Sanderhoff, Owosso. 

Farmers, Pa.—F. W. er, Detroit. 

Ger. Amer., N. ¥.—A. W. Wilson, Royal Oak. 

N. W. Natl—A. E. Hayes, Detroit; Eugene 
Kirchgessner and Mrs. Carrie Jacqleman, Man- 
chester; R. A. Green, Pontiac. 

Phoenix, Eng.—First National Bank Insurance 
Agency, Munising. 

och. Ger.—Faucett Bros. & Guck, Calumet; 
W. Frank James Agency, Hancock; R. Peters, 
Marquette. ‘ 

St. Paul, Minn.—Buttars & Bridge, Charle- 
voix; T. E. Burns, Gladstone; W. E. Baum, 
Pn Grand Ledge Insurance Agency, Grand 

ge. 





Indiana Agency Appointments 


Northern, N. Y.—W. H. ogy A Goshen. 
Rhode Island—M. W. Barber, porte. 
Royal—J. C. Campbell, Delphi. 

Union, Pa.—Graham Insurance Agency, 

Decatur; Hammell & Standerford, Tipton; J. C. 

Smith, Lebanon. 


Western, Pa.—H. M. Coulter, Lebanon. _ 
Wmsburgh City—W. H. Hubbard, Indian- 
C. A. Streeter, Terre Haute; 4 


apolis; 

Walston, Sullivan. 
Boston—R. D. Smith, Washington. 
California—Lake County Savings & Trust 

Company, Hammond. z 
Continental—C. B. Miller, New Paris; W. E. 
ummy, Leesburg. 

Delaware—F, M. Ewing & Co., Evansville; W. 
F. Mashino Agency, Hammond; Sherwood & 
Hanley, Michigan City; B. F. Fowler, Muncie. 

Fidelity—D. L. McKesson, Plymouth. 

Home—Moore & Cooper, Carthage; R. D. 
Thompson, Rensselaer. 

L. & G.—Edward Grischke, Garrett. 

Lon. & Lan—L. B. Mayhall, Ladoga. 

Metropolitan—W. Ashcraft, Portland. 

Milwaukee—M. F. Washbish, Peru. 

Milw. Mech.—J. L. Kassebaum, Aurora. 

Monongahela—R. M. Millican, Evansville; 

0. Dager, Ft. Wayne. 

Newark—Allen, Lennings & McBride, Linton. 

N. W. Natl—E. A. White, Medaryville; C. M. 
Winnedge, N. M. McCullough, Anderson: G. L. 
Hancock, Seymour. 

Old Colony—J. F. Vaile, Kokomo. 

Orient—Ernest Grey, Williamsport. 

Prov. Wash.—C. M. Thompson, Union City. 

Roch. Ger.—H. G. Stocks, Evansville. 

Royal Ex.—W. B. Shapland, Kendallville. 

State of IllL—A. E. Johnson, Indiana Harbor; 
Pittman & Watson Company, Gary. 


State of Pa—Ri 
saad 'a.—Richmond Insurance Agency, 
Sun, Eng.—mM. S. Kenney, Danville. 
MICHIGAN NOTES 
b The Western Michigan Insurance Agency has 
een incorporated at Kalamazoo, Mich., with 


$4,000 capital. 


Rowing to illness of Agent Leon L. Hill of 
eating, Mich., he has admitted Ray A. Tyrrill 
ee nership, under firm name of Hill & Tyr- 


The Negaunee National Bank, re 
P , recently organ- 
— st Negaunee, Mich., with $100,000 capital, 
pom ng a fire, marine and life insurance de- 
» i- Fire Underwriters’ club of Grand Rapids 
eld its first meeting since the summer vacation 





Sept. 28. No business of importance was done. 
The club’s annual meeting will be held Oct. 26, 
when officers will be elected. Two Grand Rapids 
lawyers will pronase apers at this meeting as 
follows: Michigan’s Standard Policy Form, by 

. M. Wilson; Arbitrary Clauses, by Elvin 
Swarthout. 





INDIANA NOTES 


The Real Estate Investment Company has 
been incorporated at Muncie, with $25,000 capital 
stock and will include insurance in the busi- 
ness done. The incorporators are M. I. and 
J. Walter Baird and Frank Feely. 


Indiana has followed up recent big fires by 
another, this time at Goshen, Sallinger Bros. 
losing $40,000 on their department store, > f 
covered, with $50,000 loss on adjoining build- 
ings owned by others, and $48,000 insurance. 
Sallinger Brothers had been conducting a clos- 
ing out sale and the day before the fire turned 
over the remaining stock to the Chicago Salvage 
Company. 





Illinois Agency Appointments 
American, oe H. Doyle, Greenfield. 
Connecticut ‘ . Divilbiss, Canton, 
Calumet—W. V. Arbuckle, Paris; D. 

Winterrowd, Marshall. 
Central Natl.—E, O. Mathis, Walnut. 
Lumbermens—J. McFarland, West Chicago. 
Columbia, N. J.—G. H. Tuttle, Atlanta; H. O. 
Robbe, Savanna; J. F. Wienke, Woodstock; C. 
C. Pond, Sycamore; Wm. Fry, Belvidere. 
Coml. Union, N. Y.—Holland & Porter, Bloom- 


ingen, 
quitable—Will Booz, Carthage. 

Fire Assn.—L. B. Weber, Strasburg. 

Ger. Amer., N. Y.—A. G. White, 

Girard—T. B. Brennan, Watseka. 

Ger. All—F. C. Hamlin, East St. Louis. 

Germania—J. L. Bennett, Decafur. 

North Amer.—W. H. Springer, Stanford; Mc- 
Chesney Bros., Glen Ellyn; H. Brown, 
Marshall; J. E. Bossarte, Manchester; E. P. 
Brockhouse, Chapin; J. W. Galloway, Hettick; 
C. K. Million, Murrayville; Duncan, 
Palmyra; J. M. & H. Shepherd, Lovington; E. 

oyd, Arthur; C. E. Morrison, Atwood; C. 
L. Montgomery, Blue Mound; M. H. Keefe, 
Long View; R. M. Hughes, Mt. Zion; J. M. 
Derby, Murdock; Daniel Van Gerpen, Hartsburg; 
R. Railsbock, Hopedale. 

State of Ill—Wm. Winterhoff, Lansing. 

& G., Eng.—Bert Roach, Bushnell; 


oledo. 


L. & L. 
Rainford & Waldrom, Englewood. 
“ Mich. F. & M.—S. N. Haverfield, Assump- 
ion. 


Northern, N. Y.—Haynes Realty Company, 
Springfield. 

Northern, Eng.—Wm. H. Bryan and Wm. A. 
Mason, Chicago; J. F. Haley, Dixon. 

N. W. Natl. . W. Koch, Union; C. E. Fay, 
Granville. 


Peoples Natl.—F. M. Hollembeak, Sycamore; 


Charles Olson, St. Charles; R. M. Peterson, 
DeKalb; W. D. ‘Schneider, Oregon. 

Phenix—Samuel Carlisle, Adrian; Frank 
Byers, Colusa; . Vanneman, Towanda; 
olm & Johnson, Chicago. 

Phoenix, Ct.—J. B. Maxfield, Alton; F. B. 
Rohe, Crete. 

ila. Und.—A. G. Tennant, Clinton; H. P. 


Campbell, Arthur; A. B. Scrogin, Lexington. 





Organized 1850 


Lp 
Fire Insurance Company 
OF NEW YORK 
i a aa od 
WESTERN DEPARTMENT 
159 La Salle Street CHICAGO 
W. L. Steele, J. P. Singleton, 


Manager Asst. Manage, 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 Williem St.. New York 
UBERTO C. CROSBY, 
General Manager Assistant General Manager 
SSG RIE: EST mere 
A CENTURY OLD IN 1909 


The North British and Mercantile Ins. Co. 


Losses Paid, over $157,000,000.00 
WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J LITTLEJOHN, Manager; GEO H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866. 


RICHARD D. HARVEY 











FIRE ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 


Le 





Assets January ist, 1909, - = = « 
Net Surplus, - - - = $2,019,861.48 
Surplus to Policy Holders, - 2,769,851.48 
Western and Pacific Coast Department: 
159 LA SALLE ST., - - CHICAGO, ILL. 
J. W. ROBERTSON, Manager 


GHORGIA HOME 


INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859.) 


$8,097,410.61 





FOUNDED 1617. 
ule 





SR iincscasanncnisceeneeas eye . 
i I a Bis ois 05s anise see oceveve « sees 3,493,803 
Surplus to Policy-Holders.............. phites Aimmap 492,437 


Western Department, 159 La Salle St., Chicago 
Sherwood D. Andrus, General Agent 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


Assets, January 1, 1909, in U.S............ $2,184,632.20 
Surplus in the United States 726,218.62 
Losses paid in U. S. from 1874 to 1908..... 34,169,372.59 


HON. GEO. A. COX, President W. R. BROCK, Vice-President 
W. B. MEIKLE, General Manager 








Organized 1852 Capital $1,000,000 


HANOWER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1909 
Assets, $4,395,625.89 Liabilities $2,332,581.88 Net Surplus $1,063,044.01 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 











QU KEN 


INS. CO. OF AMERICA 





Statement January |, 1909 








TOTAL ASSETS - - - - - $7,811,798.85 
NEW YORK Unearned Premiums - -  $3,585,615.93 
Unpaid Losses - . - 361,973.08 
WESTERN DEPARTMENT Other Liabilities - - - 142,907.96 
CHICAGO Capital Stock - - = = 1,000,000.00 
P.D.McGREGOR, - = <= Manager NET SURPLUS - -— = 2,721,301.88 
A.R. MONROE, - - _ Assistant Manager 





$7,811,798.85 $7,811,798.85 


SURPLUS TO POLICY-HOLDERS, $3,721,301.88 
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IN ILLINOIS AND WISCONSIN 


WANT AUTO RATES ADVANCED 








Movement to Get 2% Percent on 
Floater Business in Illinois Out- 
side Cook County 





Companies writing automobile float- 
ers in Illinois are trying to reach an 
agreement to get rates raised to 2% 
percent instead of 2 percent as at pres- 
ent. This movement is independent of 
the effort in Chicago to get the 2% 
percent rate. The Chicago agents writ- 
ing at 2 percent have influenced the 
entire state because if rates were 
raised to 24% percent in the state out- 
side Chicago, an agent could write to 
a Chicago office and secure the 2 per- 
cent rate. Chicago agents so far have 
not been able to get the higher rate. 

Commissions on automobile business 
were by general consent 15 percent at 
first. Then some companies started to 
pay 17% percent and 20 percent. This 
has forced some other companies to 20 
percent. Many companies regret to see 
the 20 percent scale introduced. 





COMMISSION NOT A REBATE 





Attorney-General Gilbert Rules on Wis- 
consin Statute—No Change in 
Brokerage Ruling 





As insurance men generally antici- 
pated, Attorney-General Gilbert, of 
Wisconsin has ruled that the antirebate 
law passed at the last session of the 
legislature does not prohibit an agent 
of a fire insurance company from re- 
ceiving a commission on policies cover- 
ing his own property. The only statute 
having a bearing on the question is 


section 1943-1, chapter 159, of the laws 
of 1909. 


The attorney-general in his opinion 
said in part: 


This section, in my opinion, contemplates 
transactions between a fire ‘surance company, 
its agents, officers and employes on the one 
hand, and the insurance public on the other, its 
ostensible purpose being to prohibit the company, 
which must and can act only through its agents, 
officers or employes, from making any dis- 
crimination whatsoever between insurants so- 
licited by its officers, agents or employes, to take 
out insurance. 

I fail to appreciate what reason there could 
be for prohibiting an . ~y from earning and 
receiving a commission for writing a policy on 
His own property. It had been suggested that in 
so doing he would be acting for himself and the 
company at the same time. This, however, is 
not a valid objection, as it is a well recognized 
ge ed law that an agent may deal with 

is principal, provided he acts im good faith and 
with the knowledge and consenf of the latter. 

The commission received by the agent under 
the circumstances would, in my opinion, be the 
compensation earned by him for the services 
rendered to the company in writing the policy 
and not a rebate of the premium, special med 
benefit, advantage, valuable consideration, or in- 
ducement. 

In the absence of a definite prohibition, I am 
of the opinion that said section was not in- 
tended to prohibit an agent from receiving the 
usual commission for writing a policy on his 
own om fg or on property in which he is 
interested, whether partnership or corporate. 


The attorney-general, in giving out 
this opinion, announced that there 
would be no change in his ruling on 
licensing the agent who places the busi- 
ness as well as the one who writes 
the policy. This is a far more impor- 
tant question and if a special session 
of the legislature is called an effort will 
be made to secure an amendment of 
the law. 





Fire Marshal’s Office Active 

The Wisconsin fire marshal’s office 
secured the conviction last week of 
Hugo Parb of Sheboygan on the charge 
of setting fire to a bakery to defraud 
the insurance companies. Paul Groep- 
pel, on trial with Parb, was acquitted. 

The two men owned the bakery. 
and had it insured for $4,500. On Feb. 
7 fire destroyed part of the building 
in which it was located. After claim 
hed been made trunks belonging to 
Parb were traced to Milwaukee and 





found to contain many things which he 
alleged had been destroyed. 

Deputy Fire Marshal E. J. Vander- 
boom succeeded in having Mrs. Bertha 
Huebner of the village of How bound 
over for trial on the charge of arson. 
Mrs. Huebner is charged with setting 
fire to the buildings on her farm. 





Baker Returns to Royal 


John W. Baker, who formerly trav- 
eled for the Royal in Illinois, but who 
went to Monmouth, Ill., to form a 
partnership with John O’Dowd to take 
a large farm district for the State of 
Illinois, has now returned to his old 
field for the Royal. He will make his 
headquarters at Monmouth. 





After Cudahy Risk 

Milwaukee agents have been figuring 
on regaining the Cudahy line, which 
is now controlled by Johnson & Hig- 
gins of New York. That firm has 
placed the risk at 40 cents, while the 
regular agency companies are not in- 
clined to go below 60 cents on 
sprinklered packing houses. The line 
amounts to about $3,000,000. 





First Public Hearing 

The Illinois Fire Insurance Commis- 
sion will meet at Quincy, Ill., Oct. 19. 
The commission will outline its plan of 
seeking information. The Quincy 
Chamber of Commerce, which origi- 
nated the rate investigation measure, is 
composed of the various business or- 
ganizations and business men of the 
city. Representatives of this body will 
appear before the commission and give 
their views. The commission for some 
time will be in a receptive mood and 
will gather all data possible. 


Rate Cutting Still Lawful 

The question of the right of com- 
panies in Wisconsin to cut the rates 
made by the local agents has recently 
been put up to Commissioner Beedle. 
As the right of the agents to make rates 
is granted by statute, the question arose 
if rates so made were not obligatory 
on the companies. The commissioner 
rules that there is nothing in the Wis- 
consin laws to prevent companies from 
cutting rates. 








Wisconsin Agency Appointments 


Allemannia—James Kuechenmeister, Almena; 
A. H. Breitengross, Wheeler; J. T. Gwaltney, 
Hersey. 

Amer. Cent.—T. J. Mahon, Eland. 

Boston—O. I. Habbegger and G. F. Dore, 
Milwaukee. 


Continental—W. T. Dooley, Janesville. 

Des Moines—W. J. Lowry, Stoughton; J. F. 
Zarwell, Beaver Dam; C. M. Williams, White- 
water; H. L. Kyle, Downsville; F. R. Barber, 
Warrens; A. Garthus, Independence; E. Brat- 
berg, Eleva; James Kuechenmeister, Almena; 
J. T. Gwaltney, Hersey; A. H. Breitengross, 
Wheeler. 

Fire Assn.—O. J. Habbegger, Milwaukee. 

Hartford—G. R. rye, Clear Lake; P. C. 
Yankey, Fox Lake. 

, L. & G., Eng.—R. D. Hartley, Evans- 
ville. 

L. & L. & G., N. Y¥.—G. F. Dore and O. J. 
Habbegger, Milwaukee. 

Mercantile—T. J. Mahon, Eland. 

Mil. Mech.—Samuel Norden, Milwaukee. 

National, Pa.—H. A. Bradshaw, Milwaukee. 

Old Colony—F. N. Bernardy, Marinette. 

Phenix—P, J. Ladron, Lena; Hattie E. Print- 
up, Hortonville; A. L. Erickson, Mondovi. 

Security, Ct.—L._G. Kirchner, Appleton. 

U. &. ee: L. Millard, Markesan; W. R 
Wehe and Rudolph Zwalina, Milwaukee. 

St. Louis—G, H. Adam, Port Washington; 
H. P. Nelson, Racine. 

Sun, Eng.—Amos Radcliff, Eagle River; E. 
J. Wiles, Bangor. 

Svea—J. H. C. Baumann, Milwaukee. 


ILLINOIS NOTES 

J. B. Higgins at Creel apne, Ill., has sold 
his agency to James B. Smith, 

J. C. Wylie of Plainfield, Ill, takes his 
brother, S. L. Wylie, as a partner, the firm name 
being Wylie Bros. 

L. R. Hetherington of Kankakee, IIl., has in- 
corporated his agency under the name of L, R. 
Hetherington Company. 


WISCONSIN NOTES 

L. A. Pomeroy of Amherst, Wis., has sold 
out to Lloyd A. Smith and the agency unionizes. 

Opponents of the movement to increase the 
efficiency of Milwaukee's fire protection facilities 
are calling attention to the fact that during the 
year 1908, the fire insurance companies drew 
from the city in the way of premiums the sum 
of $1,905,000 and paid out only $433,368 in 
losses. 











QEo. ww. 
President 
HENRY M. ZWEIG, General agent for 


Texas; Dallas, Tex. 


E. M. HITCHCOCK, Special Agent for 
Minnesota and Wisconsin; Minne- 
apolis, Minn. @ 


FIRE AND TORNADO 


won COMPANY, 
LINCOLN, NEBRASKA. 
CHICAGO BRANCH, 159 La Salle St. 





MM. Tre Co 


MON TGOMERY-FUNKHOUGER 


Vice-President 
CHAS. A.WEHMEYER, Special Agent 


for Michigan; Goshen, Ind. 


EVERETT T. TANNER, Special Agt. 
for Illinois; Paris, Ill. 


EDW. A. KEELER, — Agent for 








also tone 
L’Union (Est, 1828) of Paris. 
P ‘Ass’ 


ard (Est. 1901) of Amsterdam. A 





STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 


Sovereign Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 
We have a binding, , ad pte hey BL United States, Canada 
and have authority to bind and a policies foe > o folowing, save line 2 
par Oat Thine San (ist. 1801) of Paris, Le Nation 


L’Abotile (Est. 1857 of Faris France (iat 18 of Parla. All these companies have money oa 
de j our tor the payment of ‘oases. 
Western Office: 159 La Salle St., Chicago. H. V. Burrows, Manager 


CHAS. L. McCORMICK, Special Agent Ohio and West Va., Columbus, Ohio. 
for Missouri; Chicago, Ill. 
NEW YORK CHICAGO PROVIDENCE BOSTON 


us 

sheine ‘o> eo 
=. ) of Paris. Stand- 
" Nord (East. 1840) of Paris. 


Du Phenix (Est. 181 











C. F. HENRY, President. 


Cash Capital » e ° 
Assets ° . ° ‘ 


GEORGE L. WILEY, Secretary. 


A. W. WORTHINGTON, Assistant Secretary. 


Fire and Tornado Insurance 





$ 300,000.00 
1,027,549 69 





methods, protec 


sessing integri 


A Company conducting its business on broad lines, consistent with safe underwriting 
and dealing fairly with its agents and the insuring public, pos- 


ty of purpose which is a guarantee of future stability, and managing 
its affairs conservatively and yet progressively. 


Home Office: Rockford Trust Bldg., Rockford, Il. 





H. H. CLEAVELAND, Pres, 





F. C. DENKMANN, Vice-Pres. 


FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


M, P. VORE, See’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
mot represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 
Home Office at Rock Island, Illinois 
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JOHN W. ALLING, Pres't. 
CHAS, E. CURTIS, Vice Pres't. 







CAPITAL $500,000. 
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New HAVEN, CONN. 


SURPLUS TO POLICY HOLDERS $990,372.58 


ASSETS $2,433,674.79. 


FIRE 


nsurance Co. 


of 





Western Department, Rockford, Ill. 


J. A. DAGGETT, Manager. 


KANSAS MICHIGAN 
SOUTH DAKOTA 





W. E. JONES, State Agent 


COLUMBUS, OHIO 


COLORADO ILLINOIS INDIANA IOWA 
NEBRASKA NORTH DAKOTA 
OHIO KENTUCKY 


WEST VIRGINIA 


AGENTS WANTED AT ALL DESIRABLE POINTS 


TORNADO 


WISCONSIN 


VICTOR ROTH, See'y 
WILLIS PARKER, Asst, See y 


MINNESOTA MISSOURI 











THE WEST AND NORTHWEST 


IOWA PEOPLE HAVE MEETING 











Discuss State Conditions as They are 
Found Affecting the Home 
Companies 





The Iowa company officials met in 
Chicago this week to talk over state 
conditions, especially as they affect 
State companies. The Iowa people are 
seeing the advantage of cooperation 
and have already inaugurated reforms 
in farm underwriting. There is a ten- 
dency to get together on commissions 
ne reduce the expense of the busi- 
ess. 


_ Altogether there is a better outlook 
in the state. 





After Effects of Rate War 


Iowa insurance men are feeling the 
effects of last year’s rate cutting and 
the premiums received this year are 
relatively less than former, they say, 
because of that fact. It is the theory 
that many people took advantage of 
the cheap rates offered them and in- 
sured for five years, thereby cutting 
down the annual renewals or new insur- 
ance that has been counted upon each 
year. Then again, so far as the city of 
Des Moines is concerned, the installa- 
tion of automatic sprinklers in a num- 
er of big concerns has reduced the 


rate and materially cut down the pre- 
miums. 





Reduce Dwelling Rates in Missouri 


ont a result of a conference held in 
Mie, last week, the work of rerating 
“issouri will be expedited, and mean- 
time a horizontal reduction of 5 percent 
on dwellings and barns will be granted 
- towns that have not been rerated. 
uperintendent Kennish has been dis- 





satisfied for some time with the prog- 
ress being made in applying the sched- 
ules, which are expected to give the 
reduction agreed upon when the anti- 
trust suits were dismissed, and the re- 
duction in unrated towns is granted to 
equalize conditions in the state. It does 
not apply to St. Louis and Kansas City. 





Leaves Field for Local Agency 

W. H. Harrison, Iowa special agent 
of the National of Hartford, has pur- 
chased the interest of Frank Balluff in 
the Balluff & Snider agency at Daven- 
port, Iowa, and will retire from the 
field. Mr. Snider, of this firm, is Mr. 
Harrison’s brother-in-law. 





Half a Town Wiped Out 


Fire starting from an unknown source in the 
postoffice at St. Anthony, Iowa, wiped out half 
the business district Saturday, doing a_ total 
damage of $45,700. The insurance was $17,700, 
held by a half hundred companies. The heaviest 
individual loss was that of Lindquist & Son, 
general merchandise, who had a total loss of 
$13,000, with insurance of $5,000. 





Big Farm Loss Occurs 
A $10,000 farm loss is reported from Britt, 
Iowa, where the Nick Burghardt farm property 
went up in smoke, including eleven_farm_build- 
ings but excepting the residence. Several head 
of stock were destroyed. 





Missouri Agency Appointments 
American, N. J.—J. A. Welty, Laredo. 
Calumet—Williams & Ellis, Cape Girardeau; 
Carter & Copeland, Dexter. 

Concordia—M. Bingham, Galt. 

Equitable—S, T. Gordon, Kansas City. 

Franklin, Pa—H. D. Hall, Kirksville; Roach 
& Knapp, Linneus. 

Fidelity—E. W. Snider, Fredericktown. 

Ger. Amer., Y.—Schwope & Mitchell, 
Weston. 

Glens Falls—R. S. Phillips, Marshfield. 

State of Ill_—Meffert Bros., Centralia. 

Lon. & Lan.—L. F. Pues, Washington. 

Milw. Mech.—A. R. Alexander, Plattsburg; 
R. S. McClintic, Monroe City; J. W. Ingram, 


a 
Nat. Union—Leigh Bros., St. Louis. 
New Hamp.—Harrison & Daily, Monett. 
N. W. Natl—E. V. Koch, LaGrange; J. A. 
Deppen, Stewartsville; J. E. Griffith, Louisiana. 
ennsylvania—Mumford & Hanna, St. Joseph; 
E. N. Lanigan, St. Louis; H. B. Hunt, Rock- 


port. 
Potomac—C. B. Allen, Kansas City. 





ALL KINDS OF INSURANCE 





National Casualty Company of Detroit. 
Empire State Surety Company of New York. 
Boston Insurance Co. (Automobile Dept.) of Boston. 
Great West Life Assurance Company of Winnipeg. 





Good territory open for District Agents. 


Come West, and grow up 


with the country. 


The HATCHER BROTHERS CORPORATION 





STATE AGENTS . #8 


FARGO, N. DAK. 





Phoenix, Eng.—L. T. Carmean, Fairfax. 

Phenix—Still & Curry, Kirksville; S. T. Cut- 
ler, Shelbina. 

Phoenix, Ct.—C. D. Hendershot, Belleflower; 


J. E. Taylor, Chester; A. J. Barnett, Cuba, 
Craven & McRorey, Excelsior Springs; C. P. 
Postelwaite, Monegaw Springs; . S. Dunton, 


Oak Hill; Jules Petreguin, 
T. Forrest, Wellston. 
Spring Garden—Meffert Bros., Centralia; Thos. 
Richardson, Salisbury; T. E. Page and O. S. 
Harrison, Clarkton. 

Western, Ont.—L. E. Baird, Kansas City; 
Leigh Bros., Ernest Marshall, N. Fisher, 
a Schele, W. A, Kleinschmidt and T. S. 
Koch, St. Louis. 


Ste. Genevieve; C. 





Minnesota Agency Appointments 


Aetna—E. M. Engelbert, Bronson; Fred 
Rehse, Stewart; L. B. Brockway, Ely; H. J. 
Ernster, Deerwood. 

American, eho G. Claydon, Perham; 
Wm. Ringdahl, heaton. 

mer. Cent.—L. B. Brockway, Ely; J. E. 


Cowan, International Falls. 
rit. Amer.—J. E, Cowan, International Falls. 

Buff. Ger.—G. L. Hemingway, Waseca. 

Caledonian—G. A. Osterberg, Milaca. 

Cent. Natl—Mrs. Amalia Winger, Herman; 
S. L. Benton, Willmar; Charles Vaughn, Mor- 
ris; C. W. Moore, St. Paul. 

Commerce—A. D. Davidson, Duluth. 

Coml. Union, Eng.—A. B. Farwell, Zumbrota. 

Concordia—A. D. Davidson, Duluth. 

Connecticut—E. J. McDonough, Kellogg; H. 
R. Wilbern, Verdi; T. D. Haradon, Park Rapids. 

County, Pa.—E. E. Greeno, Staples. 

Delaware—C, S. Woodruff, Minneapolis. 


Des Moines—F. J. Leonard, Jordan. 





GENERAL WESTERN NOTES 


Engineers of the National Board are at work 
in Davenport, Iowa. 

Geo. H. Henshaw of Des Moines, special agent 
of the Atlas of Des Moines in northwest lowa, 
will appoint some agents in South Dakota. He 
will not have charge of South Dakota however, 





IOWA NOTES 


R. L. Simmons, a surveyor with the Iowa In- 
spection Bureau, has resigned. 


The State Fire has placed its Des Moines 
agency with the Wayland-Ballard Company. 

The Farmers of Cedar Rapids entertained 
about fifty of its representative agents at the 
home office of the company last week. 

Among the recent Iowa appointments of the 
Columbia of Omaha are: . Burke, Walker; 
G. W. Evans, Wyoming; W. L. Fouts, Oxford 
Junction; N. J. Benson, Prairieburg; J. A. 
Weiss, Anamosa. 

he Iowa Inspection Bureau has issued 
tariffs for the towns of Luzerne, Kensett, Blairs- 
town, Nora Springs, Chelsea, Norway, Van 
Horne, Edgewood and Nashua and have pub- 
lished maps of the towns of Edgewood, Plain- 
field and Ogden. 


J. J. Hipsley, agent at Ovoca, Iowa, has 
formed a partnership with M. G. Martin, cashier 
of the Ovoca State Bank, under the firm name 
of Hipsley & Martin, owing to contemplated 
lengthy absence in California of Mr. Hipsley. 
The new firm will represent Home of New 
York, North America, Springfield, Royal, Com- 
mercial Union, Hartford, German American, 
Glens Falls, Northwestern National and Colum- 
bia of Nebraska. 
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ACCIDENT BUSINESS 


THe TRAVELERS sends to its agents an 
optimistic expression and forecast as to 
accident insurance. During the last week 
it says it wrote more business than any 
other single week since February of last 
year. The Travecers figures that its in- 
crease this year ranges 25 percent more 
than the same period of 1908. 

The company appreciates the serious 
character of the depression through which 
the country has been passing, but sees the 
dawn of a great business revival. 

This prediction js in line with what oth- 
ers are heralding. With the advent of 
better times, accident agents should gather 
the spirit of optimism and reap the re- 
ward of prosperity. 





GOOD FORM OF CONTRACT 

THE announcement by the New York 
Lire of its “Survivorship Annuity” con- 
tract is not new in principle but it serves 
to show the need of the day. This policy 
is to provide a sure income to one’s de- 
pendents for life at a low cost. 

Life insurance has proved of great 
economic value as a means of saving and 
providing for one’s family. At death, the 
dependents come into possession of a fund 
in a lump sum to meet expenses of living. 
So far so good. 

When the fund is paid to the beneficiary 
it is exposed to many dangers. The wild- 
cat investor seeks it. The poor advice of 
certain friends is followed. The widow, 
unaccustomed to financial dealings is at- 
tracted to high estimates of earning power. 
In thousands of cases, the estate is frit- 
tered away. The primary purpose of life 
insurance is, to an extent, lost. 

Some weeks ago in commenting on this 
question, we suggested that the next great 
natural move in the life insurance system 
would be to conserve the estate as well 
as provide it, thus carrying forward to a 
higher degree of perfection this splendid 
scheme of protection. 

The plan of providing a yearly income 
to the beneficiary was worked out in the 
various forms of installment policies. The 
latest development is the monthly in- 
come policy, thus furnishing a benefi- 
ciary an allowance for living expenses in 
about the same manner as the head of the 
house had always followed. If a man 
takes out a monthly installment policy, 
absolutely noncommutable, he has the sat- 
isfaction of knowing the beneficiarry will 
always have sufficient to provide the ne- 
cessities of life. 

The New York Lire plan is for a man 
of moderate means to supplement his 
regular line of insurance to meet his needs 
at a comparatively low cost. The policy- 
holder gets nothing out of it. It has no 
loan or cash value, no dividends. It has 
» no value to the beneficiary unless she 
survives the assured. If the assured dies 





and the beneficiary survives, she is sure of 
a regular annual income. 

These plans to more completely de- 
velop the protection idea, with no frills 
but reducing the cost to the lowest notch 
consistent with safety are a step forward. 

The New York Lire has reduced to its 
simplest form, absolute protection. By 
eliminating all values, the new policy fur- 
nishes a yearly income to a family at a 
cost that is within reach of many that are 
now unable to meet the higher cost of pol- 
icies with liberal features. 

Other companies, the Mutuat Lure, 
Eguitaste of New York, Penn Mutvat, 
NaTIONAL of Vermont, Mutua. BeEneriIt, 
and no doubt a few more have been issu- 
ing policies similar to the New York 
Lire’s new annuity contract for some 
time. 





EXAMINATION ABUSE 


THE insurance commissioners are to in- 
vestigate the subject of abuse of the ex- 
amination power. It is time this received 
attention. Companies are examined by 
trustworthy departments and a report 
made. They are confronted with other 
states demanding the same privilege and 
submit rather than suffer the penalty of 
expulsion. They appreciate the fact that 
further examinations are entirely super- 
fluous, and only conducted for the fees. 
Thus a company is forced to extra ex- 
pense and no benefiting result is forth- 
coming. The public nor the examining 
department gets any additional illuminat- 
ing knowledge. 

The consideration of the subject of ex- 
aminations is not without its problems. 
It would be unwise to advocate that 
every department accept in toto and 
with good faith, the report of a home 
state examination. 

Some states are very lax in their ex- 
aminations and are not above suspicion. 
Others have not a competent examining 
force. To agree to accept the reports 
of such departments would discredit hon- 
estly conducted departments. 

Commissioner Bett of Kentucky in 
caustic comment condemns other de- 
partments for examining an ambitious 
life company housed in his state. This 
company’s management and practices 
have never been above reproach and the 
report of the Kentucky department in 
not going to the depths, was not ac- 
cepted as showing the weaknesses of 
the company. Other states did not feel 
their people were properly and fully 
advised as to all departments of the 
company. 

The German UNION Fire objects to the 
Maryland and New York departmen: ex- 
amination, but wants them to accept the 
findings of the Delaware commissioner. 
But who would rely on a Delaware exam- 
ination? 

These are features to be considered in 
a fair discussion of the subject. The 
abuse that honorably conducted compa- 
nies decry is the purely useless exami- 
nation. A few years ago ScHIvELEY of 
the state of Washington ran amuck mak- 
ing so-called “examinations” that were 
a huge farce and yet his bill for $200 was 
always planked down on the counter. To 
put a curb on the pirate-commissioner, 
who is out for the fees rather than seek- 
ing to protect his constituents should 
be the aim of the Insurance ComMIs- 
SIONERS’ CONVENTION. 





Personal Side of the 
Insurance Business 


The Wisconsin home nest of the Blue 
Goose held a memorial meeting at Mil- 
waukee this week in tribute to the late 
Secretary H. A. Nolte of the Milwaukee 
Fire and Special Agent nm. W. Getzlaff 
of the Security of Connecticut, both of 
whom passed on into the flock tri- 
umphant. Most Loyal Gander Krum- 
dick paid a feeling tribute to both and 
then called on the old warhorse of the 
German of Freeport in past days, G. 
Hebgen, and E. O. Basse of the Ger- 
man American to speak at greater 
length. Resolutions will be presented 
at the next Wisconsin Blue Goose meet- 
ing in memory of the two beloved 
ganders. 





Charles F. Howell, editor of the In- 
surance & Commercial Magazine of 
New York has issued a creditable west- 
ern number. It has many of the finish- 
ing touches of the talented editor. The 
illustrations are apt and many of them 
unique. 


The big fire insurance meetings this 
week at the Hotel La Salle in Chi- 
cago, including the Northwest associa- 
tion and Blue Goose, inaugurated the 
splendid new hostelry as insurance 
headquarters in Chicago. It will be 
selected for the meetings because of its 
close proximity to the insurance dis- 
trict and its ample facilities. Its large 
ball room affords a commodious and 
delightful convention hall, while the 
banquet room on the same floor is 
suitable for smaller affairs. 

Notwithstanding there are many in- 
terior finishes to be completed, its serv- 
ice proved excellent. To open so large 
a house, get hundreds of employes in 
proper form, and perfect a big working 
machine is no mean task. Manager 
Gazley and Assistant Manager Hutch- 
ins have accomplished wonders so far 
and insurance men are glad to have the 
La Salle adapted to all their needs. 


George Graham, Jr., actuary of the 
Capitol Life of Denver, has been ap- 
pointed actuary of the Illinois insur- 
ance department, succeeding J. J. Brin- 
kerhoff, who resigned last year to be- 
come actuary of the Association of 
Life Insurance Presidents. Mr. Gra- 
ham was formerly assistant actuary of 
the Provident Savings Life. 


J. A. Daggett, western manager of 
the Security of New Haven, who was 
operated on at Rockford this week, is 
resting as well as could be expected. 
Secretary Victor Roth of the company 
is in the west, attending the North- 
western meeting. 


The first volume of the new series of 
the Insurance Digest is now ready. 
Twenty-one years is a long time to 
look back, but during all of that time 
the Rough Notes Company of Indian- 
apolis has been publishing comprehen- 
sive abstracts of what the courts have 
decided in insurance cases. The deci- 
sions for the first twenty years have 
been bound together in five full size 
law books, which with a general index 
of 1,600 pages make a complete set for 
the period covered. Now there ap- 
pears the volume for the twenty-first 
year (1908), known as volume 1 of the 
second series. It covers all of the in- 
surance decisions rendered by all of 
the courts of last appeal in this coun- 
try during the year that ended Nov. 1, 
1908. An analysis of the decisions 
shows that the ones involving fire, life 
and fraternal insurance are about equal- 
ly divided and number about 150 each 
for the year. The remaining cases, 
making up the total of 620, being di- 
vided among accident, marine and mis- 
cellaneous insurance. 





Advantages to Agents 
Of Surety Companies 


(By M. M. Townshend, Superintendent of 
Agents, Title Guaranty & Surety 
Company) 


In our last letter we placed the bur- 
den of nonproduction by rural agents 
on the surety companies themselves, 
but now that they are showing more 
interest in the local agencies, let us ask 
for the hearty cooperation of the 
agents. It has not been possible to fur- 
nish special agents to cover the entire 
field, so the companies have done the 
next best thing by supplying their 
agents with educational and advertising 
matter, designed for both the public and 
the agent. This matter has been care- 
fully prepared by experienced men at 
great expense to the company and it 
shows on the one hand the advantages 
of corporate suretyship, and on the 
other where the business may be found 
and how to solicit it. 

The surety department of some 
agents is the small end of their busi- 
ness, because they give it the small end 
of their time. Would not their fire, 
liability, or other lines of insurance oc- 
cupy a similar position under the same 
circumstances? The lines that are 
profitable to agents have been made so 
by development. People had to be ed- 
ucated to the fact that they needed the 
protection afforded by insurance. The 
same rule, of course, applies to corpo- 
rate bonds. The very obscurity of cor- 
porate suretyship in a community 
proves the virginity of the field, while 
the severe competition in all lines of 
insurance in this same locality illus- 
trates how they are overworked. The 
protection of corporate surety bonds is 
just as necessary to the people as any 
line of insurance. The possibilities of 
this business in such places are, there- 
fore, greater than the lines that are al- 
ready developed. 





2 * » 

Personal bonds are possible mainly 
because some one is trying to save at 
his friend’s expense and we are sure 
that no self-respecting man actually de- 
sires to do this. 

In every county seat and important 
town hundreds and thousands of per- 
sonal bonds are filed annually, just be- 
cause people do not realize what it 
means to ask their friends to sign 
bonds, and because their friends do not 
understand what it means to them and 
their families to be accommodating in 
this particular. 

An examination of the bond registers 
in many probate or surrogate courts 
will reveal the fact that personal bonds 
are greatly in the majority. Where 
this state of affairs exists, it shows that 
missionary work is needed, and that 
some agent is losing a good opportunity 
to build up a profitable business. 

Many public officials still furnish per- 
sonal bonds. because they do not realize 
the evils of the practice. Personal sure- 
ties are in a position to and often do 
exercise an improper influence over 
these officials; besides it may prove em- 
barrassing even in the distant future by 
having to reciprocate. It would be far 
better to furnish corporate bonds and 
be independent. 

* * . 

Fidelity bonds are needed by every 
individual, firm or corporation emp/oy- 
ing persons in positions of trust. Men 
often think it unnecessary to bond these 
trusted employes, because of their con- 
fidence in them. This is just the reason 
they should be bonded, for without this 
confidence they would have no oppor- 
tunity to deceive. 

Furthermore, while most men are 
honest under even trying circumstances, 
experience shows that all are — 
and some do yield to temptation in the 
hour of adversity. ‘ ri 

Most defalcations start in a 
amounts with every honest intention fe) 

(CONTINUED ON PAGE 18.) 
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IN LIFE INSURANCE CIRCLES 


MANY ST. LOUIS COMPANIES 








Progress of Young Institutions—Sev- 
eral Life Corporations Now in 
Process of Organization 





The International Life of St. Louis, 
of which Massey Wilson is president, 
is now writing business at the rate of 
two millions a month. It has started 
a prize contest to write $10,000,000 dur- 
ing the last four months of the year. 
General Manager Babler has issued 
some striking literature and is offering 
two automobiles and eight other prizes. 
The company now operates in twenty 
southern and western states and will 
enter Canada in the near future. C. B. 
McCormack has been appointed general 
manager for the northwest, with head- 
quarters at Spokane, and will cover 
Oregon, Washington, the Alaska-Yu- 
kon country and Manitoba. C. M. 
Madison & Son become managers for 
the Inter-Mountain territory, with 
headquarters at Salt Lake City. The 
company’s statement after the consoli- 
dation of the Great Western with it 
shows capital of $620,000, assets $1,205,- 
000 and a deposit with the state of Mis- 
souri covering capital and reserve of 
$680,000. 

The Central States Life of St. Louis, 
being organized by President H. 
Boone and others, is considered to be 
one of the most promising of the new 
companies being promoted in St. Louis. 
The organization work was begun in 
July, and one-third of the $300,000 stock 
has now been sold at two and a half 
for one, which, when all sold, will give 
the company resources of $750,000. The 
company wishes to write about $8,000,- 
000 a year and considers this ample 
capital for that purpose. The manage- 
ment has issued a list of over 200 stock- 
holders, showing that prominent men 
of Missouri have become interested. 

The St. Louis National Life, which 
went under new management some time 
ago, is again getting under way, but 
will proceed upon more conservative 
lines in the future. President Lewis, 
who was formerly chairman of the 
board of directors, wishes to build up 
the business in the old-fashioned way, 
and has dispensed with high pressure 
methods. The company is selling $50,- 
000 additional stock at two for one, 
which will give it a capital of $200,000. 
The board of directors has decided not 
to try to write more than $2,000,000 of 
business this year and the company is 
now writing at the rate of about a mil- 
lion and a half. 

The Atlas Life is being promoted by 
Colonel Baird Pallette, formerly man- 
ager of the Northwestern National. 
The stock is $500,000, which is being 
sold two for one. 

: The National Reserve Life is organ- 
izing in St. Louis with $150,000 capital 
and $150,000 surplus. The manager re- 
ports $82,000 of the stock sold to date. 

The American Bankers Life of St. 
Louis has just been chartered by Sam- 
uel Quinn and others with $1,000,000 
Proposed capital. 





Plans of Cincinnati Life 
The Cincinnati Life is steadily pro- 
Sressing with the sale of its $1,000,000 
capital stock, which is being sold at 
300. This will be one of the largest 
companies organized in the west. The 
work will not be completed before 
Jan. 1 and the company is in no hurry 
to take out its license, though it is in 

@ Position to do so at any time. 

New England office has been 
opened for the sale of stock at Boston 
and will be in charge of F. B. Lincoln, 
who has been an important factor in 
the Columbian National Life as man- 
> of agency finances. It is probable 
that a New York office will also be es- 
tablished in the near future. F. H. 
Hibbard, formerly state maanger of the 


Equitable of New York, is one of the 
most successful salesmen. Another is 
Harrie E. Walker, formerly Pacific coast 
manager of the Columbian National. 
President Hoyt, who was at one time 
state supervisor for Ohio of the Colum- 
bian, is drawing about him quite a num- 
ber of old Columbian men. The com- 
pany is in the field to purchase one or 
more companies and will probably not 
apply for a license until arrangements 
for at least one company have been 
made. 





Will Have Executive Staff 


The Reliance Life has decided to 
create an executive special staff of 


the company’s expense. In order that 
the proportion may be proper it has 
been decided to extend the number to 
five—three winners in the reward con- 
test and two to be chosen according to 
agency record on the executive staff 
contest, as follows: 

The supervisor or manager whose 
agency produces the largest volume of 
business according to the terms of the 
executive staff contest. 

The supervisor or manager whose 
agency is represented by the largest 
number on the executive staff. 

The convention in Pittsburgh will be 
attended by the executive staff, the five 
supervisors or managers referred to, 


twenty crack men to go anywhere the 





and the company’s officers. 


It will last 











A FOREWORD 


HE western and southern life companies, many of which are mem- 
T bers of the American Life Convention, and of which the convention 

is almost wholly composed, have grown in numbers and importance 
with such rapidity that they constitute a new fact and circumstance to be 
reckoned with in the life insurance business. THE WESTERN UNDERWRITER 
has decided to depart from its custom and to issue a special edition 
devoted to the western and southern company movement and the pro- 
ceedings of the American Life Convention. 

That a large number of new companies would inevitably be started 
in the west and south following the New York investigation was realized 
by close observers of the situation both east and west; and in fact it 
was conceded by many eastern officials that the marvelous growth of 
eastern companies, and especially of the three great New York com- 
panies, might perhaps well be balanced by the development of western 
and southern companies of the right sort for the good of the business 
and in furtherance of sound public policy. Companies, of all sorts, have 
since been organized throughout the west and south. Many of them 
have legitimate places to fill in the life insurance structure. It is safe 
to say that every state, possibly every city of considerable size, will in 
time have a life insurance company of its own and in addition the west 
and south will have their life insurance “centers” as has the east. Not- 
withstanding that the organization of new companies is still going on 
with great energy in certain sections it seems very probable that there 
are already more companies in existence than will stand the test of 
experience. 

The American Life Convention is the representative association of 
this movement. It has labored under some disadvantages, but it has 
accomplished a great deal that has been worth while and will undoubtedly 
occupy a field of great usefulness in the future. Aside from the social 
advantages which its members enjoy in coming together once a year, it 
faces problems of real importance and upon the solution of these depends 
its final standing in the business. It is perhaps the most interesting of all 
the life insurance organizations because in most branches of its develop- 
ment it is taking nothing, or very little, for granted and is working out 
life insurance principles under a new set of conditions. Upon the wise 
guidance of its leaders in the maintenance of high standards and the 
adoption of a broad social program depends in large measure the future 
growth of the business in the great expanse of territory covered. It is 
to be hoped that the organization, while retaining the spirit of broad 
toleration and encouragement for worthy new institutions which now 
characterizes it, and which is typical of the west and south, will also 
cleave sufficiently close to the highest and best principles of the business 
as to command for it the respect of the older companies and of other life 
insurance organizations. THE WESTERN UNDERWRITER Offers this special 
edition as a recognition of the place which the younger western and 
southern companies have already earned and as a message of the splendid 
future which it hopes and believes is in store for them. 














company desires. 


and ten on number of applications 
written and examined in October and 
November and paid for by Dec. 31. 

These members will be entitled to 
attend a convention in Pittsburg as 
early in January as possible. They will 
attend this meeting entirely at the com- 
pany’s expense, and be entertained 
while in Pittsburgh according to a spe- 
cial program, which will include pleas- 
ure as well as business. 

According to the terms of the reward 
contest, three managers or supervisors 
are to be brought to the home office at 


There will be ten | two days. 
leaders selected on the basis of volume | 





There will be at least two 
business sessions for the discussion of 
plans and consideration of criticisms 
and suggestions. The visitors will be 
entertained by an automobile tour of 
the city of Pittsburgh, which will in- 
clude a visit to the great steel mills 
where steel rails and armor plate are 
made. A special feature of the meeting 
will be a Reliance banquet, which will 
be attended only by the officers, direc- 
tors, executive staff, winning managers, 
and a few distinguished guests. At this 
banquet the personal records made in 
the contest will be presented to Presi- 
dent Reed by the man who secured the 





largest volume of business. President 
Reed will present the members of the 
executive staff with the souvenirs which 
will be the insignia of their offices. 





NEW COMPANY FOR MADISON 





Wisconsin State Life Is Incorporated 
with Secretary of State Frear at 
Its Head 





The Wisconsin State Life has been 


incorporated at Madison, Wis., with 
capital and surplus of $400,000. 
James A. Frear, chairman of the 


Wisconsin insurance investigation com- 
mittee, and secretary of state becomes 
president. Attorney S. C. Hanks of 
Madison is_ secretary. Albert G. 
Schmedeman of Schmedeman & Bail- 
lie, merchants, is treasurer. S. A. Brant, 
who has been manager at the home 
office of the Wisconsin Life, becomes 
general manager of the new company. 
John A. Aylward is general counsel and 
Dr. Philip Fox is medical director. 
Wilbur Wynant, promoter and organ- 
izer of the Cleveland Life, has been se- 
cured to take charge of the agency de- 
partment. — ; 
It is the idea to take over the busi- 
ness of the Wisconsin Life of Madison, 
organized in 1895, which has never been 
strong in the field. 
The backers of the new company are: 
James A. Frear, secretary of state; John A. 
Aylward, attorney, who was twice candidate for 
governor on the Democratic ticket; Albert G. 
Schmedeman, merchant, and member of the 
firm of Schmedeman & Baillie; Lucien M. 
Hanks, president of the Central Wisconsin Trust 
Company; Stanley C. Hanks, attorney; James 
E. Conklin, senior member of Conklin & Sons 
coal and ice dealers; Arthur L. Sanborn, United 
States district judge; Dr. Philip Fox; A. F. 
Menges, president of the Commercial National 
Bank; Jeseph M. Boyd, president of the Bank 
of Wisconsin; S. A. Brant, manager of the Wis- 
consin Life, and Frank W. Cantwell, president 
of the Cantwell Printing Company. 





Fraternal Adopts Higher Rates 

At the meeting of the supreme court 
of the Knights and Ladies of Honor in 
Indianapolis, recently, a special com- 
mittee of fifteen, elected by each of 
the grand jurisdictions, appointed to 
make recommendations as to rates, re- 
ported in favor of the table of the 
National Fraternal Congress, with a 
small addition for loading, and this was 
adopted. It is an increase over the old 
rates of about 20 percent. The revi- 
sion of rates has been under considera- 
tion for several years and created the 
usual division and disturbance in the 
membership. A loss of members was 
expected on account of this action, but 
the supreme officers of the order say 
the change has met with less opposition 
and protest than expected and the ear- 
lier reports from the different states 
indicate a loss of members not to ex- 
ceed 5 percent. 





Much Term Business Sold 

The agents in Chicago report that 
term insurance is still being sold in 
large amounts. Business generally is 
quiet and it is possible agents are pres- 
ing term to make good their quota. 
Then again as men are branching out 
in business, they are probably getting 
term policies to cover their extra 
chances taken. 





Life Association at Cincinnati 

Cincinnati will be well represented at 
the Louisville convention of life under- 
writers. J. W. Iredell, Collin Ford, Ike 
Bloom, E. W. Jewell and W. A. R. 
Bruehl are among those who will at- 
tend. 

A movement is on foot in Cincinnati 
for a more active life underwriters as- 
sociation and one of a more practical 
benefit to the men who produce the 
business. It has been suggested that a 
monthly luncheon be held on a Satur- 
day noon at one of the popular cafes at 
which various subjects of an educa- 
tional and technical nature will b« dis- 
cussed. The City Club, a civic «:gan- 
ization, has been very successiul in 
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holding weekly Saturday afternoon 
meetings, after the usual luncheon, at 
which the members remain as long as 
they like. A postal card is mailed each 
member the day before as a reminder 
of place and time. 


LIFE NEWS FROM CLEVELAND 





Business Is Improving in the Ohio 
Metropolis—Plans Made for 
Winter Meetings 





Life insurance business in Cleveland 
is rapidly taking a turn for the better 
and is keeping pace with general busi- 
ness, which is said to be almost normal. 
With perhaps not an exception, the 
general agencies in that city will come 
out at the end of the year far ahead of 
any previous twelve-month for some 
time. This is due to both the hard 
work of the managers and their agents 
and the fact that people are taking lim- 
ited payment life and endowment insur- 
ance, instead of term policies, such as 
were written during the panicky times. 

Another feature of the business in 
Cleveland is that some of the young 
agencies are looming up with a good 
volume of business. At least two of 
them, established within the past four 
or five years, will come out with 
$1,000,000 paid-for business at the end 
of the year. The companies represented 
are not the largest, but they are among 
the best. This with the persistent and 
careful work of the general agents and 
tneir men brought about the results. 
The large agencies are doing excellent 
work, also, and their records will be 
good. 

Maj. F. A. Kendall, general agent of 
the Penn Mutual, has been in poor 
health the greater part of the summer. 
He returned recently from his summer 
home in the Adirondacks and will at- 
tend the meeting of Penn Mutual 
agents, which will take place soon. He 
will probably not be present at the an- 
nual meeting of the National Associa- 
tion of Life Underwriters at Louisville, 
although he usually makes it a point to 
attend. 

The committee on program of the 
Cleveland Association of Life Under- 
writers is at work on a program that 
will cover a period of six months. An 
attempt will be made to secure a well 
known speaker or life insurance man to 
address most of the monthly meetings, 
but there may be some difficulty in ar- 
ranging dates far ahead with them. 





Started Taking Depositions 
Depositions in the Union Central 
stock increase case were taken in Cin- 
cinnati Tuesday at the offices of Kin- 
kead, Rogers & Ellis, attorneys for the 
insurance department and the attorney- 
general. The deposition of Actuary 
Hardcastle of the company occupied 
the greater part of Tuesday’s session. 
It will be remembered that the deposi- 
tion of Actuary S. H. Wolfe was taken 
in New York some weeks ago. The 
attorneys in the case are Maxwell & 
Ramsay and ex-Senator J. B. Foraker 
for the company and Kinkead, Rogers 
& Ellis and ex-Insurance Superintend- 

ent Arthur I. Vorys for the state. 





President Ide in the West 

President George E. Ide of the Home 
Life visited a number of the western 
agencies last week, including those at 
St. Louis, Cincinnati and Pittsburg. At 
Cincinnati, Managers Bruehl & Son had 
arranged a unique welcome which 
greatly pleased the president. Minia- 
ture Peary flags had been sent out to 
the agents with the request that each 
agent pin his to an application and 
have it reach the office the morning of 
President Ide’s arrival. On the wall of 
the office hangs a map of Ohio with a 
button marking each town where the 
Home has an agent and as fast as the 
flags were received they were attached 
to the button. Manager Bruehl had the 
map well covered with flags and thus 





each section from which an application 
was received “had its flag raised” to 
the president. 

Messrs. Bruehl & Son have appointed 
Arthur S. Pflueger traveling special 
agent in Ohio and he will spend his 
time working with the local men 
throughout the state. 


Sells Omaha Building 


The New York Life, in the pursuance 
of its policy in recent years to dispose 
of its unnecessary real estate holdings 
when they can be sold advantageously, 
has sold its 10-story office building in 
Omaha to a company composed of the 
stockholders of the Omaha National 
Bank for approximately $700,000, as the 
figure is there given out. The building 
was erected in 1886-7 at a cost nearly 
$1,100,000 for both site and structure, 
this being the crest of a real estate 
boom. When the boom broke, the 
building proved to be a financial loser 
for several years, until business picked 
up again, and more recently it has been 
yielding splendid profits. The building 
has a frontage of 154 feet on Farnam 
street, of which 132 feet is 10-story, and 
44 feet is 3-story, all with a depth of 132 
feet on Farnam street. 

The new purchasers will remodel the 
entire first floor for the use of the 
Omaha National Bank, the upper floors 
to be continued for rental for office pur- 
poses. 








Associated Fraternities Grows 


The Associated Fraternities of 
America has made a large gain in mem- 
bership during the past year. This is 
a fraternal organization along the lines 
of the National Fraternal Congress, but 
with different requirements for admis- 
sion. Fourteen orders were admitted 
before the recent convention at Omaha 
and five during the convention, bring- 
ing the membership up to forty-seven. 
Those admitted during the convention 
were the Woodmen of the World, Pa- 
cific jurisdiction, Royal Neighbors of 
America, Royal Achates, Modern 
Woodmen of America and Brotherhood 
of Railroad Trainmen. The per capita 
membership of the association now ex- 
ceeds 3,000,000. 

The officers elected for the coming 
year are: 

President—E. W. Donovan, Detroit. 

Vice-President—W. E. Davy, Des Moines. 

Secretary-Treasurer—C. H. Robinson, Chicago. 

Executive Committee—W. W. alker, Jr.. 


Minneapolis, Kans., and Henri Roy, Montreal, 
in addition to officers. 





Fight on Objectionable Promotions 

The fight against life insurance com- 
pany promotion in Missouri is becom- 
ing somewhat strenuous. A campaign 
of publicity is said to be under way 
which will make it impossible to sell 
stock in any company which has objec- 
tionable features attached to the pro- 
motion. 





Getting Out New Forms 

The Northwestern Mutual Life will 
make announcement within a_ short 
time of several new policy forms to be 
effective Jan. 1, 1910. The Northwest- 
ern has made no changes in contracts 
since Jan. 1, 1908, but the new ideas 
embodied in recent new contracts of 
other large companies have created a 
demand for innovations in Northwest- 
ern policy forms. Judge George H. 
Noyes, counsel for the Northwestern, is 
working on the new contracts but he 
has been delayed to some degree by 
necessary business trips to southern 
and western states. On his return an- 
nouncements will be made. 





Building Up Agency Staff 

F. G. Hoagland of St. Louis, agency 
supervisor of the Equitable of New 
York, now is looking after the agency 
work in Missouri, Iowa and Illinois, 
outside of Chicago and Cook county. 
E. A. Becker has been apppinted agency 
manager at Sioux City, Iowa, for ten 
counties. J. A. Blum, formerly of 
Omaha, becomes agency manager at 








Oldest in America 


The MUTUAL LIFE INS. CO. of New York 


Strongest in the World 





Largest Margin of Assets in Excess of Legal Liabiliities. 

No Company More Economically Managed to-day. 

No other company has, by increasing its scale of annual 
dividends four years in succession (1906, 1907, 1908, 
1909), reduced premium payments so rapidly. 





34 Nassau Street 3 3 





For terms to producing agents address: 
GEO. T. DEXTER, Second Vice-President 


: 3 New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for {each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


Placed and Paid for. 


$1,202,352.87 per day in New Insurance Placed and Paid for. 


$166,633.89 


r day in payments to Policyholders and addition to Reserve. $126,996.37 per day 


n Increase of Assets. 





THE EQUITABLE LIFE OF IOWP 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A _kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 


These are effective helps with intelligent prospects. 


Separate Territories to Agents ==</J£*J€£€,ONG CONTRACTS axomuFAIR TERMS 





Beating Its Record! 


FOR 1908 


Se ee Se oe 
isa m rger t that t i 
period of 1908. It is UNION CENTRAL. Dividends 
that help to make it easy to sell UNION CENTRAL 
Policies. No company excels it in lowest cost to the 
policyholder. 

The 


Union Central 
Life of Cincinnati. 


Assets, $67,933,245,40. Liabilities, $65,434,131,29 
Capital Stock, $500,060.00. 
Several good openings for first-class men. Address 

JESSE R. CLARK, President, or 
ALLAN WATERS, Sup’t of Agents. 


The Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non -Participating Company 


@ The New Columbian Policies (Sept. 
09) are Unexcelled in Clearness and 
Liberality. 
ood Contracts and Ter- 
Stow for Good Producers 

















ARTHUR E. CHILDS, - - President 





THE CONSERVATIVE LIFE INSURANCE COMPANY 


Has over 1000 stockholders in Ohio and West 


Virginia. Every one 
Every one a helJper. 


a man of influence. 
Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 


with the Company. 


For further information regarding the past, present and future of this 


address the 


HOME OFFICE, - 


Company, 


- Wheeling, W.Va: 
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Des Moines. The company has re- 
cently appointed A. C. Boyd, formerly 
special agent of the Northwestern Mu- 
tual, as agency manager at Decatur, 
Ill. It also has appointed Louis E. 
York as agency manager at Harrisburg, 
lll. Each has about twenty counties. 





Life Company at St. Joseph 

L. D. McCarthy and N. Kirkpatrick, 
who were among the organizers of the 
Midland Life of Kansas City, have gone 
to St. Joseph, Mo., and propose to start 
another company at that place. They 
propose to organize with $100,000 cap- 
ital and $50,000 surplus. 





Reduces Interest to Policyholders 


The Northwestern Mutual Life Insur- 
ance Company has just announced that 
it will make policy loans to its members 
at the rate of 5 per cent on the sum bor- 
rowed and that it will automatically re- 
duce the interest on outstanding loans 
to that rate without application on the 
part of the borrower... This action was 
recommended by the trustees of the 
Northwestern at their last meeting in 
August and while general agents were 
notified of the change some time ago 
public announcement has just been 
made. 


Get in On This 


The Ferro-Concrete Construction 
Company of Cincinnati will take $150,- 
000 life insurance, $50,000 on each of 
three officials. The policies will be 
straight ordinary life. A number of 
companies are competing for the busi- 
ness. 





$24,540,000 for Mutual Life 


The Mutual Life of New York wrote $24,- 
540,000 new business in the month of September. 


Pirst Autumn Meeting 

The first fall meeting of the Chicago Life Un- 
derwriters Association will be held at the Union 
League Club Oct. 12. The meeting will be an 
unusually interesting one. In addition to local 
speakers there will be several of the officers 
and delegates of the National association pres- 
ent, as they have arranged to stop in Chicago 
on their way home from the Louisville con- 
vention. 


Praternal Officer Short 


_Dr. A. M. Webster, general secretary of the 
New Era Association, Grand Rapids, committed 
suicide Sept. 30 and the books of the associa- 
tion are being carefully examined by the state 
insurance department. The society has over 
7,000 members, having been organized about 
thirteen years ago, offering insurance similar to 
that of the fraternals but without the lodge 
features. It is believed that the secretary is 
Short about $14,000 in his accounts, but this 
will not be definitely known until later. The 
association still has $15,000 above all claims 
and can meet all present obligations. 


Asks to See the Books 


Attorney Henry B. Witte of Dixon, IIl., has 
in an action against Secretary Charles Keck 

of the Cosmopolitan Life of Freeport, to compel 
Mr. Keck to allow him to examine the books 
of the company. Mr. Witte is a policyholder in 
the Cosmopolitan and is not satisfied with the 


reinsurance contract with the Old Colony Life 
of Chicago. 





Expects to Be Ready January 1 
The American Life of Philadelphia has been 
chartered by interests owning the American 
Assurance that writes monthly payment dis- 


ability business. It expects to be writing policies 
by Jan. 1, 1910. 


Ohio 
Actna—G. E. Corby, Cincinnati. 
Camber, Ia—F. R. Clark, Cleveland. 
Me aCe, Dube, Cleveland; D. L. Garber, 
ernon; J. H. De La Mere, Metamora; 
om Hensley, Sylvania. 
Fauitable, N. Y.—C. 'C. Rankin, Salem. 
Tanklin—W. W. Fitch, Akron. 
a eer - .M. Schreiber, Cleveland. 
an 4 4 Reavee, Minesal Ridge. 
oungen, Canal Dane? t. Vernon; H. 
Columbus; Geo. 


= cPenefit—C. R. Garvin, 
Pummonths GH Hindson, Weestse, © °°" 


National, 
*. Cleveland. 


iombae, Amer., N. J.—C. R. Patterson, 
: W. Mutual—A. B. Tilli 
f —A. B. Tillinghast, Toledo. 
ledat Sburgh L. & T.—Roth & Kirkendall, 
Vinge A. Callahan, Alliance; R. H 
Porat Gardner Cory, Columbus; 

tt Washington, ‘ 
,, Provident L, 


Co- 


To- 
. Dearth, 
L. E. Ley, 


land, . & T.—A. E. Bernstein, Cleve- 








Penn. Mut.—F. M. Miller, Kenmore; F. E. 
Adams, Portsmouth. 

State, Ind.—Otto Gerhard, Cincinnati. 
, > Mut., Mass.—A. S. Wackerman, Cleve- 
and. 

Travelers—E. H. Guthridge, Cleveland; C. W. 
Hopper, Cincinnati; A. H. Babcock Company, 
Lorain; L. J. Moorehead, Portsmouth. 

Aetna—Kridler & Loth, Wapakoneta; Brook- 
hart & Murlin, Celina; A. W. Parrish, Cleve- 
land; D. M. McConnell, Osborne; L. L. Jones, 
Garrettsville. 

American, Pa.—Fred Edwards, Cincinnati. 

American Cent.—T. C. Jamison, Washington 


c..2 

Bankers, Neb.—A. J. Saalfield, Akron. 

Conn. Coml.—F. L. Sikes, Sciotoville. 

Conn. Mut.—Herman Stern, Cleveland. 

Equitable, N. | a gy Brennan, Bridge- 
port; Mrs. Cora B. ynn, Toledo. 

Franklin—C, A. Gummere, Dayton. ‘ 

Hartford—J. L. Orr, Cleveland; J. A. Shipley, 
Richwood. 

Home—W. P. Prye, Urbana. 

Lincoln Natl—J. C. Dempsey and J. P. 
Krauss, Cleveland. 

Mutual, N. Y.—Israel Grauer, Cleveland; N. 
E. Bliss, Nothingham; Geo. Williams, Shelby; 
S. A. Stemmons, Sterling; J. M. Connolly, Mc- 
Clure; C. C. Meekison, Napoleon; Henry 
Edmann, Toledo. 

Mich. State—A. H. Letts, Toledo. 

Mut. Benefit—C. P. Worrell, Zanesville. 

National, Vt.—C. W. Durand, Cleveland. 

Pittsburgh L. & T.—H. A. Brown, Baltic; C. 

. Groff, Columbus. 

Cleveland; J. A. 


Pacific Mut.—Louis 
Cody, Conneaut. 

Provident L. & T.—C. A. Arganbright, Bluff- 
ton; E. C. Wolf, Dayton. 

Reliance—R, T. Longwill, Coshocton; M. A. 
Noonan, Dayton. 

State, Ind.—J. M. Wendelken, Portsmouth. 

Security Mut.—A. J. Stevens, Marietta; A. B. 
Norris, Frazeyburg. 

Travelers—C, D. Terry, Cleveland; L. B. 
Culbertson and T. J. West, Cincinnati; C. R. 
Mann, Dayton; G. H. Kyle, Middletown; C. A. 
Pryce, Columbus; A. W. Cone, Bowling Green. 


Dlinois. 

Aetna—G. P. Drew, Chicago. 

Bankers, Ia.—R. A. Hoffman, Woodriver. 

Equitable, Ia.—N. B. Winkless, Chicago. 

Hartford—G. J. Dorrell, Decatur. 

International, Mo.—T. E. Amos, Edwardville; 
W. R. Drummond, East St. Louis; Michael Zim- 
merman, Quincy. 

Mut. Benefit—S. L. Ulsh, Detroit, Mich. 

New York—E. I. Frank, Philadelphia, Pa.; J. 
C. Ames, Chicago. 

Penn Mut.—F. L. Carroll, Peoria; R. H. Law- 
rence, Cobden; H. B. Salot, Detroit, Mich. 

Prov. Savings—F. W. Stevens, Chicago. 

Union Cent.—Harry Davis and F. L. Lake, 
Chicago. 

Aetna—F. C. Feverbaugh, Grant Park. 

Bankers, Ia.—N. J. Hill, Quincy. 

Columbian Natl.—F. T. Hartzel, Galena; G. 
W. Bowater, Chicago; F. J. Schroeder, Peotone. 

Manhattan—George Pick, Chicago. 


Sey, 


N. W. Mutual—E. R. Iliff, Peoria; J. H. 
aeey, Galesburg; O. A. Newsoma, Liberty- 
ville. 


New York—S. G. Elrod, Cobden; W. J. 
Wamsley, Hannibal, Mo. 
Travelers—K. C. Wettstein, St. Charles. 


Indiana 


Coml Life, Ind.—S. C. Perkins, 
Frank Menning, Connersville. 

Indianapolis—M. C. Baumgartner, Spencer. 

Liberal—R. P. Grimes, Anderson. 

Modern—B. G. Guge, O. S. Piper, Peru. 

New Eng. Mut. Life—E. P. Goetz, Indian- 
apolis. 

North Amer.—W. R. Stevens, Columbus. 

N. W. Mutual—Arthur Boone, Greenfield. 

Reliance—L. E. Richards, Jeffersonville. 

State—Luther Woel, Mathews. 

Union Cent.—B. Ivey, Indianapolis. 

Commercial—P. B. Corns and D. W. Vanser- 
houf, Indianapolis; C. H. Lewis, Mishawaka; H. 
G. Matson, Rising Sun. 

Indiana Life Endow.—S. A. Orndorff, Vin- 
cennes; W. C. Dailey, Princeton. 


- Wisconsin 
Great Northern—W. F. Carter, Dodgeville; 
Henry Hesse and A. A. Schoenecker, Milwau- 
kee; Roy Lovelace, Linden. 
Old Colony—Emil Kuhnert, Marinette. 
New England Mut.—Joseph Rubel, Milwaukee. 
Wis. Natl—R. L. Southey, Lake Geneva; J. 


F. O’Neill and H. H. a ae hg Falls; 


Hudson; 


_ — Milwaukee; R. Beck, Sul- 
livan; . E. Hudtloff, Wausau; T. J. Greene, 
La Crosse. 


Michigan 
Bankers, Ia.—F, D. Miller, Battle Creek; J. 
T. Cauley, Detroit 
Conn. Mut.—W. L. Calnon, Detroit. 
John Hancock—I. M. Hadley, H. E. Schafer 
and M. E. Welch, Detroit. 
Mass. Mut.—Thos. Keppel, Zeeland. 


Mich. Mut.—B. A. Deegan, Niles; C. A. 
Worthington, Schoolcraft. 
New York—W. R. Noble, Detroit; Harold 


Pierce, Philadelphia, Pa. 
Northern Assur.—R. C, Smith, Flint. 
Phoenix Mut.—Richard Bird, Detroit. 
Security Mut.—O. O. Knepper, Three Oaks. 
Travelers—F. T. McOmber, Ann Arbor; F. J. 
Maginn, Flint; C. L. Brown, Grand Rapids; 
Kouw & Co., Holland. 
Amer. Cent.—J. A. Kenny, Shafer. 
Canada—J. i mee, Grand Ledge. 
Hartford—E. C. 


= Hancock—K. D. Keyes, Olivet. 


T.—Wm. S. McCormick, Detroit; 
J. L. Carman, Marine City. 

Prov. Sav.—F. J. P. Wendel and P. A. 
Gagen, Detroit; P. V. Fox, Grand Rapids. 








Travelers—J. L. Orn, Detroit; G. W. Taller- 
day, Cassopolis; Luther Ferriss Company, Grand 


Rapids. 
Ware, Battle Creek; 


nion Cent.—D. R. 
Emory Brown, Marcellus. 
National Life, Ia.—Fred Glass, Sr., Kala- 


mazoo. 





LIFE NOTES 


The Union Life of Chicago will apply for ad- 
mission to Missouri and Michigan. 


President Bullock and Secretary Wright otf 
the State Mutual are in Chicago this week. 

The Modern Life of South Bend held an 
agents’ convention at the home office last week. 


Robert L. Southey of Lake Geneva, Wis., 
has been appointed district manager for the 
Wisconsin National Life. 

John Tatlock, formerly actuary for the Mutual 
Life and afterward president of the Washington 
Life, has retired from the life insurance business 
and gone into the investment bond business. 

O. G. Wilson, now assistant manager of the 
Reliance Life of Pittsburg, was in Des Moines 
last week, returning from a trip of inspection 
through Oklahoma and other southern states. 

Arthur H. Letts, who has represented the 
Michigan State Life at Owosso, Mich., for some 
time, becomes agency superintendent for the 
company in Ohio, with headquarters at Toledo. 

William Koch of Des Moines was again 
elected president of the Iowa Fraternal Con- 
gress at its meeting in Cedar Rapids last week. 
Des Moines was chosen as the place of meeting 
next year. 


The Illinois Life has not fallen down on 
$1,000,000 examined business any month this 
year. Even with its $100,000 Club convention 
during September its record that month was 
$1,022,500. 

Glover S. Hastings, superintendent of agents 
of the New England Mutual Life, is making a 
trip through the west. He will attend the life 
underwriters convention at Louisville and will 
visit Chicago and other cities. 

The Texas department has sent out to life 
companies a letter calling attention to that sec- 
tion of the insurance laws of the thirty-first 
legislature requiring them to file with the de- 
partment a form of policy issued in Texas, and 
requesting them to comply at once if they had 
not already done so. 

When H. E. Agar of Princeton was indicted 
last February, following his discovery in Mexico 
a year after he had apparently fallen off a 
Wabash river grain boat and been drowned, 
leaving $27,500 life insurance, a search was 
begun for Timothy C. Harrington, captain of 


the boat. He has now been arrested and 
charged with conspiracy to defraud. It was 
largely on his testimony that the insurance 


companies settled the claims against them, 


CASUALTY APPOINTMENTS 
Tilinois, 


Aetna Life—F. S. Conner, Olney. 

Columbian Natl.—F. T. Hartzel, Galena; G. 
W. Bowater, Chicago. 

Cont. Cas.—J. J. Kearney, David Murray, Gus 
Reed, N. M. Nemerovski and Jerome Zelenka, 
Chicago. 

qneue St. Sur.—F. L. Davies & Son, Dan- 


ville. 
Federal Cas.—H. L. Cooper, Chicago. 
id. & Dep.—D. L. Gardner, Aurora. 
Natl. Cas.—Harry Stingley and J. B. Maher, 
Chicago. 
Phila. Cas.—C. C. Pond, Sycamore. 
Royal Cas.—J. E. Wright, East St. Louis. 
Travelers—K. C. Wettstein, St. Charles. 
U. S. Cas.—J. H. Fitzgerald, Canton. 





U. S. Fid. & Guar.—R. B. Rosenstiel, Free- 
port; N. W. Duncan, La Salle. 
U. S. Fid. & Guar.—R. B. Rosenstiel, Free- 
port; N. W. Duncan, La Salle. 
Michigan 
Fid. & Cas.—L. D. Madill, Midland; Hill & 
Tyrill, Reading. 


Fid. & Dep.—A. W. Sherwood, Allegan. 
Ger. Coml. Acci.—C. C. Otis, Coldwater; E. M. 
Miller, Mt. Pleasant. 
Mass. Bonding—R. M. Ryan, Lansing. 
Natl. Cas.—John Andrews, Flint; Anna Fuller, 
Grand Rapids; H. W. Nan Kervis, Port Huron. 
Natl. Sur.—J. G. Buchanan & Son, Bay City; 
L. Townsend, Gaylord; G. L. Weadock, 


Saginaw. 

North Amer. Acci.—D. L. Hammond, Boyne 
City; D. W. Vaughan, Elba; F. . Regener, 
Frankenmuth. 

Penna. Cas.—J. P. Rabaut, Detroit. 

Peoples H. cci.—L. Clark, Cedar 
Springs; J. R. Davise, Grand Haven; A. Ben- 
jamin, Kalamazoo. 

Union Cas., Mich.—F. C. Cole, Ann Arbor; 

Phila. Cas.—Jos. Parish, Detroit. 

Travelers Indem.—J. L. Orn, Detroit; F. J. 
Maginn, Flint; J. M. Bentley, Owosso. 

. S. Fid. & Guar.—Roswell Leavitt, Bellaire. 


H. M,. Anderson and Frank Eligh, Detroit; T. 
G. Seymour, Flint; Geo. Parsons, Laurium. 
Ohio 

Aetna Indem.—E. W. Urie and H. E. Painter, 
Mansfield; H. S. Stevenson, Loveland; A. J. 
Hummel & Son, Cincinnati. 

Cas. Co. of Amer.—H. E. Painter, Mansfield. 

Empire St. Sur.—E. W. Wagner, Sandusky. 


Frankfort M. A. & P. G—H. C. Green, 
Lima. 

Fed. Union—Field Agency Company, Co- 
lumbus; W. A. Cavannaugh, Toledo. 


German Coml. Acci.—Mrs. Lottie M. Strong, 
Cleveland. 

Natl. Surety—Frank Ayres, Hillsboro; C. W. 
Swain, Wilmington. 

North Amer. Acci.—F. W. Blazy, Cleveland; 
. SS. Vaughn, Lakewood; F. . ruitte, 
Morahala; G. H. Haines, Cuyahoga Falls; E. W. 
Rosensteel, East Liverpool; E. G. Frizzell, Pied- 
mont; E. Hickson, Oberlin; C. L. Mayer, 
Miamisburg. 









AMONG CASUALTY AGENTS 


ACTION CAUSES MUCH TALK 











Wholesale Plate Glass Cancellations in 
Chicago by Pennsylvania Cas- 
ualty Are Criticised 


The recent cancellation of about 
three hundred plate glass risks in Chi- 
cago by the Pennsylvania Casualty has 
caused much comment among local 
plate glass insurance men during the 
past week. A number of the Chicago 
agents have received from their home 
offices the list of the canceled risks, 
which the Pennsylvania Casualty sent 
to other companies. This list was 
scanned with much interest and before 
it had been in Chicago a week consid- 
erable of the business had been solic- 
ited and secured by other companies. 

There is a difference of opinion about 
the quality of this canceled business. 
Plate Glass Manager Clarke of the 
Pennsylvania Casualty evidently re- 
garded it as poor when he canceled it. 
Local managers whose companies car- 
ried part of it before the Pennsylvania 
Casualty did business in Chicago, say 
that some of it is so poor that they 
would not write it at any reasonable 
rate. Others of the risks they regard 
as good business at the rates conserva- 
tive companies are securing. 

The drastic action of the Pennsyl- 
vania Casualty has been the subject of 
criticism. Conservative local managers 
point to the fact that considerable of 
this business was put on the books of 
the Pennsylvania Casualty at the time 
when a compact existed in Chicago, 
and it was the only company outside 
the agreement. Its recent action is 
taken by its competitors as an admis- 
sion that it made a mistake in ever ac- 
cepting the business at the rates it se- 
cured. Some of the local men think 
the company has made another mis- 
take in canceling at wholesale as it has. 
There have been rumors that another 
company has gotten rid of about as 
much liability in Illinois this year as 
the Pennsylvania has, but it did it 
gradually and caused no disturbance. 
The Pennsylvania did it in a way to 
call the most attention to the matter. 
There is good reason to believe that 
Mr. Clarke had it in mind to give the 
companies generally a jolt on the sub- 
ject of rates in Chicago. His com- 
munication appears to have had that 
effect on one or two, and possible more, 
companies, judging from the letters 
they sent their Chicago agents, but 
managers of companies which have se- 
cured adequate rates in Chicago regard 
the action of Mr. Clarke more in the 
light of an official announcement of his 
discovery that the business was writ- 
ten too low, something they had insist- 
ed was true for two years or more, 

It happens that the Pennsylvania 
Casualty comes into the limelight be- 
cause of the course it has pursued in 
canceling. It has owned up that there 
was something wrong with its Chicago 
business. There are other companies 
operating in the city which have not yet 
made such a confession, but have just 
as much occasion to make one. They 
have a lot of business on their books 
at inadequate rates, and it is going to 
cause them trouble unless they get rid 
of it or get the rates advanced. 

Companies writing plate glass in IIli- 
nois may be roughly divided into two 
classes—those which are conservative 
and which the records show to have 
made money in the state, and those 
which have built up a larger or smaller 
volume of business at cut rates. There 
has at times been a tendency on the 
part of the more conservative compa- 
nies to meet cuts with cuts. Of late 
the tendency is in the opposite direc- 
tion. Local managers state that their 
companies are more and more inclined 
to stand fast for certain rates and let 
the business go if they can not get it 
at those rates. There are no signs of 
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cooperative action in this direction, 
merely individual action. So far as can 
be learned, there is no movement what- 
ever towards a compact for Chicago. 
Some of the leading companies have lit- 
tle confidence in compacts, and one of 
them has told its Chicago representa- 
tive that it positively will not enter any 
future agreement looking to high rates 
for Chicago. It might, however, con- 
sider one proposing a tariff of rates 
which would give a moderate profit, 
where good judgment is exercised in 
underwriting. This company has 
learned from experience that compacts 
calling for high rates do not last, and, 
furthermore, it is not inclined in fu- 
ture to assist companies which have 
loaded up on cut rate business to boost 
the rates to a point where they can 
make some money on it. 





No Decision Yet on Automobiles 

Attorney-General Byers of Iowa has 
not yet handed in his opinion as to the 
insuring of automobiles, but it is prom- 
ised this week. Insurance men believe 
that the attorney-general will rule that 
they may insure against automobile ac- 
cidents and personal injury cases. It 
has been ruled by the state legal depart- 
ment that is illegal to insure doctors 
against judgments in malpractice cases, 
but insurance men point out that this 
is insurance against errors in judgment 
while in the case of an automobile 
agent, the insurance would be against 
pure accident and would in effect be the 
same as ordinary accident insurance. 





Indicates Commission Will Stand 

An amended petition is to be filed in 
federal court at Lincoln, Neb., by the 
American Surety at the suggestion of 
the court, dealing with the financial ef- 
fect of the new rates recently promul- 
gated by the state bonding board. In 
the argument held the past week on the 
application of the surety company to 
have the law declared unconstitutional, 
the court held that it must be shown 
that the rates promulgated are confis- 
catory, giving leave to the surety com- 
pany to submit the necessary figures at 





a later date. This action of the court 
indicates that the attack on the law 
must be diverted to the acts of the 
board itself, rather than the legislative 
act constituting the board with the 
duties of making maximum bond rates. 


HAVE NEW COLLISION RATES 








Compute Premiums for Automobile 
Damage Sustained Insurance on 
Entirely Different Plan 





Certain of the most prominent lia- 
bility companies writing collision sus- 
tained insurance on automobiles have 
gotten out entirely new rates on this 
class of business. The Aetna Accident 
& Liability and Travelers Indemnity 
offices in Chicago have received them 
and are securing them. The Ocean 
has also sent them out and the General 
Accident will do so shortly. There 
seems to be some doubt as to what 
other companies cooperated in getting 
them up, but it is believed that all of- 
fices writing this class in Chicago will 
use the new rates locally. 

The new rates bear no exact ratio to 
the old ones, being based on different 
data, but in general they are consid- 
erably higher than the old ones. The 
old rates were based on the value and 
age of the car. The rate was 1% per- 
cent on the amount insured, which in 
turn was a certain percentage of the 
price of the car, based on its age. 

The new rate book classifies all 
makes of cars, taking into considera- 
tion horsepower, body, equipment and 
year of manufacture. Rates are then 
quoted for each class, not per $100 of 
insurance, but per car. There is no 
limit to the policy. 

Comparisons on some machines show 
that in a general way the new rates 
would average about 2 percent as 
against the old rate of 1% percent, or 
an increase of about one-third. Con- 
sidering the very experience most com- 
panies have had on collision sustained 
business, an increase in rates was re- 


garded as imperative. Some managers 





The Aetna Indemnity Company 


of Hartford, Connecticut 


ExecuTEes— 


Surety bonds for Contractors, 


S.uwety bonds required in Court proceedings, 

Surety bonds covering miscellaneous requirements. 

Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 


Issuzs— 
Burglary insurance policies, 
Health insurance policies. 


Plate glass insurance policies. 
Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 


business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonde 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, S“cruess* 159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, ‘isefscm 83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, “crust” 509 Law Building, Indianapolis 
TRAFFORD N, JAYNE, fcr’itimessts 709 Hennepin Ave., Minneapolis 
F, A. BUCHANAN, Jr., “cunt Nets.” 312 Johnston Bidg., Cincinnati 
THEPHYPERS BROS. CO. ,nermessiorn one 8 12 Park Bldg. , Cleveland 
RUSS L. WHITNEY, Srierf'one 739 Relbold Bldg., Dayton 


Western Ohio 
“THB OHIO COMPANY.” 


COLONIAL CASUALTY €O., | one Bankers Surety Company 


HUNTINCTON, W. VA. Williamson Building, CLEVELAND, 08K. 


Writes all forms Personal. Okie West Viin | Capital $500,000.00 Fully Paid 
Becomes Surety on! Bonds. 


Kentucky, Virginia, North Carolina, Tennessee 
and Alabama for the Commercial, Industrial and Chartered Under Ohio Laws. 
€200,000 Doposited with Insurance Commiggong 


Railway Instaliment Departments. 


Hustlers desiring top notch contracts in growing, ape Company, 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks 
in force in thirty States. Liberal compensation guaranteed. 
Monthly and Annual Premiums. 


Cash Capital and Surplus, $260,000. FEDERAL CASUALTY COMPANY, Detroit, Mich. 


Security Casualty Company 


OF INDIANAPOLIS 
Acompany up-to-the-minute in its methods, ideasand policies. Protect 
the producer. Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and 
Accident, Automobile, Fire, Theft and Collision Insurance. Ger- 
respondence with producers solicited. Address the Company 





























CAPITAL 
$100,000.00 





N(emoran dum 


The “General Accident,” Philadelphia, best serves producers 
and the public. Its Agents adjust and pay all claims at sight 
What you cannot get in the line of health and accident insur- 
ance with the ‘‘General’’ is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and industrial plas. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and Californis. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 
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rather than "I guess." 





every source. 


advantage to him. 


for it to-day—it's free. 


The Modern Insurance Man is a Scient- 
ist. His work is based on the principle of "I know" 
He is out for every dollar 
there is in the business and seeks information from 
Realizing this we have printed a book 
containing information that will be of interest to every 
Casualty Man and to every Life 
convinced that the Casualty line will be of immense 
The book is fully illustrated with 


actual samples of helpful canvassing documents. Send 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice Pres. 


694 Linden Street, Scranton, Pa. 
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NORTH = 
AMFRICAN ~ . 
ACCIDEN’ Disability Insurance, Sickness or Accident, 


$1.00 per month to $100.00 per year. 


INSURANCE CO; 
CHICAGO 


iF 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago 


The FRANKFORT “~~ 
MARINE, ACCIDENT INISUR ANCE co. 


and PLATE CLASS 
UNITED STATES DEPARTMENT, 100 William St., New Youre of Frankfort-on-the-Main, Germany 


INSURANCES TRANSACTED 








— BURGLARY 
‘Re fk fate Omen COUT ant 
Teams. Elevator, . Druggists and Physicians INDUSTRIAL ACCEDENT & HEALTO 


M, J. GROGAN, Resident Sec’y Cook County Branch, National Life Bld¢., til. 
os ent Sec'y CaS M ROBBINS. Resident Sec’y Obie, New Engiand Bldg., Cleveland, Ob 
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would be pleased if they were made 
prohibitive. 





C. P. Wofford Becomes President 

C. P. Wofford, vice-president of the 
National Life & Accident of Nashville, 
has resigned to accept the presidency 
of the Republic Indemnity of Delaware, 
which will write monthly payment dis- 
ability. T. Leigh Thompson succeeds 
Mr. Wofford as vice-president of the 
National Life & Accident. 

While the Republic Indemnity is a 
Delaware company, it is likely its ex- 
ecutive offices will be in Cincinnati. 
Mr. Wofford and his friends will con- 
trol the stock of the company. 

Mr. Wofford was formerly deputy 
commissioner of Tennessee and later 
traveled as a fire insurance special 
agent. He has been eminently success- 
ful all along the line. 





Sanders-with Empire Casualty 

W. R. Sanders, who has been con- 
nected with the industrial department 
of the General Accident since it opened 
that branch, has become general man- 
ager of the industrial department of the 
Empire Casualty of Philadelphia. At 
one time he was with the United States 
Health & Accident. He has a fine grasp 
of the business and a large acquaint- 
ance among industrial agents. 





Another Way to Get the Money 

It is said that a new sort of insur- 
ance company is working among the 
miners in northern Michigan, Wiscon- 
sin and Minnesota. The name of the 
company is not given, but it is said to 
charge the miners $5 a year and in re- 
turn for this it agrees to investigate ac- 
cidents in which its patrons are in- 
jured, with a view to providing evi- 
dence for a damage suit. If it is found 
that the miner has a good claim, the 
concern will undertake a suit on a con- 
tingent fee, 

The company promises to send a doc- 
tor at once to the injured man, so that 
he can testify at the trial. It will also 
send an engineer and a photographer 
at once to the scene of the accident, so 
that evidence of defective appliances or 
dangerous conditions will not be lost. 

It is not hard to guess whether these 
experts will be welcomed by the min- 
ing companies with open arms or a 
heavy boot. 





Beginning of Compulsory Insurance 

Prof. Edward Kremers, dean of the 
college of pharmacy of the University 
of Wisconsin, Madison, advocates a 
system of illness insurance for all stu- 
dents of the university, along the lines 
of the systems in vogue in a few lead- 
ing European institutions. He proposes 
that each student be taxed $1 to raise 
a fund to hire a physician, or two if 
necessary, to attend only the students 
on may be ill or suffer accidents. 
rescriptions ordered by this physician 
— be filled free of charge and paid 
or by the fund. The university raises 
a large percentage of its own drug 
plants for experimental use and thus 


it would be possible to 
at bare cost. cane 





Lucken Becomes Manager 
2. L. O. Lucken, assistant to the gen- 
ro manager of the Continental Cas- 
y, has resigned to become man- 
ager of the health and accident depart- 
ment of the American Casualty at 


Reading, Pa, Hj : : 
ite is resignation takes ef- 





Big Accident Hits Companies 

Des Moines accident insurance com- 
— were hard hit when thirty-two 
jr ‘€ were hurt and two killed in a 
os between a Perry interurban car 
ver a Highland Park street car in the 
- urbs of the city. In these days, men 
pag do not carry accident insurance 
- carce and the claims turned in as 
coontt of the wreck show that prac- 

ally every person on either car held 





a policy of that sort. The Bankers 
Accident seemed to be hit the worst. 





Deposit Guaranty Troubles 


Dissatisfied with the methods em- 
ployed by A. M. Young, bank commis- 
sioner, and the officers of the Okla- 
homa Banking Board, in administrat- 
ing the affairs of the Columbia Bank 
& Trust Company, of Oklahoma City, 
which institution Governor Charles N. 
Haskell saw fit to assume charge of 
last Wednesday, attorneys represent- 
ing the National Life of Chicago, and 
C. W. Smith, St. Louis, Mo., applied 
to Judge J. H. Cotteral, of the United 
States court, asking that the court is- 
sue a restraining order against A. M. 
Young, Oklahoma bank commissioner, 
and W. L. Norton, president of the 
Columbia Bank & Trust Company, to 
restrain them from paying out any of 
the funds of the institution until the 
application for the appointment of a 
receiver could be heard. A temporary 
restraining order was issued Oct. 2 by 
Judge Cotteral. 

It is alleged by friends of Governor 
Haskell of Oklahoma that the recent 
troubles of the Columbia Bank & Trust 
Company of Oklahoma City were 
brought about by national bankers in 
order to discredit the plan of state 
guaranty of deposits. It is alleged 
that the scheme was hatched at the re- 
cent bankers’ convention at Chicago 
and that when the Oklahoma bankers 
returned home they began a systematic 
course of action intended to embarrass 
the trust company. It is charged on 
the other hand that the trust company 
was still meeting all demands upon it 
when Governor Haskell directed Bank 
Commissioner Young to take charge 
and pay depositors out of state funds. 





Closes Up the Corporation. 

The German-American Health & Ac- 
cident, a Columbus insurance com- 
pany which ceased business Jan. 1 
last, was ousted of its charter last week 
in the Circuit Court for Franklin coun- 
ty on proceedings brought by Attor- 
ney General Denman of Ohio. The 
company, which was in business only 
four years, reinsured its business in 
the American Casualty of Reading, Pa. 





Surety Bureau to Make Rates 

R. H. Towner, manager of the under- 
writing department of the American 
Surety, has resigned to establish a bu- 
reau, to be known as the Towner 
Surety Rating Bureau. Surety rates are 
to be readjusted on a new basis and the 
rates distributed to subscribers. The 
plan has the approval of Surety Asso- 
ciation of America. 

The rates will be made on the ana- 
lytical system from data furnished by 
the subscribers. Mr. Towner was se- 
cured to head the bureau, because a 
man of great experience is needed to 
analyze the statistics. The rates are 
to be advisory only. 





Benefits Increase With Premium 


In its monthly payment department the Gen- 
eral Accident announces it will increase the 
benefits under policies in proportion with the in- 
crease in premium; that is, if $1 will purchase 
$30 indemnity and $300 death benefit, $2 will 
purchase $60 indemnity and $600 death benefit, 
etc. Under no circumstances, however, will an 
applicant be accepted whose combined insurance 
in all companies exceeds the amount of his 
income. 





Bank Burglary Losses 
In the twelve months ending Sept. 1, there 
were in the United States 107 successful bur- 
glaries of banks, in which a total of $159,309.28 
was stolen, figures which justify the prediction 
that the coming of the yegg meant the going 
of much good gold from many supposedly im- 
pregnable safes. This was during the last 
period of that time of depression when the 
activity of the country was at low ebb, but the 
looters are very evidently too lofty to be con- 
cerned with general conditions, and will take 
their toll regardless of temporary business tribu- 

lations.—Maryland Casualty Budget. 





Pushed Agents for Remittances 
Just previous to the end of September, sev- 
eral of the surety companies put extra pressure 
on their agents to send in all premiums possible 
and to report all business on which liability 


BSSrokers 


We will soon be ready to make contracts with 
established agencies who desire to write all 
classes of Liability Insurance. 

Reply should state territory now covered, lines 
handled and premium income. All communica- 
tions treated in strictest confidence. 


AMERICAN LIABILITY COMPANY 


SESOND NATIONAL BANK BUILDING CINCINNATI, OHIO 


Bonds— Casualty 


AGENTS 
IF 
YOU 





Can command Bond or Casualty Business, 
Are seeking an Agency connection, 


Are not representing. another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK ; 


UNITED SURETY COMPANY 
SALTIMORE,MD. 


JOHN MCGILLEN; 
— GENERAL. Aaeny FOR ILLINOIS, 
FELePHone wm , _ 
THE FLETCHER Co., TRE ELDRED AGENCY, 
GENERAL ACENTS, 





®. W. Manacens, 
Bank or Commence Biee., 10 MrrcHett Bive. 
Mitwaukee, Wis. * 


MINNEAPOLIS, Minn. 








AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretary 
Paid up Cash Capital $100,000 Net Surplus $25,000 ™ 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 








CAPITAL FULLY PAID, $1,000,000 


The American Credit-Indemnity Co. 
of New York 


Credit Insurance Onlv 
S. M. PHELAN, President 


Insures Manufacturers and Wholesalers 
Insolvency of Customers. 


Pierce Buildi ST. LOUIS, MO. 302 Broad NEW YORK 
ss me» Offices *~. All Principal Cities meio 


J. F. HALLWEGEN, Generai Agent, 1140 Marquette Bldg., CHICAGO 








E, M. TREAT, Vice-Pres. & Sec’y 





nst Excessive Annual Less through 
Oe ae use a few higheclass solicitors 























18 


THE WESTERN UNDERWRITER. 





October 7, 1909, 








had ceased, so that the company could take 
down the reserve. This was done in anticipa- 
tion of the Sept. 30 statement, on which the 
government 10 percent limit for the next three 
months will be based. 


CASUALTY NOTES 

The North American Accident has appointed 
E. M. Pfeiffer as agent at La Crosse, Wis. 

The Continental Casualty has appointed G. B. 
Lee of Waukesha and J. it. Stone of Superior, 
Wis., as agents. 

The National Surety has established a branch 
office in the City of Mexico and will write all 
classes of surety and fidelity bonds in that coun- 
try. 

The Ocean Accident & Guarantee has not yet 
decided when it will begin writing fidelity busi- 
ness in Illinois and may defer action for some 
time yet. 

The Dixie Casualty, which is being organized 
at Jackson, Miss., has found it so easy to 
sell its stock that the capital will be made $100,- 
000 instead of $50,000. 

Geo. H. Bliss, formerly of Chicago but now of 
Seattle, becomes general agent of the Aetna 
Indemnity for all lines in western Washington 
and Chase & Co. of Spokane for eastern Wash- 
ington. 

Brevity of names characterized a surety bond 
issued by Hackett & Hoff, agents for the United 
States Fidelity & Guaranty at Milwaukee last 
week. The bond runs to W. F. Sy and was 
signed by H. G. Ek, cashier for the agency. 

Conkling, Price & Webb have just signed for 
the Fidelity & Deposit the bond of Mary 
Kellogg, as administratrix of Milo G. Kellogg, 
in the penalty of $2,500,000. The largest bond 
filed in probate court for several years, signed 
by a surety company. 

W. M. Umbdenstock & Co., general agents of 
the Federal Union Surety at Chicago have ex- 
ecuted the $220,000 Sond. for the administrator 
of the estate of the late George T. Robie, head 
of the Excelsior Supply Company and Excelsior 
Automobile Supply Company. 

There will be meetings of casualty and surety 
underwriters at the Hotel Astor, New York, as 
follows: Executive committee International Asso- 
ciation of Accident Underwriters, Oct. 18, 11 
a. m.; Board of Casualty and Surety Under- 
writers, Oct. 19, 10 a. m.; Liability lasurense 
Association, Oct. 20, 10 a. m.; banquet of the 
Board of Casualty and Surety Underwriters, 
Oct. 19, 8 p. m. 

R. E. Wrigley has been appointed superin- 
tendent of agencies of Whilden & Hancock’s ac- 
cident and health department for the Pacific 
Mutual Life and Pacific Mutual Indemnity at 
New York, Mr. Wrigley was formerly con- 
nected with the New Amsterdam Casualty as 
manager of its accident and health department. 
Previous to that connection he had charge of 
the New York branch of the late Central Acci- 
dent of Pittsburg. 





Surety Companies for Agents 

(CONTINUED FROM PAGE 12) 
the borrower to “pay back.” The penal 
records show how most of these trans- 
actions end. It is also considered by 
many an unfavorable reflection upon a 
man to bond him. It is, on the con- 
trary, the highest form of recommenda- 
tion, since only those with clear records 
can obtain corporate bonds: In build- 
ing and construction work a corporate 
bond is the highest form of approval of 
the contractor’s reliability, competence 
and responsibility, and the best secur- 
ity for the owner. 

If personal sureties are able to and 
do pay claims under their bonds, it fre- 
quently means the financial ruin of one 
or more individuals, while corporate 
sureties remove this burden from the 
community. 

Personal suretyship is the stronghold 
upon which to direct your assault and 
the printed matter, above referred to, 
is excellent ammunition, but it can not 
be expected to hit the mark unless 
properly directed by the man behind it. 


PAPERS THAT WERE READ 


(CONTINUED FROM PAGE 3) 


and growth of the nation. Fire insurance com- 
panies have taken an advanced stand in the 
matter of fire prevention, in securing proper 
regulation in the construction as well as in the 
maintenance of protective devices; but the ele- 
ment of fire has had its ability to destroy aug- 
mented so greatly in advance by cities supply- 
ing buildings of destructive materials, arranged 
and placed with no regard to the laws of com- 
bustion, that the companies have not been re- 
warded with any perceptible decrease in the an- 
nual fire loss. Cities have been visited by expert 
engineers, and their dangers, both in construc- 
tion and lack of protective devices and water 
supply, pointed out, but many of them have been 
slothful, and closed their eyes to the evil day. 
In arousing public sentiment in this direction 
the local agent is a most potent and pre-emi- 
nently useful arm of the business, and it should 
be his special province to assist in bringing the 
governments of cies to a realizing sense of the 
dangers under which many of them now rest, 
and stir them to action. 


Would Improve the Library 


I earnestly hope that the work of the library 
may be continued and that the library commit- 





tee may be authorized to purchase current text 
books of use to fire underwriters, to the end 
that the association library may not only be a 
repository of old records, but a place where use- 
ful, up-to-date information may be secured, and 
that a suitable ning for this purpose 
may be made. hile we have an accumulation 
of funds, we do not believe the amount suf- 
ficiently large at this time to any | any curtail- 
ment in our present dues or cost of membership, 
in view of the prospects of extending the use- 
fulness of our library, and because of being un- 
der somewhat more heavy expense each year, on 
account of the larger membership now enrolled 
and the attendant increased outlay at such large 


meetings. 
Committees on Memorials 


It is with great sadness that we recall those 
of our associates who have passed to the Great 
Beyond, and while the number has not been so 
heavy as of recent years, yet the grim reaper 
has taken from us some of our closest and | 
choicest friends, and strongest men. The fol- 
lowing committees have been appointed to pre- 
pare memorial resolutions on the death of: 
Letton—E. G. Halle, A. F. Dean, P. D. 
McGregor. 
J. B. Braunstein—F. W. Bowers, F. B. Luce, 
G. W. Cleveland. 
C. G. Meecker—H. H. Friedley, G. E. Red- 
field, Jr., J. R. aye. 

H. M. Gibbs—W. R. Townley, N. C. Row- 
land, G. K. March, A. G. Sanderson. 

William Shaw—Henry Bennett, H. N. Wood, 
W. K. Wisner. 

T. W. Eustis—C. R. Street, J. F. Joseph, 
John Marshall, Jr. 

J. O. Lee—W. C. Leach, B. R. Cowles, F. A. 
Mannen. 

James G. S. Best—Edward Bliven, Raymond 
Waldron, Fred Re Pa i R 

W. W. Dudley—T. H. Smith (Chicago), I. S. 
Blackwelder, C. B. Gilbert. 5 

H. A. Nolte—G. G. Williams, C. W. Higley, 
S. Herdegen. f 

E. F. Chapman—Frank H. Whitney, C. L. 
Andrews, Wm. T. Benallack. 


History of Pire Insurance 


It occurs to me that it might be very desira- 
ble for the association to appoint a committee 
of five to prepare a history of fire underwrit- 
ing in this country, as the first generation of fire 
underwriters are now rapidly disappearing, and 
it may soon be impossible to gather our trade 
traditions and our fragmentary and scattered his- 
tory. This is an important work, which, it 
seems to me, might well be assumed under the 
auspices of this association. We have members 
who are splendidly qualified to do the work, and 
who could report from time to time to the as- 
sociation of progress made, and we could look 
forward to the final report being rendered on 
the eccasion of the forty-fifth meeting of the 


association, in printed form for distribution 
among the members. , 
It is with pleasure that I report having called 


a meeting of the ex-presidents of the associa- 
tion on September 7, 1909, at which meeting a 
deep interest was manifested in the welfare and 
perpetuity of our organization; its great and 
growing field of usefulness and influence was 
acknowledged, and every assurance was given 
by those present of their willingness to be of 
any future service to the association which they 
might be called upon to extend. 





SHELDON ON THE PROFESSION 


Western Manager of the Americen Deliv- 
ers the Annual Address 


Charles E. Sheldon, manager of the 
western department of the American 
of Newark, delivered the annual ad- 


dress. His subject was “Fire Insur- 
ance—Our Profession.” He said in 
part: 


As some are born great, so was I born into 
the profession of fire insurance. One of the 
sweet and pleasurable recollections of child- 
hood is the visit to my father—its agent—of_ the 
representative of an “old and tried” New 
York City company, who left his good-bye in the 
form of a bountiful supply of confectionery 
and a picture book inscribed, as I still re- 
member, “To Master Charlie Sheldon.” 

O, you special agents! 

Flowers and candy for mother and the chil- 
dren, or possibly for the lady clerk whose good 
will is valuable, a cigar for father, and—a few 
more choice risks for “the best company on 
earth.” 

The tactics of 1863 are bearing fruit in 1909! 

Insurance and the Public 

It is to be regretted that a business of such 
proportions is not better understood; that the 
public should fail so often to exercise toward 
insurance interests the same intelligent judg- 





fire insurance companies are hampered by dis- 
criminatory and unwise legislation in their 
efforts to bring about conditions conducive to 
the welfare of communities. 

It is refreshing to know that in some promi- 
nent educational institutions efforts are being 
made, 
writers, to acquaint their students with the 
principles and methods of fire insurance, and 
our own organizations are also doing much im 
the line of publicity. 

Comment on Western Union 


I wish to digress for a moment to pay a 
tribute to a much criticised, much misunderstood 
organization—I refer to the association known 
as the Western Union. The position of the 
company I have the honor to represent and my 
own personal position is too well known to 
place me under the suspicion of an attempt to 
curry favor with any set of men, but as a non- 
union manager I wish to acknowledge at this 
time, and before this association of representa- 
tive fire insurance men, my indebtedness to this 
general organization which in these states of 
the central west has encouraged investigation 
and obtained legislation in an effort to reduce 
the fire waste; to adjust and make equitable the 
cost of insurance and, generally, to place our 





German Commercial 
Accident Company 


Authorized Capital, $300,000.00 
Surplus to Policyholders $132,374.92 
$100,000.00 Deposited with Insurance Dept. 


“Definite” Policies of Accident, Health and 
Disability Insurance are “Standard” 


Three Departments: 
Commercial, Industrial and Coupon 


OPERATING IN FIFTEEN STATES 


Address 
Horace B. Meininger, Sec. and Gen. Mgr. 
1011 Chestnut Street, PHILADELPHIA, PA. 


through addresses by talented under- . 


ment exhibited in other business affairs, and that | 





business upon a higher plane as befits its im. 
portance in the commercial world. Forgetting 


; past grievances, real or imagined, and looking 


to the future welfare of our business, this sery. 
ice, of general benefit, should receive the 
moral and financial support in all legal ways of 
every reputable fire insurance company operating 
in this field, and I trust a way may speedily 
be found to bring us all into full accord, 


Pield Men and the Public 

_An underwriter of prominence wrote me some 
little time ago concerning the attitude towards 
the public of the field men of the companies 
The letter in part reads as follows: : 

“Ours is a very unpopular business. The 
public comes mainly into contact with our field 
men. see many evidences and hear many 
complaints of arrogance, toploftiness and harsh- 
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ness on the part of special agents. They arro- 
gate when they should placate. I wish they 
could be taught to feel that the public is a 
customer and that the rest of us are clerks be- 
hind the counter, and we should give the public 
the same treatment that we expect when we gu 
into a dry goods store.” 

This is a strong indictment and if it can be 
sustained would call for educational methods 
for field men which probably might well be ex- 
tended to include company managers and officers. 
The “other fellow” is usualy wrong and a 
little patience and intelligent explanation will 
work out harmonious results. 


Views on Agents’ Commissions 

The matter of the proper compensation of 
agents is one which has divided companies, re- 
tarded progress, and stifled efforts for better 
practices in the fire insurance business more 
than any one thing, and I make this statement 
with the full acknowledgment that while not a 
“sinner above all others,” my office has not 
been a minimum commission payer. That we 
may have state legislation of commissions is 
not unlikely. ’ : 

The excessive cost of securing business in 
the so-called excepted cities witnesses the fact, 
also testified to in the anticompact states, that 
without restraint there is no more virtue in one 
class of companies than in another and that 
the spirit of greed is dominant in the larger 
number. : 

I wish, however, to go on record as believ- 
ing that no reduction in expense or reforma- 
tion of practice can be secured without calling 
into consultation the local agents. Taxation 
without representation was long ago condemned 
by Americans, and_ legislation without repre- 
sentation is no different. However, without 
reformation in the large centers it will be diffi- 
cult to secure general —— in respect to 
the country. It may be these problems will be 
solved for us whether we are willing or not, for 
it is apparent that more and varied legislation 
than we have yet experienced is probably in store 
for us. 

State Rating and Federal Supervision 


The great state of Kansas is prescribing the 
rates we shall charge within its borders, and 
it is but a step, and a logical one, to say what 
commissions we shall pay for business in that 
commonwealth. 

It may be that in spite of constitutional objec- 
tion, federal supervision of fire insurance com- 
panies will come and be welcomed by the offi- 
cials of sound and well-managed corporations, 
especially if thereby relief is experienced from 
the excessive taxation, local and state, now so 
burdensome, and if through such supervision 
uniformity may be obtained in policy forms and 
other blanks, and possibly also in better methods 
of underwriting. It might not mean entire 
abandonment of state insurance departments, 
but their province should lie more in the pre- 
vention A the appalling fire waste, through 
adoption and enforcement of better building 
laws, the investigation of fires and kindred 


matters, 
Cooperation and Reform 


Various and ingenious but not always wise 
have been the methods by which cooperation 
and reform have been sought. Rate wars, sepa- 
ration, nonintercourse and competitive rates 
have all had their fling and yet conditions are 
not comfortable. Rate wars are crude and de- 
structive. To ‘“‘Pekinize’’ a town may seem to 
some erratic, irrepressible “bull in a china shop” 
sort of underwriter the height of good business 
policy, but its unfortunate consequences fall 
upon the just and the unjust alike and leave 
only bitterness and demoralization in their wake. 
The map of the country, so to speak, is not 
changed, but cooperation and good fellowship 
have been dealt a body blow. 


Workings of Separation 

Separation, as we understand it, may or may 
Not have accomplished all that its promoters 
anticipated, but it had to come and the only 
Tegretable feature about it, to my notion, is 
the opportunity afforded to create situations 
which do not make for cooperation. As a 
business getter for its votaries it does not seem 
to have met with unqualified success, for accord- 
ing to figures recently published by the Argus 
and compiled from the Argus Comparative 
harts, twenty nonunion companies in four 
Prominent western states showed a premium in- 
crease in 1908 of 17.6 percent as compared with 
1904, while for the same period the increase of 
twenty prominent union companies was 14 per- 
cent. There may be and probably is a com- 
Pensating advantage to the uniof company in 
an improved classification with its resulting 
rad loss ratio, but this doubtless involves a 
po er expense ratio which will continue to in- 
poo as some of us have found to our dis- 
in - as the complexion of the business moves 
4 direction of the so-called preferred risks. 
he a curious situation, when, as I believe, the 
is age nonunion company is seeking to increase 
pen mes of annual risks that the union com- 
es isplays an apparently insatiable appetite 
critica business. nderstand me, I have no 
ae 2 m or censure for the separation plank in 
in the de platform; on the contrary, I believe 
itions octrine, but a modification of its con- 
7 ie might well be considered in the interests 
of area r cooperation to the mutual advantage 
relief conservatively managed companies. For 
jon A. es and competitive rate propositions 1 
manager my I have greater respect for the 
who 5 who openly cuts a rate than for one 
OF commeriter, Under cover of a so-called relief 
tee one cauve rate privilege. Of all the devices 
these ¢ ti your brother “under his fifth rib,” 
ake the palm and lead to more charges of 


a digit! often well founded—than any onc 


th Value of Social Intercourse 
ave been glad to note the increased in- 
— wie. the field men of the companies 
influe €n in their social organizations, the 
and Wee, °f which cannot be other than helpful 
I “a a beneficial effect upon the business. 
that company officials and managers 





might become imbued with the same spirit of 
comradeship which would do more than anything 
else to smooth out many a vexatious situation. 
It might be well that with the opportunity for 
social intercourse, the exchange of ideas and _bet- 
ter acquaintance we would not withhold from 
our associates the confidence and cooperation 
aay y ye for better conditions in our business. 
in, 
a boastful adversary: 
T him, let not him that girdeth on his 
harness boast himself as he that putteth it off.” 
et us have regard, therefore, to the con- 
clusion of matters, knowing that a business, 
like a building, if erected upon an unstable foun- 
dation cannot endure; that speed is not always 
compatible with safety, and that persistent, care- 
ful methods will ultimately prevail. I hope that 
each one of you may put off his armor with the 
consciousness of a battle well fought, faith kept 
with your fellows, a victory won—and that as 
life speeds you may look back upon its scenes, 
varied as the rugged mountain peaks, and like 
them sinking away in the distant view into one 
harmonious whole. 





GUENTHER’S PAPER SHORT 





Detroit Local Agent Offers Comment From 
Local Standpoint 


Fred Guenther, the Detroit local 
agent, who since his name was put on 
the Northwestern program has been 
elected president of the National Asso- 
ciation of Local Fire Insurance Agents, 
read a short paper entitled “Remarks 
from a Local Agent.” In part it was 
as follows: 


_In former days the insurance agent stood 
high in his community. His occupation was 
honorable; the profession demanded brains, 
ability and fair we 4 and he possessed not 
only the confidence of his company but also 
of the public. The eternal process of evolu- 
tion has produced many changes in our branch 
of work. The day when a man engaged in this 
business began his daily work visiting his client 
or prospective client, inspecting his risk, fixing 
his rate, effecting his sale, writing and deliver- 
ing the policy and taking his premium with 
him has passed. Today we see in some of 
our large office buildings and manufacturing 


establishments the following: “No insurance 
agents or eddlers allowed on these premises.” 
hen a fire insurance agent has this notice 


brought to his attention, he argues to himself 
that it is intended for the life insurance fellow. 
As a matter of fact, it is a two-edged sword, 
cutting both ways. 

Reason for the Change. 

What is the reason for this change? Are the 
goods offered for sale less valuable? Is there 
not a greater need for this commodity now than 
in former days? Can the great interests of the 
country, private, mercantile and manufacturing, 
belittle the character of the business? Is it not, 
in fact, the mainstay of all our industries? 
Take away fire insurance and all business would 
practically cease and therefore it should be 
classed as the greatest financial industry in the 
laud. Its managers and agents should be re- 
spected and looked up to the same as bankers, 
trust officers and men of kindred organizations. 
Now, if this true, what has caused the 
chinge? Why this loss of respect? What would 
warrant any respectable institution flashing out 
in a prominent place, “You, Mr. Fire Insurance 
Agent, keep out.” I realize that in many cases 
it is the make-up of the men who represent your 
interests and though I am not placing all agents 
who represent your great corporations in the 
category of know-nothings. I am forced to ad- 
mit their name is legion. 

The companies are looking for premiums and 
more premiums, but is that all we must do? 
Are we only to anticipate the sale of our poli- 
cies regardless of the price received or the 
chiracter of our forms? Must we not, in order 
to be profitable producers, at least obtain the 
price for our goods and conform, so far as our 
forms are concerned, to the usual customs? 
Now, if we make these two features as essential 
as the first would conditions in the underwriting 
world be as they are today? 

Agerts Make the Company 

Let me say right here the character of the 
company is reflected by its representative, for 
the agent naturally carries out the policy of his 
company, so if a company is known as a cut 
rater, that feature is fostered by its agent. It 
may happen that such a company is repre- 
sented by a thoroughly straightforward agent 
wko believes in having one price for his goods 
and getting it, while another agent may dispose 
of his wares in the same company at a lower 
price. It is needless to point out the results of 
this system of underwriting. What follows? 
Adverse legislation, rate wars and -eneral dis- 
quietude. 

When a new company enters the state where 
the amount of insurance for sale more than 
equals the demand, I can see some excuse in 
making a questionable appointment, but it is 
positively inexcusable for a well established 
company, one getting a fair amount of premiums, 
and what is more, fair treatment in the way of 
prompt payments of monthly balances, careful 
scrutiny of the physical and moral hazard, 
going outside of this circle to get a larger 
premium income at the cost of the virtues men- 
tioned. 

To my mind, legislation will in time cure 
many of the evils existing today. State organi- 
zations, which are the foundations of the na- 
tional organizations and are made up of the 
better element of the insurance fraternity, wiil 
make the subject of insurance legislation a 
study. In some states they have passed a law 
known as the antirebate law. hether this 
legislation will prove satisfactory is a problem; 
at least, something will come out of it that will 





influence the action of the companies and the 


agents. 
Object of National Body 

I cannot bring my paper to a close without 
a word concerning the National Association of 
Local Fire Insurance Agents. The object of 
this association is to foster fair and honorabie 
practices in the business of fire insurance. It is 
now entering the fifteenth year of its exist- 
ence, and I believe it has earned the respect of 
the companies and the managers alike, and I trust 
it may continue to hold it. I have been hon- 
ored in the recent élection with the presidency 
of this body and wish now to express the thanks 
of our organization to the companies for the 
kindly cooperation extended and we need this 
cooperation to the fullest extent. I wish to 
assure you the object of this association is not 
to interfere with you in the management of 
your business. The object is to assist and I 
believe the closer the companies, managers and 
agents get, the better for all concerned. In the 
capacity of president of the association I promise 
you every support a loyal insurance agent can 
give a company and in return I ask you for the 
same loyalty to your agents. 





POWELL EVANS’ PAPER 





Prominent Credit Man on Fire Insurance 
and Prevention 


Powell Evans, chairman of the fire 
insurance and prevention committees 
of the National Association of Credit 
Men, the National Association of Man- 
ufacturers and the National Hardware 
Association of the United States, read 
a paper on “Fire Insurance and Preven- 
tion as Related to Credit.” Mr. Evans 
showed the work of the credit men’s 
association along insurance and pre- 
ventive lines, and by way of illustration 
alluded to the great mass of matter on 
these subjects from public and private 
sources distributed by the credit asso- 
ciation. Part of his paper was as fol- 
lows: 


Credit is the belief that any obligation will 
be met as agreed. It embraces the moral as well 
as the material obligation. Between incurring 
and meeting an obligation lies that gulf of the 
unforeseen which we bridge by hope and belief— 
whose values are measured by our resources, 
knowledge, caution, courage, energy and good 
intent. Yet with all these present we must still 
allow for the elements of the unexpected and 
the uncontrollable. It is clear that insurance is 
an essential in sound credit. The creditor ir 
any form should justly be relieved of the risk 
of accidental or elemental destruction of the 
basic security after ee | the moral and com- 
mercial risk. On such a limitation of risk only 
can aoe solvent credits be continually ex- 
tended. ence the obligation for insurance in 
all mortgages and deeds of trust and the wisdom 
of demanding it on all buildings and personal 
roperty and merchandise used as a basis for 
oans or credits. I therefore believe that in 
principle and practice safe insurance and sound 
credit are inseparable in solvent commerce. _ 

Assuming, therefore, as an axiomatic premise 
that insurance should be universal on de- 
structible property, the logical conclusion is that 
insurance should be (1) safe and easy to buy, 
and (2) as cheap as controllable conditions 
permit. 

Insurance in this country 3 7 to the present 
time has been controlled more by the companies 
writing it than by any other force. They com- 
pose one of the strongest and most compact 
forces in trade, organized very thoroughly every- 
where. They are within the law, yet above it, 
in that they comply with laws passed to regulate 
and control them which are enacted often de- 
spite their opposition, yet by virtual combined 
control of a necessity by private and unin- 
corporated bureaus they assess and collect toll 
on property largely without outside control and 
as they see fit. he survey, the rating, the 
adjustment, are in their hands. This has proven 
reasonably beneficent. Yet it is wrong—because 
the whole subject should be regulated by forces 
equally powerful, informed and organized—by 
the buyers of insurance on the one hand and 
the sellers of insurance on the other. 


Regulation of Brokers 


On the regulation of brokers a careful study 
is in progress between the insurance committee 
of the National Association of Credit Men and 
the National Association of Local Fire Insur- 
ance Agents which tends to the state examina- 
tion and licensing of brokers. ; ; 

I have advanced the following proposition in 
this connection to limit, as much as possible, 
the issuance of excessive insurance, viz.: 

Required by Law: “Any applicant for insur- 
ance shall make application in triplicate alleg- 
ing to the best knowledge and belief and in 
reasonable detail the values concerned. The 
broker, if any, should be required to so check 
this application as to endorse it or else decline 
it. If indorsed, the insurance company to issue 
its policy—should it elect to do so—with the 
application attached as a part thereof. In the 
event of loss, inquiry and adjustment, the com- 
pany to report any concealment or misrepresenta- 
tion discovered to the proper state officer— 
whereupon, on proof, the same penalties to at- 
tach to the assured and the broker on the appli- 
cation as would lie against a false credit state- 
ment for bank loans or merchandise in an 
state, in the absence of other specific penalty.” 

Such a requirement would be practical and 
inexpensive. It would force the applicant to 
know his own affairs and to run grave risk from 
misrepresentation or even carelessness. It 
would force the broker to greater care in Ee 
curing the issue of policies and safeguarding 
losses. 





The local underwriting boards throughout the 
country are largely controlled Y the element of 
insurance brokers instead of by direct representa- 
tives of the insuring companies themselves. 

The interest of the broker must naturally lie 
primarily in the direction of selling the greatest 
amount of insurance possible at the highest rate 
and getting the largest commission on it. It is 
this drag on the Seuher’s mind, interests and 
actions which is responsible for a part that is 
bad in the fire loss and fire insurance situation 
in this country. 


COMMISSIONER T. J. McCOMB 


Address on Relations Between the Publis 
and Insurance Companies 





Commissioner T. J. McComb of 
Oklahoma spoke on “State Supervision 
and How Proper Relations and Under- 
standing Between the Public and the 
Companies May Be Maintained.” He 
said in substance: 


The very duty of an insurance commissioner 
is to see that proper relations and understand- 
ing between the public and the companies are 
maintained. What is right and just is proper, 
and it is the duty of the commissioner to see 
that in their operations the companies deal 
justly and fairly with the people, and if they do 
this the people will have greater confidence and 
a better understanding can be more easily main- 
tained. 

Insurance is of such public importance that in- 
surance companies may be termed quasipublic 
corporations and hence require supervision. 

Insurance Department Like a Court 

The insurance commissioner finds his office, 
in a sense, a court. Complaints of the public, 
contentions of the companies, new laws needing 
interpretation, the rate question, make it neces- 
sary for the commissioner to know not only 
something of insurance, but also something of 
law. It is his duty to see that the people are 
protected against unauthorized and irresponsible 
concerns, bad practices, etc., and at the same 
time he must deal justly and fairly with those 
companies entitled to the confidence of his 
people. 

Companies that want to comply with every 
law and requirement should cooperate with the 
commissioners in every way possible. Commis- 
sioners are not to be regarded by such com- 
panies as enemies. They are doing all within 
their power to stop “wild cat” insurance, wrong 
methods, etc. Differences of opinion will arise, 
but if the companies are right the commis- 
sioners will be glad to be “shown.” Commis- 
sioners realize that there are many problems 
that have not yet been solved. 


Protect Underwriters as Well as Public 


As to bad practices, not only the public but 
the agents and companies complying with the 
law should be protected against irresponsible, 
unauthorized concerns—‘wild cats”’—and com- 
panies should cooperate with the commissioners 
in every way possible in the fight. By “wild 
cats” is meant all unauthorized concerns re- 
gardless of financial standing. Outlaws are en- 
titled to no protection, and their operations have 
a very marked effect on the cut rate proposition. 
By evading taxes and fees and paying small 
commissions, they naturally can underbid com- 
panies that have these expenses to pay. 

Rates Should Be Equitable 
_ Going back to the fundamental principle that 
insurance is indemnity, not investment, that it 
is but the distribution of a loss over the heads 
of so many that it will fall just as lightly as 
possible on the individual, the guarantee is im- 
plied that the indemnity will be furnished in 
an equitable and fair manner. If the companies 
fail in this, they have no legal or moral right 
to operate in the state. It is true that all 
roperty is not subject to the same hazard. 
ach man should pay his just proportion of the 
fire tax and no more. Discrimination is wrong, 
both from a legal and a moral standpoint, 

Rating System Necessary 

Some rating system should be employed, but 
how this is to be done without violence to the 
antitrust laws of the various states is a ques- 
tion which underwriters no doubt understand 
better than the commissioner, 

In conclusion Mr. McComb urged the under- 
writers to familiarize themselves with the vari- 
ous laws, comply with them, inform the depart- 
ments they intend to comply with them, offer 
their hearty cooperation in the enforcement of 
the law, respect the resident agents law, declare 
in favor of and live up to the antidiscrimina- 
tion idea, and to take hold of and solve the 
rate question without waiting for a solution 
that may not solve to be forced upon them. 


COLONEL 3B. W. DUNN 
Interest of Companies in Safe Transgpor- 
tation of Dangerous Articles 


Colonel B. W. Dunn, chief inspector 
of the railway Bureau for the Safe 
Transportation of Explosives and Other 
Dangerous Articles, spoke on the “In- 
terest of Insurance Companies in the 
Safe Transportation of Dangerous Ar- 
ticles.” He said in substance: 


It is probable that few insurance men realize 
how much their interests are affected by the 
transportation of explosives. There are nearly 
2,000 magazines for their storage, and the an- 
nual product of about 150 plants approximates 
About 5,000 freight cars are 

in this service. The car 


6,000,000 pounds. 
constantly engaged 





20 


THE WESTERN UNDERWRITER. 


October 7, 1909, 








loaded with dynamite cannot be isolated, but 
must be moved amongst dense traffic. Incom- 
lete data show that 157 persons have been 

led, 270 injured and $3,198,445 damage to 
property has been caused by explosions in trans- 
portation. : 

The American Railway Association in 1905 
formulated rules for packing and shipping ex- 
plosives, and in 1906 the Bureau of Explosives 
was organized, with _an ordnance officer of the 
War Department (Colonel Dunn) as chief in- 
spector. 

Inflammables Commoner Than Explosives 


The bureau soon took up the transportation 
ef inflammables. The inflammables shipped are 
of vastly greater volume than explosives—the 
former term being applied to oils, paints, drugs, 
oon gases and acids. 

The bureau has divided the country into 
districts and an inspector in each district circu- 
lates among shippers and freight agents, to edu- 
cate them in the requirements and detect viola- 
tions. One objection the bureau met in its edu- 
cational work was the fear that the conspicuous 
danger labels would draw the attention of un- 
derwriters and cause them to raise their rates 
on structures so advertised. Colonel Dunn said 
insurance agents should let it be known that they 
prefer a barrel of gasoline bearing a red label 
to one not thus protected. 

Underwriters can also help in educating 
handlers of explosives. The bureau has only 
twenty inspectors, while there is an army of 
insurance agents, who visit factories and ship- 
ping places far oftener than the inspectors can. 
Attention to the explosion hazard means con- 
siderable study to insurance men, but this will 
do them no harm. It would not do for insurance 
men to work aoe a ee of the bureau. An 
erroneous interpretation of a rule is worse than 
none. 

Underwriters Should Cooperate 


Conferences with the bureau inspectors should 
be had and knowledge of the essentials of the 
regulations obtained, and arrangements should 
be made to report to the bureau all errors dis- 
covered. The special interest of underwriters 
in this subject is in the prevention of fires. The 
assured looks to them for knowledge on this 
subject. There is often position, but they 
have a powerful weapon in their ability to charge 
higher rates when precautions are neglected. 
There should be sound reasons for each rate 
made, and the assured should have these reasons 
thrust upon him. 

Colonel Dunn suggested that the National 
Board establish a bureau of education and in- 
spection. He said it would be surprising hew 
many avenues would be open to the efforts of 
such a bureau. When the Bureau of Explosives 
was established, it was not known that there 
would be work enough for the chief inspector 
and a single assistant. In six months the files 
contained over 20,000 communications. 


HERBERT M. WILSON’S PAPER 


Waste and Conservation of Structural 
Mineral Resources Is His Subject 


Herbert M. Wilson, chief engineer of 
the technologic branch of the United 
States Geological Survey, spoke on 
“Waste and Conservation of Structural 
Mineral Resources.” This is the gov- 
ernment bureau that conducts experi- 
ments as to the fire resistive qualities 
of building materials. Mr. Wilson said 
in part: 

The supervising architect ef the Treasury De- 
partment has under his control public bui dings 
costing more than $200,000,000 and is spending 
each year more than $20,000,000 in the con- 
struction of new buildings. At his behest, in 
erder that he may so design these buildings as 
to render them most resistant to fire and earth- 
quake at a minimum expenditure, inquiries are 
now being conducted in the field = economic 
geologists skilled in the study of the building 
stones, gravels, sands, and clay deposits of the 
country most suitable and most cheaply ac- 
cessible to the three hundred cities scattered 
throughout the United States in which public 
buildings are now under construction or pro- 
jected. 


Co-operation With the Laboratory 


In cooperation with the Underwriters Labora- 
tory at Chicago and independently at the govern- 
ment testing laboratory at Pittsburg investiga- 
tions are now being conducted into the rates of 
conductivity and the fireproofing and fireresistant 

roperties of the various structural materials, 
cluding strength under load before and after 
subjecting to fire. 

A startling fact is that the total cost of fires 
in 1907 amounted to almost one-half the cost 
of new building construction in the country for 
the year. The cost of building construction 
for the entire country is conservatively estimated 
at more than $1,000,000,000. A preliminary in- 
quiry has shown that the cost of fires to the 
people was nearly $500,000,000 for the year 
1907. 


The cost is five times as much per capita as in 
any country of Europe, and was equivalent to a 
tax upon the people exceeding the total value 
of the gold, silver, copper, and petroleum pro- 
duction. This fire cost was greater than the true 
value of the real property and improvements in 
any one of the following states: Maine, West 
Virginia, North Carolina, North Dakota, South 
Dakota, Alabama, Louisiana, Montana. This 
means that the total destruction of the real 
property in any one of these states in a year 
would not represent a loss greater than that 
caused by fires in the whole United States. 

The actual fire losses due to destruction of 
buildings and their contents amounted to $215,- 
084,709, or a per capita loss for the United 
States of $2.51. These actual fire losses are 





greater than the true value of the real property 
either in the states of Utah, Delaware, Florida, 
Idaho, Wyoming, or Nevada. 

Exposure Fires Costly 

In analysis, the fact stands out prominently 
that much of the fire waste is due to fires ex- 
tending beyond the limits of the building in 
which they started. And it is even more 
significant that only $68,000,000 of the loss from 
fires in the United States was in brick, concrete, 
and other slow burning construction, while 
double that amount, or $148,000,000, was in 
frame buildings. 

It is fair to assume from the data collected 
that had we building conditions similar to those 
in Europe and were our building regulations 
enforced with the same vigor, our annual fire 
waste would have been but $41,000,000 instead 
of $215,000,000 and the total fire loss would 
have been but $90,000,000 instead of $456,000,- 
000, a saving of $866,000,000, a sum sufficient 
to pay for the building of a Panama Canal each 
year. 


Pire-Resisting Qualities of Material 


Investigations now conducted chiefly at St. 
Louis and in the new Pittsburg laboratory have 
in view many possible means of reducing the 
enormous waste due to fires, conflagrations, 
and earthquakes, as follows: 

1. By tests and investigations to determine 
the relative fireresisting properties of building 
materials, the relative rates of heat con- 
ductivity of such materials and the development 
of systems of construction which offer the maxi- 
mum of resistance to fire. These tests should 
have in view the classification of the order of 
merit of the building materials, and the cheap- 
ening of cost of construction by the use of 
those best suited to the purpose, since cheaper 
materials are now often not — through 
lack of knowledge of their availability and 
properties. 

. By the dissemination of information re- 
garding the more noninflammable materials of 
construction, their strength and durability, the 
methods of utilizing them in building construc- 
tion and the availability of the most suitable of 
these materials near the locality in which they 
are wanted. 


Tests at Disaster Sites 
8. By tests and investigations at the sites of 
such disasters as those at Messina and San 
Francisco, and by the dissemination of informa- 
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tion relative to the noninflammable building ma- ' 


terials and the best method of designing and as- 
sembling them to fit them to withstand such 
shearing and torsional strains as they may 
subjected to by earthquake. 

4. By the enactment of building codes and 
the enforcement of the same with the view to 
securing more fireresistant and more fireproof 
construction. In European cities the erection 
of wooden buildings is prohibited, and the over- 
sight of brick, stone and steel, and cement con- 
struction is such as to diminish danger from 
fire due to defective flues, poor electrical wiring, 
etc., and as to confine the fire to the building 
in which it originates. 

It is believe 
formation as to the local availability of cement 
making materials, of gravel and sand suitable 
for concrete construction, of clay suitable for 
brick and file making, and through tests and 
investigations which will show the most appro- 
priate method of mixing and proportioning these 
materials, and of designing them with the mini- 
mum amount of each material which may suffice 
its purpose, will the cost of construction be 


reduced and the use of such materials be en- | 


couraged. 


OLDS ON FRAME ELEVATORS 





Paper by Executive Special of the Phenix 
of Brooklyn 


In his paper on “The Passing of the 
Frame Terminal Elevator,” A. C. Olds, 
executive special agent of the Phenix, 
discussed some of the features that 
bear on the moral and physical hazard 
in frame elevators. He said in part: 

Increase of Fireproof Houses 

There are many reasons why, as an insurance 
proposition, the frame terminal elevator is pass- 
ing. Take, for instance, the situation as it exists 
at Minneapolis. Of the total capacity of all 
elevators in Minneapolis, about 25 percent, or 
approximately 11,000,000 bushels, is represented 
in fireproof elevators and tanks. These figures 
are significant when you compare the total fire- 
proof capacity of 11,000,000 bushels with 14,- 
742,000 bushels, the largest week’s storage during 
the entire year of 1908. As it is the tendency 
of the storage to gravitate to the fireproof 
houses, these figures practically mean that when 
the fireproof storage is exhausted, that it leaves 
but 3,742,000 bushels to be handed among old 
style houses having a capacity of ten times that 
amount. It goes without saying that when the 
fireproof a capacity at any given center 
reaches its ordinary needs, there is but little 
future for the frame terminals. 

Fireproof elevators with tile or concrete stor- 
age capacity are increasing me | in all large 
grain centers and that increase will continue for 
the following reasons: First, owing to the 
nominal insurance rates, which range from 13 
to 28 cents, as compared with rates of $1.50 
to 3 percent on the old wooden storage houses. 
Second, because most of the banks require no 
insurance protection to cover their advances 
made on grain in fireproof storage. Third, 
that the new houses are modern and fast run- 
ning. Fourth, the rapid growth of the cities 
where the grain terminals are located has con- 
siderably hampered many of the older houses 
for trackage room. In quite a number of cases, 
ground has become entirely too valuable for 
elevator purposes, creating a situation where 


that through dissemination of in- 
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the land is worth more vacant than with the 
buildings on it. Fifth, the low insurance rate 
on the fireproof elevator has caused the grain 
buyer to prefer that class of storage and this 
has had its effect on the frame terminal b 
practically eliminating its “carrying charge,’ 
that formerly was quite an item of income. 
Sixth, another important feature for considera- 
tion is the rapid increase in the size of grain 
vessels. The average ship today in the grain 
trade has a beam of from fifty to sixty feet and 
a cargo capacity of from 350,000 to 450,000 
bushels, and boats of this size cannot enter the 
Chicago river. The largest grain carrier that 
can get in with safety is one which the capacity 
does not exceed 200,000 bushels. 


Elevators in Chicago 


Chicago has in all seventy-five elevators, rep- 
resenting a rated capacity of 54,245,000 bushels. 
Three of these are connected with linseed oil 
companies, thirteen are in use by the various 
malting concerns and flour mills, sixty are 
“private” terminals with a capacity of 35,245,000 
bushels and fifteen are “regular” with storage 
room of 19,000,000 bushels. Of the total capac- 
ity of all storage but three representing storage 
— of only 3,800,000 bushels are so-called fire- 
proof. 

It would appear that the frame terminal 
elevator has about had its day as a storage 
proposition. This fact has been recognized to a 
certain extent by the Peavys, who but a few 
months ago demolished “Interior No. 1” at 
Minneapolis, a house with a capacity of 1,750,- 
000 bushels and another large terminal at this 
point is to be torn down soon. The “Exchange 
Elevator” at Minneapolis, operated by the Ex- 
change Grain Company, is another frame 
terminal that has passed. It burned Sept. 16, 
1909, building a total loss and grain practically 
total. The damage in this instance was confined 
to a slight loss on grain and to the partial wreck- 
ing of the structural iron roof supports and 
corrugated iron roof, the hollow tile sides not 
being injured to any extent by the explosion of 
dust, but outside where the water was thrown 
on them, it caused the surface or face to 
crack open, leaving the inner walls of the air 
space exposed. This would seem to teach the 
lesson not to throw water on tanks built of hol- 
low tile when they are being subjected to heat, 
for instead of improving the chance of salvage, 
it lessens it. 


Hazards in Fireproof Elevators 


Owners of the fireproof houses are ation 
almost wholly on the fact that the building an 
tanks are classed fireproof, entirely overlooking, 
in the working houses, the accumulation of 
screenings and chaff; pine lumber used in 
coopering the cars, and the fine dust which is as 
combustible as powder when ignited by a fire 
ever so slight. In several of the fireproof 
elevators I found the dust accumulated to a 
dangerous degree, and one of these days, I am 
inclined to think that the bankers are going to 
come to the realization that a dust explosion 
following a small fire is a very destructive 
agent. 

While on this subject, we have an item of in- 
terest in the recent loss on grain in the steel 
tanks adjoining the frame flour mill and elevator 
of Iglehart Brothers at Evansville; Ind. We 
are advised that the mill and elevator were 
totally destroyed. The steel tanks thirty-five 
feet distant were so heated from the burning 
buildings that the loss will be practically total 
on the tanks and their contents. 


Future for Frame Houses 


In my humble opinion the only thing left for 
the frame terminals is to operate them as 
cleaning, — and transfer houses and if 
they are used for this purpose, there will, of 
course, be but little, if any, grain in the an- 
nexes, as most of it, for convenience sake, will 
be stored in the hopper bins of the working 
house, and since the ——- of grain salvage 
in an elevator depends largely upon the amount 
of grain in the house at the time of fire, chance 
for much salvage will be slight. Formerly these 
old houses were well filled during the greater 
portion of the year, but as it is now they are 
seldom more than half full at any one time. 
Another feature to be considered in this connec- 
tion is, how these large frame houses with 
heavy expense for maintenance, operation and 








insurance, not to mention interest on money 1n- 
vested, can compete with the smaller cleaning 
and mixing elevators. 

The evolution of the business has added the 
terms “long car” and “short car” houses, and 
all of the older houses are short car affairs, 
Another handicap which the older houses have to 
face is the flat bottom bin, which means that 
there is from 750 to 8,000 bushels of grain in 
each bin, according to its size that does not 
automatically feed to the conveyor and must be 
shoveled out by hand, an inconvenient and ex. 
pensive operation, especially when the wheat 
needs turning many times during the storage 
season to keep the weevil from damaging it or 
to prevent it from becoming bin burnt. The 
capacity of the hopper scales in the old terminals 
of the period from 1885 to 1890 ran about 750 
bushels, enough leeway in weight having been 
left at that time to take care of an excep. 
tionally large car of that gone, but the in- 
creased car capacity has made it now necessary 
to fill the hoppers twice and to take two weights 
for each carload of grain. 





News About Companies 
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non; Bishop, Bishop & Darling, Centerburg; Pom- 
roy & Benham, Elyria; C. A. Nichols, Lorain; P, 
J. Mettler and E. P. Hubbell, Toledo; W. V. 
Se ee Newark; Schieble Bros., Dayton; C. § 

oskinson, Zanesville; Geo. McKinley, Marion; 
J. J. Clark, London; L. H, Miller, Youngstown; 
Geo. Stelzer, Piqua; D. J. Davies, Mansfield; 
R. G. Miller, Fostoria; H. W. Wirtz, Canton; 
a Schwartz, Fremont; B. M. Hastings, Akron; 
N. Schiebley, Tiffin; T. P. Fleming, Mas- 
sillon; Dunham & Abell, Warren; S. W. Dol- 
bear, Marysville; W. A. i Upper San- 
dusky; Blahn, Marietta; A. S. Sheetz, Van 
Wert; Consolidated Realty Company, Alliance. 

West Virginia 

F. J. King, Bluefield; J. E. Overton, Cairo; 
B. R. Winkler, Charleston; Henrietta Payne, 
Clarksburg; H. H. Andrews, Masontown; E. N, 
Smith, Parkersburg; D. E. Cox, Weston; E. R. 
Juhling, Williamson; F. D. Barger, Wheeling. 

Tilinois. 

Berks & Hite and E. S. Haines, Decatur; 
F, L. Bunn and Newton & Moore, 
Magill, A. Loeb & Sons, 
d J. D. Sheahan, Chicago; 

. : E. J. Hutchinson & Son, 
spempatens 


Kuemmel, Lincoln; E. L. Eastman, Moline; 
H. L. Davis, Gerdes and Sprague and 0. C. 
— Peoria; Freeman & Blood, Rock Island; 
. §. Sherwood, Springfield; Wm. J. Love, 
Urbana; i Cannon, Tower Hill; Lizzie 
Stout, Ottawa, 


Michigan 

N. A. Beardslee and F. W. Ward, Battle 
Creek; Ernst Frank & Son, Bay City; L. F. 
Knowles, Boyne; Walter S. Richardson, Central 
Lake; John Winter & Co., Wm. Keavy, Detroit; 
L. A. Kenyon, East Jordan; F. N. Hyman and 
W. A. Martindale & Co., Grand Rapids; H. F. 
Hatch, Jackson; Lawrence Hollander, Kalama 
zoo; Brown Insurance Agency, Lansing; Mc 
Carron & Co., Marine City; Miss Ella Kireh- 
gessner, Monroe; Wm. T. Cross, Mt. Clemens; 
F. R. Young, Muskegon; Call & Lilley, Petos- 
key; R. Platts, Port Sanilac; F. N. Schmelzer, 


Saginaw. 
Missouri 


Walter T. Campbell, St. Louis; Fowler & 
Long, Kansas City; Oscar R. Witte, St. Louis. 


American Union of Philadelphia 

R. G. Oellers, Jr., of Philadelphia, one 
of the active factors in the promotion 
of the American Union Fire of Phila- 
delphia, is in Chicago, attending the 
Northwest meeting. James Potter, 
business manager of the Public Ledger 
of Philadelphia, and one of the direc 
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tors of the American Union, is also in 
Chicago. 

Mr. Oellers states the company will 
start Jan. 1. James F. Stone of the 
Philadelphia agency firm of Stone, Mat- 
thews & Co., is the main man back of 
the organization. It will join the West- 
ern Union. The company has substan- 
tial men behind it and is being organ- 
ized along right I’nes. It will have 
$1,000,000 capital and like surplus. 


REPORT ON ST. PAUL F. & M. 








Examination of the Company As of 
June 30 Shows Six Months 
Transactions 





The Minnesota department exam- 
ined the St. Paul F. & M. as of June 
30. It shows $2,235,687 fire, tornado 
and hail premiums for six months and 
$825,331 net loss on same. Its marine 
and automobile premiums were $306,888 
and losses $271,158. Its total net pre- 
miums were $2,542,577, meE losses $1,- 
096,489. Its total six months income 
was $2,659,431; disbursements $2,013,- 
952. 

The assets were $5,949,961; reserve 
$3,773,786; net surplus (less special de- 
posits of $108,818) is $1,306,545. 

The examiners say: 


The comparatively large amount shown as 
agents’ balances, $716,663, less than ninety 
days old, is due to the fact that an examination 
made at this time includes the agents’ balances 
due to hail business, which balances are paid 
before Dec, 31, the date of making of the 
regular annual statement. 

ollowing the custom of your department, 
we have deducted as assets not admitted $108,818 
relating to special deposits. The market value 
of the securities deposited as a special deposit 
in Canada and New Mexico amount to $169,350. 
The total liabilities in these states and coun- 
tries for unearned premiums and unpaid losses 
allowed as a set-off amount to $60,531.56. 

Under heading of ‘‘Liabilities’” we have charged 
as reserve on hail premiums $186,371, being 50 
percent of the premiums in force on hail busi 
ness. Owing to the peculiar nature of a hail 
contract the liability of the company is limited 
to growing crops and not for a specified time 
as to days and months, and the figures given 
are an estimate based upon the conditions exist- 
ing in various states in regard to growing crops. 





New Omaha Company 

Several prominent capitalists of 
Omaha and from out in the state have 
now well under way the organization 
of the strongest fire insurance company 
in Nebraska, from the standpoint of 
capitalization at least, for it will have 
$100,000 paid-up stock and a surplus of 
$100,000 also as a starter. 
_ The man behind the guns from the 
imsurance point of view is B. L. Bald- 
win, one of the best known and most 
active agents in Omaha; and among the 
local stockholders are Luther L. 
Kountze, vice-president of the First 
National Bank; W. M. Glass, of the 
Lee-Glass-Andreesen Hardware Com- 
pany, and Charles Arthur and Fred 
Metz, of the Metz Brothers Brewing 
Company, all to invest $20,000 each. 





Merchants Mutual Fire. 


The Merchants’ Mutual Fire of To- 
peka, Kan., has been placed in the 
hands of a receiver. The company has 
not been writing business for some 
time. It was examined about a year 
ago by the Kansas department and the 
methods of the management were se- 
verely criticized. The unpaid losses 
now amount to $4,850, and an assess- 
ment some months ago resulted in 
a large loss in membership. 





National Mutual of Nebraska 

An after clap of the mutual fire insur- 
ance business in Nebraska developed 
W. week in Omaha when Arthur 

akeley, receiver for National Mutual, 
Secured from the district court perm’‘s- 
ey to sue 110 men and women who 
ad given their notes several years 
4Z0 to the Trans-Mississippi Mutual, a 
concern which was absorbed by the Na- 
tonal. These notes ranged from $16 to 
$340 each, and were given as advance 
Payment for insurance, a sort of guar- 
antee at the beginning. When the old 





Trans-Mississ‘ppi was absorbed by the 
National, the makers of the note con- 
cluded that they did not want to par- 
ticipate in the company, so their notes 
were returned to them. But now the 
receiver holds that once in the com- 
pany, the makers of the notes can not 
be released from their obligations to 
pay the liabilities that existed when the 
old company was absorbed, or that de- 
veloped later from the bus’ness taken 
over, and that they must come into 
court and square up the old accounts. 





Peoples National 

It is rumored that the Peoples Na- 
tional of Philadelphia will establish a 
western department at Chicago. Vice- 
President John W. Brooks is in that 
city attending the Northwestern meet- 
‘ng and it is believed the matter is hav- 
ing his consideration. 





Franklin Mutual Fire 


Directors have been elected and a 
manager chosen by the new Franklin 
Mutual Fire of Columbus, Ohio, which 
has filed its articles of incorporation 
with the secretary of state of Ohio. 
The directors are Henry O’Kane, Frank 
N. Brown, H. D. Turney, J. W. Meek, 
John T. Corbett, W. N. Weinmann, 
Victor G. Beebe, John T. Gale, Wilson 
Carlisle, J. D. Price, Walter T. Moore, 
C. F. Myers, R. H. Jeffrey and B. W. 
Marr. Henry O’Kane will be manager 
of the company, which already has its 
required $500,000 of business in 200 
risks, and $10,000 paid in advance pre- 
miums. 





Anchor Fire of Des Moines 


The Anchor Fire of Des Moines has 
filed amended articles of incorporation 
with the secretary of state increasing 
its capital stock from $100,000 to $200,- 
000. It is the purpose of the company 
to go into other states immediately and 
the board of directors will meet at 
once to determine in what direction the 
company will extend. 





People’s Industrial Fire 

Petition for the ouster of the Peoples Indus- 
trial Fire of Cincinnati was filed in the circuit 
court at Columbus, Ohio, last Saturday by 
Attorney-General U. G. Denman of Ohio. The 
company ceased writing new business in Janu- 
ary, 1900, and has failed to comply with the 
law since that time, according to the allega- 
tions. It has not filed its reports with the state 
insurance department or paid any of the taxes 
ee of insurance companies since its disso- 
ution. 





St. Paul F. & M. 


Some one inquired as to the reason the St. 
Paul amended its charter to provide for the 
writing of inland marine, as it was supposed 
its charter already covered it. Secretary Perry 
of the company says: “Some commissioners of 
insurance raised the point that our charter per- 
mitting us to write inland marine insurance did 
not cover transportation on railroads, and 
therefore to cover the point and obviate any 
possible technical objection, we amended the 
charter so as to permit inland transportation of 
every kind. It is a formal amendment only and 
does not change the character of the business 
we have been writing, or will write in the 
future.” 





Calumet 


The Calumet of Chicago declared its first 
dividend of 3 percent last month. Since Otto 
E. Greely became secretary the company has 
made steady progress. Its income has been 
increased 60 percent this year. The loss ratio 
is such as to warrant the dividend. The Calu- 
met is a splendid agency company. 





North America 


Another meeting of directors of the Insurance 
Company of North America was held at Phila- 
delphia Oct. 5, and again it was announced 
that no action had been taken in regard to the 
election of a successor to the late President 
Charles Platt, who died last January. 





Gone to the Conventions 
_ Iowa is represented at the three big 
insurance sessions this week by about 
every official and field man in the state. 
The city of Des Moines has not been 


so “shy” on insurance men for many 
months, 





Walter B. Bells of Bells, Tenn., has been ap- 


pointed deputy insurance commissioner of Ten- 
nessee. 





The Monongahela has applied for admission to 
Wisconsin. 





i 
PESCAY HEADS BLUE GOOSE 
(CONTINUED FROM PAGE 3) 
the ponds in the order of priority of 
organization; providing for honorary 
membership for those who have ceased 
to be eligible to active membership by 
reason of change in occupation; provid- 
ing for the appointment of the guards 
by the custodian of the goslings, in- 
stead of their election by the ponds. 

Several Amendments Made 

The bylaws were amended in a num- 
ber of sections. By the adoption of 
these amendments it becomes impossi- 
ble to consider an application for mem- 
bership which is not accompanied by 
the initiation fee; if any person is 
elected to membership and fails to be 
initiated within one year, his election 
shall become void and his initiation fee 
be returned. 

The enrollment fee is raised to $2 and 
the cost of the emblem remains $1, thus 
making the amount to be sent the grand 
nest for each new member $3 instead of 
$2 in the past. On Sept. 1 of each year 
hereafter each pond must pay the grand 
nest $2 for each member on its books, 
whether it has collected annual dues 
from him or not. Under the amended 
bylaws any gander who fails to pay his 
dues for any fiscal year before the be- 
ginning of the next fiscal year must be 
stricken from the rolls by the wielder 
of the goose quill. There is no pro- 
vision for bringing this subject before 
the pond for action, but the dropping 
is practically automatic. A new bylaw 
was adopted making the most loyal 
gander, supervisor of the flock and 
wielder of the goose quill of each pond 
an executive committee with power to 
transact routine business between meet- 
ings of the pond. Another new bylaw 
provided for accepting resignations of 
ganders desiring to leave the order. 

By resolution power was given to the 
grand officers to authorize the organi- 
zation of more than one pond in a state 
if deemed desirable. 

Must Not Bring in Insurance 

Lest some ponds might forget the 
real intent of the order, its position was 
reaffirmed and the grand officers were 
instructed to send a letter to each pond 
calling attention to the fact that the ob- 
jects of this order are charity and be- 
nevolence and not the consideration or 
regulation of the business of insurance. 

When the election of officers was 
taken up H. C. Stockdell of Atlanta 
nominated for most loyal grand gander, 
Charles H. Pescay of New Orleans, the 
retiring supervisor of the flock. This 
nomination is seconded by F. G. Sny- 
der of Louisville. J. E. Smith of Ohio 
nominated E. H. Carrothers of Syra- 
cuse, N. Y. On the third ballot Mr. 
Pescay was elected. 

H. C. Stockdell, 


of Atlanta, Ga., 


southern general agent of the Phenix, | 


decided not to enter the race for most 
loyal grand gander, the feeling prevail- 
ing that the officers should be pro- 
moted. 

It was decided to hold next year’s 
meeting at Chicago. 


Grand Guards Are Appointed 


Most Loyal Grand ,Gander Pescay 
has appointed the following grand 
guards for 1909-10: 

E. H. Carrothers, New York. 

E. E. Wells, Colorado. 

B. J. Gilmore, Indiana. 

S. E. Cate, Missouri-Kansas. 

Lyman Rort, Ontario. 

C. M. Cartwright, Illinois. 


Mr. Pescay’s Career 

Mr. Pescay was born in New Orleans 
in 1866. He was with the general 
agency of S. O. Colton & Co., Houston, 
Texas, from 1886 to 1892. He then be- 
came special agent for the L. & L. & G. 
for Texas, serving until 1899. In 1900 
he was appointed special agent of the 
North British for Texas, and a year 
later returned to the L. & L. & G. in 
Texas. In 1902 he became special 
agent of the Aetna for Louisiana and 
Mississippi. 

The Louisiana-Mississippi pond was 
organized in 1906, the first southern 
pond. Mr. Pescay was elected super- 
visor of the flock and last term was 
most loyal gander. At the 1908 meet- 
ing of the grand nest he was elected 
his highness, supervisor of the flock. 

Main to Be Honored 

D. W. Andrews, of the Firemans 
Fund in Michigan; Assistant Manager 
E. W. Jewell of the western department 
of the Atlas, and C. M. Cartwright of 
THE WESTERN UNDERWRITER have been 
appointed by Most Loyal Grand Gander 
Pescay to prepare a suitable testimonial 
in tribute to George C. Main, retiring 
head of the order, and make him an 
appropriate present. 





TRIBUTE TO GRAND OFFICERS 





Illinois Blue Goose Tenders Reception 
and Banquet to the Illustrious 
Ganders 





The reception and banquet given in 
compliment to the grand officers of the 
Blue Goose by the lllinois pond at the 
La Salle in Chicago, Tuesday evening 
was a most enjoyable affair. All the 
grand officers and grand guards except 
Grand Guard C. F. Enderly of New 
York were present. Past Most Loyal 
Grand Gander W. E. Atwater of Wis- 
consin and John F. Stafford of Minne- 
apolis, chairman of the grand nest en- 
tertainment committee, were also guests 
of honor. A. F. Hebgen of Milwaukee, 
who was the second most loyal grand 
gander, was not able to be present. 

There were 140 ganders at the ban- 
quet, a number of visiting birds coming 
into the rice fields to eat. During the 
progress of the meal Mrs. E. W. Jew- 
ell, wife of the most loyal gander of 
Illinois came to the hall and sang the 
Blue Goose song composed by Special 
Agent Nicholson of the Home in Wis- 
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consin. Mrs. Jewell’s rendition charmed 
the ganders, who regretted that through 
a mistake of the orchestra leader who 
neglected to have on hand her music, 
she was not able to present the num- 
bers she had specially prepared for the 
event. 
Marsh Decorations Prevailed 

Following a reception of a half hour, 
the ganders took wing to the banquet 
hall. The tables were arranged in the 
shape of a flock of geese in flight. The 
big goose emblem sat on a nest be- 
tween the tables and was banked with 
marsh grass, cat tails and other appro 
priate evidences of the swamp. The 
table decorations were chiefly grasses 

At each plate was a special “Illinois 
pond,” Blue Goose flag. When Honk 
Master Thomas E. Gallagher was in- 
troduced by Most Loyal Gander Jew 
ell, all the ganders arose, waved Irish 
flags that had been secreted in thei: 
pockets and sang “The Wearing of thx 
Green.” It was tribute to the honk 
master and took him by surprise. 

Frank H. Collins, the Chicago loca! 
agent, rendered some baritone solos 
which were highly appreciated. His 
last was “Illinois,” the words having 
been written by the late Charles H. 
Chamberlin of Chicago, brother of W 
O. Chamberlin, of Minneapolis, mos: 
loyal gander of the Minnesota pond. 

Main and Pescay Receive Ovations 

Both George C. Main, retiring most 
loyal grand gander, and C. H. Pescay, 
of New Orleans, the newly elected head 
of the order, received ovations. When 
Mr. Pescay was introduced, all stood 
and sang “Dixie.” Both predicted a 
great future for the order. 

Stafford Recites Impressive Case 

John F. Stafford, of Minneapolis, in 
his talk, presented a concrete case of 
the benevolence and fraternity of the 
Blue Goose, that left a deep impression. 
He stated that T. P. Herbert, after a 
year’s battle for his health, had been 
forced to resign as Minneapolis state 
agent of the Livervool & London & 
Globe to go to a milder climate. His 
long fight had reduced his savings. He 
has a family and under instruction: 
from his physician he must not work 
Mr. Herbert is beloved by his associate 
and did much for the Minnesota Blue 
Goose. He was elected most loyal 
gander at the last meeting. The Min- 
neapolis pond called a meeting and 
raised $1,600 to give to Mr. Herbert. 


He stipulated that an accounting -be 
kept so that he could return the amount 
when he regained his strength. 

Benallack on Hand with Poetry 
W. T. Benallack of Detroit, official 
poet of THE WESTERN UNDERWRITER, 
read some clever verses, hitting off the 
grand officers and a few others. T. H. 
Williams of Los Angeles told of the 
work of the Blue Goose on the coast. 
C. M. Tobin of New York spoke of the 
eastern spirit. W. E. Atwater of Mil- 
waukee reviewed the origin and history 
of the order and the seriousness of the 
obligation. 

President Kelsey of the Northwest 
association spoke of its educational val- 
ue. J. P. Singleton of the Niagara ex- 
pressed greetings from Illinois a_gra- 
cious response being given by Frank 
G. Snyder of Louisville. F. C. Hasel- 
ton of Chicago in a brief but sincere 
“Good night” closed the evening of 
profit and pleasure. 

The cigars had special Blue Goose 
bands, the idea having been worked out 
by Most Loyal Gander Jewell. 


WEDNESDAY NIGHT’S DOINGS 

On Wednesday night all the ganders 
flocked to the big banquet room of the 
La Salle hotel. A competitive initia- 
tion had been announced, but owing to 
severe tornado losses in the south the 
crack Mississippi-Louisiana team could 
not be present. The Wisconsin home 
nest decided not to send a team this 
year. 

Minnesota, with John F. Stafford at 
its head and W. O. Chamberlin as cus- 
todian, assisted by a staff of uniformed 
ganders, initiated J. J. Hirsch of the 
O. C. Kemp General Agency, in a 
series of stunts that have never been 
excelled in Blue Goose history. It 
was most startling, effective and suc- 
cessful. The Minnesota pond was pre- 
sented the beautiful loving cup, and it 
deserved it. ; 

A number of novitiates from differ- 
ent states took the obligation, the de- 
gree being conferred by Most Loyal 
Grand Gander Main. 

Following the initiation a Dutch 
!unch was served and some vaudeville 
features were given by professional 
talent. : 

John F. Stafford of Minneapolis, 
chairman of the entertainment commit- 
tee, deserves special praise for the suc- 





cess of the affair. 
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NEWS OF FIRE PROTECTION 





Waterworks Bonds Declared Illegal 


The $400,000 bond issue for a new 
water plant for Waterloo, Iowa, has 
been declared illegal and Harry T. 
Webber of Chicago, attorney for John 
Stuart Watson of Chicago, to whom the 
bonds were sold, has advised the lat- 
ter against accepting them. The elec- 
tion was declared illegal in that the 
question submitted to the voters raised 
two separate questions submitted as 
one, the city’s debt limit and the fact 
that no contract between the water 
company and the city was submitted to 
the voters. 





Sustains the Mayor 


_The Wisconsin supreme court has de- 
cided in favor of Chief Thomas A. 
Clancy of the Milwaukee fire depart- 
ment and Mayor David S. Rose of Mil- 
waukee in the controversy over the 
filing of charges of malfeasance in 
office brought against the chief at the 
instance of a number of firemen who 
were summarily discharged to preserve 
the discipline of the department. The 
supreme court holds that the mayor 
was correct in using his discretion in 
this matter. The Milwaukee circuit 
court had issued a peremptory writ of 





mandamus against the mayor to force 
him to file the charges and the execu- 
tion of this writ is stopped by the deci- 
sion of the higher court. 





Investigates Garage Fire 

Building Inspector Koch of Milwau- 
kee, Wis., is investigating the origin of 
the fire which on Oct. 3 caused a loss 
of $12,000 in the garage of the G. W. 
Browne Motor Company, 228-232 Wis- 
consin street. His purpose is to ascer- 
tain the circumstances and meet sim- 
ilar conditions in the drafting of the 
new Milwaukee building code. The 
official report of the Milwaukee insur- 
ance patrol says that the fire was caused 
by defective insulation on an electric 
I'ght extension wire, sparks igniting a 
bucket of gasoline. 





Reorganize the Department 


Charles Doll, former captain in the Milwaukee 
fire department, has entered upon his duties as 
chief of the Fond du Lac, Wis., fire department, 
and with his acceptance of the office a complete 
reorganization of the department is taking place. 
A_ new schedule of salaries will be put into 
effect, the personnel of the department will be 
increased from twenty members to twenty-five 
and a new set of rules will be adopted by the 
police and fire commission, the rules governing 
ge department to be drawn up by Chief 

oll. 





The village of East Jordan, Mich., will add a 
hose cart and 1,000 feet of hose to its fire fight- 
ing equipment. 
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ELECTRICAL MEN WILL MEET 





Fifth Annual Convention of the West- 
ern Association of Inspectors 
at Detroit 





The fifth annual meeting of the West- 
ern Association of Electrical Inspectors 
will be held in the Stevens building, 
Detroit, Oct. 26-28. George D. Boyle 
of Chicago is president; F. R. Daniel of 
Indianapolis, first vice-president; Fred 
E. Hough of Duluth, second vice-presi- 
dent; W. S. Boyd of Chicago, secretary 
and treasurer. The program is: 


TUESDAY, OCT. 26 
Roll Call, 10 a, m. 3 
President’s Address, George D. Boyle, presi- 


dent. 

Report of executive committee, Fred G. 
Dustin, chairman, Minneapolis, Minn. 

Report of secretary and treasurer, William 5S. 
Boyd, secretary and treasurer, Chicago. 

New business. 

Appointment of nominating committee. 

Report of committee on “uniformity in 
rulings,’ William S. Boyd, secretary. 

Report of committee on “grounding of con- 
ductors for safety,” Frank R. Daniel, chairman, 
Indianapolis, Ind. 

Report of committee on “public safety,” W. 
J. Canada, chairman, Denver, Colo 

7 p. m., informal dinner to members, J. H. 
Montgomery, toastmaster. 

Address by James E. Cole, commissioner of 
wires, Boston, Mass. Subject, “Municipal Con- 
trol of the Electrical Hazard.” 

Notice.—Assemble at 1 p. m. for a tour of 
inspection. Parties will be conducted by Ben 
Clark and Mr. Galbraith of the municipal light- 
ing commission of Detroit. Members will please 
make notes of unusual methods observed and 
be prepared to discuss them before the associa- 


tion. 
WEDNESDAY, OCT. 27. 

Address, subject “The Effect of Inspection 
on the Manufacture of Electrical Appliances,” 
by Alexander Henderson of the American Cir- 
cular Loom Company. 

Address, subject “The Technical Press and 
Its Relation to Electrical Inspection Work,” by 
J. B. McCarthy, president Electrocraft Publish- 
ing Company. 

Discussion of “Metal Moulding,” led by R. L. 
Daniel, engineer General Inspection Company, 
Minneapolis, Minn. 

Discussion, “Illuminating Engineering,” led by 
H. C. Harris, engineer General Electric Com- 
pany, Cleveland, Ohio. 

Discussion, “Difficulties Arising in Electrical 
Inspection Work.” 

THURSDAY, OCT. 28. 

_ Report of committee on ‘Architect's Specifica- 

tions,” F. H. Moore, chairman, Indianapolis, Ind. 

eport of committee on “Instructions to the 
Public Concerning the Safe Operation and 
Maintenance of Electric Wiring,” Thos. D. Mc- 
Coll, chairman, Toledo, Ohio. 

Report of committee on “Laws and Ordi- 
nances,” William S. Boyd, chairman, Chicago. 

Report of committee on “Installation and 
Operation of Induction Motors,” Chas. W. 
Arrick, chairman, Minneapolis, Minn. 

Report of committee on “Construction and In- 
Stallation of Electric Signs,” Emil Anderson, 
chairman, Minneapolis, Minn. 

Dinky Line on ou Window and 
splay Lighting, r ir- 
ivan, Omate, Nei. ergus P. McGough, chair 

Discussion of “Inspection Tours.” 


SOME MORE TROUBLE IN IOWA 








Secretary of State Declares Companies 
Are Subject to Corporation Tax 
—Auditor Disagrees 





Auditor of State J. L. Bleakly and 
Secretary of State W. C. Hayward have 
been holding a debate upon a question 
that is decidedly interesting to insurance 
men—whether or not Iowa’s new for- 
ign corporation law is applicable to 
insurance companies. Secretary Hay- 
ward declares that it is and that foreign 
msurance companies doing business in 


ag must pay a filing fee of $25 for 
we first $10,000 of their capital stock 


one dollar for each additional thou- 
sand. It is claimed by Secretary Hay- 
ward that the law is explicit in provid- 
ing that each corporation must in addi- 
tion obtain a permit to engage in busi- 
ness in the state and since many insur- 
oe companies have not done this. 
4 are now subject to a penalty of 
per day for each day that has 
c’apsed since they entered Iowa under 
those conditions. 
‘ If enforced, this would force many 
‘oreign companies now doing business 
z lowa to withdraw from the state, 
uditor Bleakly says. In turn other 
states would retaliate and the result 
will be the withdrawal from other states 
of the Iowa companies. Hence the 
question is decidedly important to the 





insurance interests of the state and 
Auditor Bleakly has put the question 
up to Attorney-General Byers with a 
request for an early opinion. 

_ In the meantime, Secretary Hayward 
‘s standing pat. He declares he will 
bring suit against those companies 
which are not observing the law just 
the same as he has already started suit 
against the Western Union Telegraph 
Company and other foreign corpora- 
tion. 

Auditor Bleakly bases his contention 
upon the fact that when he gives a 
company a license to write insurance in 
lowa he has given it the permission as 
required by the Iowa statute and that 
no other permission is required from 
the secretary of state. 

More than this, Auditor Bleakly has 
found a paragraph in section 1610, 
chapter 1, title 9 of the code, known as 
the corporation law, which he declares 
specifically provides that insurance 
companies are exempt from the fee 
filing requisite. This section is as fol- 
lows: 

“Nothing in this act shall be con- 
strued as repealing or modifying any 
statute now in force in respect to the 
approval of articles of incorporation re- 
lating to insurance companies.” 

It is the auditor’s contention that this 
section itself shows the intent of the 
legislature to exempt foreign insurance 
companies from the provision of the 
foreign corporation law. This section 
is in the revised statutes. 

It is an interesting question and since 
it has arisen, insurance men have been 
delving into the law. They believe that 
Auditor Bleakly is right, but there is 
not a little interest expressed upon the 
forthcoming opinion on the question 
by the attorney-general. 





NORTHWEST MEETING ON 


(CONTINUED FROM PAGE 1.) 


meeting larger than at that of any of its 
predecessors, but the gathering of 
members began earlier. On account of 
the meeting of the grand nest of the 
Blue Goose on Tuesday, many reached 
Chicago on Monday, and some even 
earlier. Many of the members have 
brought their wives with them and the 
presence of so many ladies made the 
scene in the banquet hall a bright one. 
Early developments made it appear 
that the efforts to get reduced rates on 
the railroads would fall flat. During 
the first session not over 150 members 
turned in certificates, while the number 
of certificates required is a thousand. 


All Kinds of Emblems 


There were all kinds of emblems 
worn by men in attendance at the con- 
vention. The Blue Goose watch fobs 
with the goose on a field of white sur- 
rounded with a gold effect were popu- 
lar. 

The delegates to the grand nest of the 
Blue Goose had neat souvenir badges. 

The Iowa crowd had a specially de- 


signed combination Blue Goose and 
Iowa Fire Prevention Association 
badge. 

The Indiana delegation had a badge 
in the form of an ear of corn with the 
husk partly open, on which was a pic- 
ture of a blue coose. 

The library committee recommended 
the appropriation of $1,000 for the pur- 
chase of new books and of an equal sum 
for the maintenance of the library for 
the coming year. Three addresses oc- 
cupied the afternoon session, those of 
Colonel B. W. Dunn, U. S. A., Fred 
Guenther, president of the National As- 
sociation of Local Fire Insurance 
Agents, and Commissioner T. J. Mc- 
Comb of Oklahoma. By the close of 
the afternoon session, 108 new members 
had been added to the association at 
this meeting. 

Gordon Presented With a Charm. 

One of the pleasing side features of 
yesterday was a presentation perpe- 
trated upon W. A. Gordon, secretary of 
the Middlewest Fire. When Mr. Gor- 
don resigned as Minnesota state agent 
of the Springfield, to accept his present 
position, his associates in the field did 
not make him a gift, as they intended 
doing, many of them being absent at 
the time. During this northwestern 
meeting they got together and pur- 
chased a beautiful Masonic charm for 
Mr. Gordon, which was presented to 
him at a luncheon yesterday. 

Officers of a number of the Iowa 





state companies made the Northwest 
meeting the occasion for one of their 
periodical conferences. 
Van Valkenberg Called Home 

M. W. Van Valkenberg of Kansas 
City, state agent of the Liverpool & 
London & Globe for Missouri, and one 
of the two prominent candidates for 
the presidency, was called home 
Wednesday by the serious illness of his 
wife. His friends are taking care of 
his interests. 

C. T. Deatrick of Columbus, state 
agent of the Home in Ohio, appears to 
be the only other candidate in the race. 





AMERICAN LIFE CONVENTION 
(CONTINUED FROM PAGE 2.) 


Franklin Mead of the Michigan State, 
President White of the Fourth National 
Bank, President Baldwin of the Pitts- 
burg Life & Trust, whv will probably 
be elected to membership tomorrow 
under a suspension of the rules, Vice- 
President Robertson of the Columbia 
Life. Dr. Cross was tendered a vote of 
thanks for his splendid entertainment. 
The convention will open tomorrow 
ee at 10 o’clock and will last three 
ays. 





Union Central Life Hearing 
The Union Central Life hearing was 
continued in Cincinnati Wednesday. 
Actuary Hardcastle’s deposition has not 
yet been concluded. Other depositions 
will probably be taken before the ses- 





sion closes. The case will come up in 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high class English 
Companies for SURPLUS BUSINESS: 





Central Insurance Co.ofLondon Essex & Suffolk Equitable of England 


Leather Trades and General of Liverpool 


Legal Ins. Co. of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


the circuit court in Cincinnati in No- 
vember and will probably be appealed 
by either side to the state supreme 
court. Among those in attendance at 
the Cincinnati sessions are Attorneys 
Ramsay and Foraker for the company, 
Assistant Attorney General Wilson, ex- 
Superintendent of Insurance Vorys, and 
Kinkead, Rogers & Ellis for the state, 
Insurance Superintendent Lemert, Ac- 
tuary Wolfe of New York and Presi- 
dent Clark. 





To Increase American’s Capital 

The stockholders of the American of 
Newark will meet Oct. 11 to consider 
the recommendation of the directors 
that the company’s capital be increased 
to $1,000,000. The book value of the 
stock is now 500. New shares will be 
disposed of at par, being equivalent to 
100 percent dividend. 





Weineck Goes with California 
F. L. Weineck of Milwaukee, special 
agent of the Westchester in Wisconsin, 
Minnesota and northern Michigan, has 
resigned to enter the field service of 
the California Fire. 





Opens on Burglary Business 

A. F. Shaw & Co. have taken the bull 
by the horns in Chicago and are out to 
get burglary business. The firm an- 
nounces it will pay 30 percent commis- 
sion on residence business, 25 percent 
on safes and 20 percent on mercantile. 

The burglary offices in Chicago have 
been trying to form a compact but did 
not succeed. 





Promote an Anthracite Company 
With a capital of $1,000,000 and surplus of 
the same amount, the Peoples Anthracite Insur 
ance Company is promoting at Scranton, Pa. 





Compiles the Iowa Laws 


State Auditor Bleakly has prepared a com 
plete and handy compilation of the Iowa insur 
ance and corporation laws as prepared by ©. 5 
Byrkit, chief clerk in the Iowa insurance de 
partment. The book is neatly bound and is 
complete in giving all the laws of lowa on thee 
subjects with cross references and decisions of 
the supreme and federal courts on the various 
sections. 


| POINTERS oe 


FOR LOCAL AGENTS. 








Question—There is a manufacturing 
plant in our town. The owner lives in 
Chicago. He wishes $18,000 or $20,000 
insurance. There are three or four 
agents besides myself, representing 
good companies here. The owner 
places a very small portion of his busi- 
ness with two of our agents. The rest 
he gives to an agent of another town 
in our county, who represents several 
companies, among which is my largest 
company, which writes a line on the 
risk. Am I entitled to the commission 
on the line my company writes? 

Answer—An agent in an _ outside 
town cannot write business in your 
territory without your consent. At 
least that is the general custom recog- 
nized among companies and agents. 
The “and vicinity” attachment to an 
agency commission is stretched to 
cover quite a bit of territory, but in our 
opinion most companies recognize the 
rights of an agent in his immediate 
territory. If you give consent to an 
outside agent to write in your territory 
the matter of commission is one for 
amicable arrangement between you and 
the other agent. The company has no 
interest in the matter beyond seeing 
that your consent is secured. 





Only legitimate surplus lines at full tariff rates entertained on the 


heavy value risks after the capacity of the local agents is exhausted.— 


Your business protected.—Strong Companies.— Standard form policies 
issued without a Warranty Company.—Losses adjusted and paid through 


this office. Prompt attention. 


Keep this ‘‘Ad"—You may Need our Fasilities. 


Applications may be addressed to 
HERBERT DARLINGTON 


171 La Salle Street, CHICAG® 











Want Column 








Two dollars per insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 


Qu 


FOR RENT—Office for rent on eighth floor 
of Association building, Chicago. Excellent loca- 
tion for special agents’ headquarters. Large 
vault and all modern improvements. Knight & 
Barber, 158 La Salle street, Chicago. 
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ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 
' JAMES W. STEVENS, President 


Off. inducements »sellchlo cat 
‘ere exceptional to Mtohle oo cnerdetie man who are experienced fo or whe would lhe 



















NORTHERN INSURANCE CO. 
OF NEW YORK ~2°3'"*= Ss 


N EW YOR EK 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638. 91 Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


THe AMERICAN APPRAISAL Co. 





TLANTA, Fourth National Bank Building. NEW O NS, Hibernian Bank Building 
BON el Building NEW YORK, Wall Street Excuange Bldg 
ki cn a Wh 
riseo 
DARD, es an ing. U.S.A. SAN % ng 


FRA 
TORONTO, Bank of Hamilton Building. 


The Standard Authority on Physical Values. Disinterested Appraisals. 


AUTOMOBILE INSURANCE 





qe UNION LIFE INSURANCE CO. 


OF CHICACO 


HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner Strate and Madison Streets 





CCG TLE 1 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 




















It was 


This automobile was purchased and insured on June 15, 1908. 
destroyed by fire arising within the machine itself while the owner was touring 
on June 29, 1908. The full amount of the policy was paid on July 9, 1908. 


Protection for Automobile Owners 


Insurance Company of North America 


Founded 1792 Capital $3,000,000.00 


Special Form of Automobile Policy covers not only in building where 
automobile is usually stored, but in any building or on the road anywhere 
in the United States and Canada. Policy does not restrict the use or 
handling of gasoline. 


Applications for Agencies should be made to 


Platt, Yungman & Company |“ 


General Agents for the United States 
No. 434 WALNUT STREET, - 


PHILADELPHIA, PENNA 





AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











' ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 
“PERFECTION” POLICIES Prominent Chicago Agents 





are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 


BL... better Accident and Health policies ons | The 5 mer Lk a Eauitale of 
be written, we will write them 


Members of the Chicago Underwriters Association 


een: | 8S. JAMES & CoO. 
171 La Salle Street, Chicese 














RITCHELL MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


H. G. B. ALEXANDER 
President and General Managu. 
1208 Michigan Ave., Chicago, Ill. 





400 
STRICTLY FIREPROOF Ely oy 5 Ct.; nt Peep Pa 








fy E We B E serve; Commercial Union; Commenweatth. 
HOTEL R VOORT HAS. A. NEWTON & CO 
Chicago, Illinois | 159 La Salle St., Chicago 
Agents for 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 


TWO OR THREE 


real mor ee he wanes 
by the “Little Giant of Pittsburg 

for splendid territory in Penn- 325 Walnut Street, Philadelphis 
sylvania, New Jersey, Kentucky,| Representing Queen City Fire Insur 
Virginia and West Virginia. We ance Co., Ohio, Penna., N. J.& West Va 
want to cover this field THOR-| ang Hawkeye fee Co. Ohio and West Va. 


OUGHLY and will pay top-notch 
commissions. tnsurance Attorneys. 
J. Louis Kobl. 


ORDER OF UNITY 
824 Lewis Bldg., Pittsburgh, Pa. 


GERMANIA 


FIRE INSURANCE CO. 
NEW YORK 


Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Agents and 3 Brokers 


‘CHURCHILL L WHITTEMORE co 


= Successors to Wall & Whittemore 


116-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Lou's properties. 


ETTIBONE & KROUSE, 
General Agents 
































Hartwell Cabell. 
cc & KOHL, 





Attorneys at Law, 
810 First Nat’ Bank Bidg., Cincinnatl, 0. 
Special attention given to insurance C3888. 


R. B. WARREN, Adjuster 
Fire Insurance Losses 








ORGANIZED 1859 








s y" Ss ONL 
, - - $5,874,016. 00 FOR COMPANIE Y 
Ke le $2, 509, 442. 33 
Surplus z or Policy ‘Ho ers 
T TMENT BUREAU 
HEAD OFFICE: HE WARREN ADJUS M 











William and Cor. Cedar Streets WICHITA, KANSAS 
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paper comments on the delusive 

character of insurance in weak as- 
sessment companies for fraternals with 
inadequate rates. Some people have 
gone into these institutions to procure 
temporary protection, but most have 
bought certificates believing they were 
providing a permanent means of pro- 
tection. 

The Ancient Order of United Work- 
men was started by well-meaning men 
who did not understand the scientific 
niceties of life insurance. It was their 
idea that if 2,000 men would each con- 
tribute a dollar every time one of their 
number died, an inexpensive form of 
insurance could be devised. In the 
earlier years this theory seemed correct. 
Although the increasing yearly death 
rate was pointed out, it was met by 
the assertion that the great influx of 
young men would offset the higher 
mortality. But time demonstrated the 
fact that even with the new blood, the 
number of old men increased in a 
greater ratio. So the new blood theory 
has been pretty generally exploded. 

* * 7 


T a Mutual Life in its company 


Then came the attempts to establish 
emergency and guaranty funds to take 
care of the greater mortality as the 
society became older. But there are 
but few legal requirements as to this 
fund. It is left to the officers. Time 
has shown that these emergency funds 
are not adequate, and in spite of them, 
institutions by the score have fallen. 

Many fraternals realizing the peril 
of the future, increased their rates, but 
most of them only made half-way work 
of it. They fear to push the cost up to 
a safe figure because of the heavy de- 
sertions. 

Some fraternals are trying to get 
laws to require minimum rates. Even 
if the National Fraternal Congress 4 
percent table is adopted, most societies 
have a large membership on old plans 
that will not change, and if they did, 
the mortality would be excessive. 

~ * * 

The Mutual Life gives the following 
experience one of its policyholders had 
with the Royal Arcanum: 

“A policyholder writes of his ex- 
perience with the Royal Arcanum, one 
of the largest, oldest and most econom- 
ically managed of the fraternal orders. 
This society was organized about thirty 
years ago. For many years it had a 
rapid growth, until in 1897 its insurance 
in force exceeded $558,000,000. It had 
furnished protection at a very low cost 
for many years, but its death rate had 
been. steadily increasing notwithstand- 
ing its rapid growth, and in the year 
named the management found it nec- 
essary to adopt higher rates. The in- 
crease in rates was large enough to 
alarm the membership, but not large 
enough to be adequate for all future 
time, as the management had hoped. 

he insurance in force showed a net 
Oss in the ensuing year of over $20,- 
000,000, although the premiums col- 
lected yielded an excess of $825,289 for 
the emergency fund. After this there 
Was a gradual gain in membership for 
Several years, and in 1904 the insur- 
ance in force amounted to $680,848,000. 
he emergency fund had gradually in- 
creased until the year named, when it 
suffered a loss of $285,892; for the 
Mortality had gone on increasing, not- 
withstanding the increasing growth of 
the order. As a result, the manage- 
ment boldly determined upon another 








increase of rates, and an attempt was 
made to compute premiums that should 
be sufficient for all the future. The 
new rates, however, again resulted in 
wholesale lapsing, with a net loss of 
about $130,000,000 of insurance in the 
ensuing year. Although a considerable 
new business has been written in each 
subsequent year, the lapses have been 
greater than the new insurance secured, 
and the membership has continued to 
decrease steadily, the insurance in 
force at the end of 1908 standing at 
$497,018,341, a smaller amount than 
fourteen years ago, and a loss of over 
one-fourth in four years. Notwithstand- 
ing the possession of a considerable 
emergency fund, the mortality has been 
steadily increasing, year by year, be- 
cause of the deterioration of risks in 





and sound lives, who can obtain cheaper 
insurance elsewhere; while the influx 
of new members has greatly declined, 
thus increasing the mortality of the 
order, which is already in excess of 
recognized mortality tables for ages 
over fifty. 
. * * 

“According to the related experience 
of our correspondent, who took out 
$3,000 insurance in the order in 1893, 
when fifty years of age, his first as- 
sessment for $3,000 insurance was at 
the rate of $3.26 per month. Subse- 
quently the cost was increased to $5.70 
per month; later to $8.10; and today the 
assessment is $16.08 per month, in ad- 
dition to quarterly dues. The cost is 
still cheap for a man of his age—in 
fact, much less than present actual cost 





Established 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 





Minneapolis, Minnesota 





LEONARD K. THOMPSON, President 





E. W. DECKER 
Vice President Northwestern National Bank 


GEO. E. TOWLE 


Vice President and Treasurer 


L. K. THOMPSON 


President 


DIRECTORS 
F. A. CHAMBERLAIN Cc. T. JAFFRAY 
President Security National Bank Vice President First National Bank 


JOHN T. BAXTER 


General Counse] 


A. A. CRANE 
Vice President Northwestern National Bank 
B. F. NELSON 
President Hennepin Paper Co. 
W. J. GRAHAM 
Vice President and Actuary 





Admitted Assets - - 


Total Paid Policyholders - 
Insurance in Force ° ~ 
Surplus + « 














JANUARY 1, 1909 


$ 5,681,953.23 
7,333,527.25 
23,901,654.00 
203,805.57 

















Desirable Agencies Open to Men of 
Ability and Reliability 





force through the continued lapsing of 
sound lives. 
. . 


“Experience has already demon- 
strated that the rates adopted in 1904 
are insufficient for the purpose, a fact 
that was clearly and forcibly pointed 
out by competent actuaries at the time. 
A further advance in rates at an early 
date is inevitable, and it is probable 
that the advance will again prove 
futile. Every proposed reform seems 
hopeless. Each increase of rates re- 
sults in the heavy lapsing of young 
in the Royal Arcanum itself; for the 
yearly death claims of the order for 
ages over fifty are far in excess of all 
premiums collected from members of 
those ages. The young men are paying 
for the old. This is why the young and 
sound lives are dropping out, and why 
the influx of “new blood” has so great- 





ly decreased. This is why another ad- 
vance in rates in the near future is 
bound to come, each advance being but 
a precursor of the inevitable end. 





An official of a company that has 
been using the $100 draft feature pay- 
able imediately at death, which is 
printed in the policy, says that it has 
not proved much of a talking point and 
the agents pay but little attention to it. 
He is in favor of eliminating it. 


NO EXPENSE TO ENDOWMENTS 


An agent who specializes on endow- 
ments says he always makes it a point 
to show the prospect that so far as the 
investment feature is concerned, there 
is one advantage. He refers to the fact 
that there is no expense attached to it. 
No taxes have to be paid on it nor any 
assessments. 











IMPORTANCE OF WORKING 
EIGHT HOURS PER DAY 


One of the agency managers illus- 
trates a point in a very forceful way 
by declaring if an entirely responsible 
man would say: “I have buried in my 
ten-acre back lot an iron pot containing 
$1,640 in gold. If during the eighty- 
two working days that now remain in 
this year you will dig not less than 
eight hours each day, or until you find 
the money, I will agree that if it isn’t 
found on or before Dec. 31 to find it 
then for you and the money shall all be 
yours. No one knows but you and I 
that this money has been buried, and 
more than likely when the neighbors 
see you digging and find out what you 
are digging for they will doubt the ex- 
istence of the money pot and ridicule 
you roundly for being a fool, but if in 
spite of all discouragements that may 
be offered you will keep right on dig- 
ging, as I have stipulated, during the 
eighty-two working days you shall 
surely have the $1,640 on Dec. 31, if not 
before,” almost any man of ordinary 
means would dig. He would put in 
ee days, but would get $20 a 

ay. 

This manager then applies the illus- 
tration to life insurance work. Suppose 
an agent put in eight full hours for 
eighty-two days soliciting life insur- 
ance, he should earn $20 a day if he 
averaged $1,000 a day. It would be 
ta? labor than digging in a ten-acre 
ot. 

The man who claims he can not make 
a living from life insurance is usually 
found to be the agent who works half- 
heartedly and spasmodically. He toils 
at odd hours. He cheats himself. He 
does not go at his task on the eight- 
hour per day plan. Many life men 
would not hold a $40 per month cler- 
ical job if they used the same methods 
and work the small number of hours 
they do in their regular daily course. 


BUSINESS MAN’S IMPRESSION 
OF LIFE INSURANCE MEN 


The other day in conversation with a 
Chicago business man, he being a sales- 
man, by the way, he made some com- 
ment on life insurance agents. This 
man is western manager of an eastern 
publishing house and has much to do 
with salesmanship. 

He was impressed with the way 
agents of various companies as a class 
approached him. He drew his con- 
clusions as to a company from the 
character of the agents that ap- 
proached him and their salesmanship. 
It would be unfair to many companies 
to receive this man’s judgment as cor- 
rect because in some cases but one man 
from each company solicited him. 

_ The point I desire to make, however, 
is his comment applied to one com- 
pany. Said he: 

“I have not been solicited by any 
agent of this company but that I rec- 
ognized the fact that I was in the 
hands of a specialist. No inquiry could 
be made but that a reasonable and lucid 
answer was forthcoming. The men had 
a comprehensive knowledge not only of 
their own company, but of others and 
the life insurance field and its different 
phases in general. 

“Not one of these men was a bore. 
They were able to condense what they 
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had to say in a brief time and yet the 


points made were clear. They were 
courteous and considerate, evidently 
gentlemen of fine sensibilities. 

“I may have found a certain narrow- 
ness and lack of that credit that should 
be granted to worthy competitors, but 
I appreciated the fact that these men 
were really advisers who were anxious 
to fit a policy to my needs. 

“A man meeting such salesmen nat- 
urally forms a high opiinon of their 
company. Whether it is the best com- 
pany TI do not pretend to say, but it 
must be among the best or such men 
would not be selling its contracts.” 

The views thus expressed are what 
should be the general conclusions of 
business men as to life agents. If all 
such agents were made of the caliber 
of those representing the company re- 
ferred to, the prejudice against many 
agents would be removed. 

The Chicago general agency of this 
company has done much to elevate the 
morale of its salesmen. It does not 
allow part-time men and helpers, and 
will not accept brokerage. Every man 
is a real agent who has pledged him- 
self in writing not to rebate. 

When such an agent solicits a busi- 
ness man he is known as the represen- 
tative of one company; no one can get 
a policy in this company except through 
one of these regular men. They are 
protected against all outsiders. Such 
agents ean afford to train themselves, 
get thoroughly posted and become ex- 
perts. 

Perhaps it is not possible under ex- 





isting conditions for all general agen- 


cies to place their offices on this basis, 
but it is a goal toward which all might 
turn. Such an agency will do much 
to elevate life insurance and place it in 
the mind of the public where it should 


The unfavorable impressions formed 
by business men are due entirely to un- 
scrupluous, incompetent and ignorant 
agents. We need today salesmen in 
life insurance, of character, dignity, 
tact, conscience and knowledge. C. M. C. 


TWO GOOD MOTTOES. 


Know Thyself—These two words, 
which old Socrates constantly poured 
into the ears of his numerous auditors, 
give us the first fundamental of suc- 
cess. Self-knowledge precedes self-mas- 
tery, and self-mastery must be acquired 
in order that we may master others. 
And this is the real work of the agent. 
Strange as it is, most men are averse 
to insuring now, and the successful 
agent must bring them round to his 
way of thinking. 

Be Thyself—An agent can always 
learn from others. but he makes a 
great mistake when he tries to ape the 
methods of any other solicitor. The 
methods that bring him success eman- 
ate from his own personality and are 
as different from the methods of other 
solicitors as his personality is different 
from theirs. Be thyself; be natural.— 
Pacific Mutual News. 








Life insurance never falters in action, 
weakens in purpose, nor delays in ac- 
complishment. It is always dependable 
and always faithful. 





Good Producers with Ability to Appoint and Assist 
y’ Agents Can Secure Positions as Managers ~ 


Under Liberal 


Contracts 


With 


THE GERMANIA™ LIFE "INSURANCE COMPANY ’* 


P. O. Box 1963 
Assets $41,021,783.05 


NEW YORK CITY 
Surplus '$5,815,065.71 





JAMES NICHOLS, President 
B. R. STILLMAN, Secretary A | 


Fire Insurance Co., 


Capital Stock, all Cash...... .---++ eee 
Funds reserved to meet all Liabilities... ... 


Net Surplus over Capital and all Liabilities ei wpa 
Total Assets Jan. 1, 1909...+++....6-.e00e 


H. A. SMITH, Vice-President 
Organized Nov. 27, 1871 


of Hartford, Conn. 


eeeeeeees $1,000,000.00 

esos - 5,078,891.77 

pn sade eabs te ueenbhnebedebereeeneenas, 2,178,458.64 
se ceeeeeeeeee 98,257,350.41 


Western Department. Chicago, III. 


FRED S. JAMES, General Agent 


GEO. W. BLOSSOM, Ass’t Gen’! Agent 


CHARLES RICHARDSON, 2d Ass’t Gen’! Agent 





AGENTS—ATTENTION! 


You can add greatly to your in- 
come by selling THE COLUMBUS 
MUTUAL LIFE INSURANCE 
COMPANY’S Life, Health and 
Accident Policies. 

Some good territory still open in 
Ohio. 

Correspondence confidential. 


Address, HEALTH & ACCIDENT DEPARTMENT 


The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 


A Good Reliable Stock 
== SALESMAN =" 





Can find profitable employment 
in good prosperous territory at 
once; no insurance or mining 
stock, but good reliable seller 
and good pay. Address 39-M, 





CARE THE WESTERN UNDERWRITER. 


A Combined Annuity Pension Policy makes insur- 
ance sure, insures income, insures estate, insures 
life and physical earning capacity. 


Write for additional information. Top Notch Commission Contracts, 


Over $100,000.00 deposited with the State of Illinois 
for the benefit and protection of policy holders. 


Western Life Indemnity Co. 


Masonic Temple, Chicago 


GEO. M. MOULTON, President W. B. MUSSELMAN, Supt. of Agencies 


The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional 
record for 29 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 








Gross Assets January 1, 1909, $13,502,474.51 





ERNEST E. CLARE, President. 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
E- f. HORNZ, Manager, Tacoma Building, Chicago, Il. 


Contracts Direct With the Company 


The Indianapolis Life Insurance Co., Indianapolis, Ind., 
a mutual, legal reserve company, has entered Illinois. It pays 
first year dividends. Its rates are lower than almost any old 
line company’s. Its policies are modern but have no catch-penny 
devices. All contracts are direct with agents who handle their 
own territory. Address the home office for further information. 


$3,200,000.00 ASSETS 


Of First Farm Mortgages. Lowest net cost of insurance 
of any company in America. That’s why we grow. 











Old Line Bankers Life Insurance Company 
LINCOLN, NEBRASKA 


al 
A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY ° 

Life Insurance for protection on a Modern Reserve Fund System. Attractive, 
plain policies with Disability Benefits that appeal to bankers and business men. 

Write both men and women on .Y 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. a 

If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 

State managers wanted in 7 Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. 

n 


district managers wanted in Mich., .» Wis., Ill.. Iowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mgr. 9 “4™°SA2 soins ASSOCIATION 


DES MOINES, IOWA 





Leading 




































STOCK SALESMEN 


If you want in, write or come to St. Louis by first train. Don’t hesi- 
tate. The new $10,000,000 Boat Line now organizing at St. Louis. ‘‘Every- 
body boosting.” 


Mississippi Valley Transportation Company, Subscription Department. 


Greatest lineup “fever.” Address 
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Hints to the Salesman 


Securing Prospects—Select a list of 
names and send them a short letter, to- 
gether with a piece of literature and a 
return postal. Follow up all property 
transfers. The buyer giving a mort- 
gage needs protection; likewise the 
seller may be looking for an investment. 
The “newlywed” is always much 
sought. The time to see him, however, 
is when the engagement is announced. 
Never miss an opoprtunity to place a 
business man under obligations to you. 
When you write the head of a firm, use 
that man as a means of reaching other 
business there. Bank cashiers make 
excellent helpers. Keep in touch with 
your policyholders.—C. H. Jones. 

* » + 

Meeting Competition—To be studi- 
ous, energetic and deeply impressed 
with the dignity of your profession, re- 
gard as of first importance. Never 
speak disparagingly of your competi- 
tors; never attempt to prove that your 
company is the “only pure article”; 
never waste time explaining all the 
pros and cons; remember you are a 
salesman and not an actuary. If per- 
chance you meet an agent who values 
the truth too highly to use it, do not 
contradict him or argue the question; 
advise the prospect to obtain the com- 
pany’s written statement or to com- 
municate with the insurance commis- 
sioner.—Joseph Parish. 

* * 








2 

Terminal Facilities—Every time a 
salesman opens his mouth in business 
conversation he should really say some- 
thing; not just talk. He should realize 
that a pound of logic is worth a ton of 
talk, and that the human windmill, the 
verbal cyclone, and living talking ma- 
chine are out of date in selling goods. 
He should realize that today it 1s not 
words and words and words that sell 
goods, but it is points and points and 
points, and that each should be a point- 
ed arrow going straight to the minds 
and souls of men. 

A great many salesmen talk too much 
concerning the article for sale; they 
talk a customer into a thing and de- 
liberately talk him out of it again. 
Such salesmen remind me of the story 
of the insurance salesman who was 
trying to sell insurance to a man who 
stuttered. He started out on the long 
committed-to-memory speech, and with 
the thought, as such salesmen seem to 
think, that he must speak the whole 
piece, 

He had talked a little while, and the 
stutterer butted in and said: “Wh-wh- 
wh-wha-wha-what?” 

And the salesman, or, rather, order 
taker, didn’t let him talk, but said: 
‘Never mind. I will come to that point 
Pretty soon.” 

And so he talked on a little farther, 
and the stutterer butted in again and 
said: “Ye-Ye-Yes, sir. I th-th-th——” 








National Life Insurance Co. 
MONTPELIER, VERMONT. 





Established in 1850. Operating in 36 States. 





Josepx A.DEBorr, - - - - President. 
Prep A.HowLanp, - - - Vice President. 
James B.Estzz, - - Sec. Vice President. 
Osman D.CLarK, - - - - Secretary. 
mM. Comme, + «+ « « = « Treasurer. 
A.B. Bispez, - - - - Medical Director. 
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This Company held January 1, 1909, and 
gained during the pom f decade: 


$ 44,026,069.73 Gain, 173% 
SURPLUS, $ 5,279,925.70 Gain, 174% 
INSURANCE,  $155,755,039.00 Gain, 93% 





Absolute Security and Economy of 
Management. 











a. the order taker wouldn’t let him 
talk. 

He said: “Never mind, I will come 
to that point pretty soon,” and went 
right on. 

Finally, after he had talked himself 
out, he drew a long breath and said: 
“Well, will you take a policy?” 

And the stutterer said: “We-we-well, 
I tr-tr-tried t-t-te-te-tell you I wan- 
wan-wanted a-a-a-policy ab-ab-about 
ha-ha-half and hour ag-ag-ago, bu-bu- 
but I have ch-ch-changed my mind 
now.” 

So far as the selling talk concerning 
that article sold is concerned, it’s a 
great thing to have terminal facilities. — 
A. F. Sheldon. 

* * 2 


Test of Efficiency—The test of merit 
as regards insurance salesmen, or agen- 
cy efficiency, if we may use a better 
term, is not to be found in the volume 
of business written, but rather in the 
way it sticks. 

Some agents are whirlwind writers, 
phenomenal producers, top-notch men 
in getting names on the dotted line; 
but, oh, what a thud they fall when it 
comes to getting cash premiums into 
the company’s treasury! It’s an easy 
thing to sell policies, but to sell them 
so they’ll stay sold and the holders 
thereof become persistent, paying pol- 
icyholders, is another matter. Some- 
thing like the “cold, gray dawn of the 
morning after,” is the time when the 
premium falls due; the policyholder is 
alone then, the agent no longer stands 
at his elbow to point out and explain; 
the policy has to talk for itself. The 
agent, to be sure, descanted upon the 
manifold beauties of the contract, its 
beneficent features, etc., etc., but he 
omitted to advise the applicant that 
there were any covenants on his part 
to be performed, and later these stick 
out, protrude, and offend like boils on 
the end of one’s nose. Sell your poli- 
cies so that the business will stick, and 
you'll reach the pinnacle of success in 
insurance salesmanship. — Continental 
Casualty. 

* * . 


Essentials Boiled Down—The man 
who has himself under perfect control 
is the man who becomes eminent in life 
insurance soliciting. You will find all 
large writers have cultivated mental and 
physical energy. 

To boil the subject down, to reach 
large income, you must— 

Work indefatigably. 

Solicit men who have ability to pay 
premiums. 

See many men each day. 

Know about the man you call on. 





Have a proposition definitely in your 
mind and adhere to it. 

Be prompt and systematic in follow- 
ing up prospects. 

Few men are strong enough to fol- 
low the above rules, the few who do, 
are men, you will find, who are inde- 
pendent in life and feeling and have 
large incomes. 

No man can fail to become largely 
independent in every sense who has 
stability of purpose, the power of self- 
control.—R. D. Bokum. 


SIX INTERVIEWS A DAY 


An agency manager tells his experi- 
ence with a favorable agency prospect. 
He was a man of good address who ap- 
parently had the stuff in him to suc- 
ceed. He wanted an advance. The 
agency manager agreed to this, but 
stipulated that the agent should inter- 
view six people a day or 150 a month 
and make a full report each week as to 
each prospect. He had previous ex- 
perience and balked at the straight can- 








Course of Insurance 
Education 

Department for Fur- 
nishing Prospects 

New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


OUR 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


vass plan, but finally agreed to it. He 
went at it honestly and energetically.. 
His first month resulted in $48,000 
issued business. His ten months’ busi- 
ness was $127,500. The first month was 
his best month because he tried out 
more conscientiously the six inter- 
views a day plan. During eight months 
he went back to the haphazard plan and 
wrote only a small amount of business. 
During the five months he followed the 
six interviews a day method, his results 
were satisfactory. 

The agency manager believes from 
the cases he has tried that the six inter- 
views a day plan sets a definite goal 
and is something to work for. He has 
found it a most profitable canvassing 
scheme. 








Powerful in purpose, positive in prod- 
uct, perfect in plan—such is life insur- 
| ance. 


The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President 


Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 





Home Office 1 
ROCK ISLAND, ILL. 





H. W. JOHNSON, President 


T. W. APPLEBY, Secretary 


Central Life Insurance Co. of Ill. 


OTTAWA, ILL. 





SOUND 





CONSERVATI VE 


SAFE 








District Managers Wanted in Illinois, Iowa 
and South Dakota 











of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


IMPORTANT 





1906 . . 7 . 7 
1907 7 - . . + 
1908 . . + . * 


history of the Company. 


$ 90,334,038 


102,233,634 
109,773,709 


Each year larger than any in the previous 








93,563,452 


Dividend Options, 


1858 








L 








NSURANGCE MEN will note the significant in- 
crease in The Northwestern’s new business dur- 
ing the past four years. 


are shown by the following percentages: 


Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 
See The Northwestern's policy contract with its 


Options of Settlement and the Premium Lean featare. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


FACTS relating to this business 


Paid-up and Endowment Options, 


H. F. NORRIS, 
Superintendent of Agencies. 
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As Seen by the Onlooker 


The great problem in the field today 
is the securing of the right sort of 
agents. Vast sums of money and much 
time have been expended in experi- 
mental work. Out of a large number 
of men called but few are chosen. The 
other day a general agent said he ad- 
vertised for men acquainted with dif- 
ferent trades or lines of business, the 
idea being that such men could talk 
“shop” to men with whose business 
each was acquainted and thus interest 
them. 

He secured something like thirty- 
five answers. Out of these he selected 
ten likely men. He put them on a 
salary and sent them to canvass the 
line of business in which each was in- 
terested. He trained them and gave 
them almost all his time for a month. 
Out of this lot not a single permanent 
connection was made. 








I was talking to an experienced gen- 
eral agent the other day who stated 
that the week’s results had been nil 
so far as his personal production was 
concerned. In commenting on the sub- 
ject he said: 

“The weather was hot last week and 
I didn’t have an extra supply of en- 
ergy. I called up my prospects by tele- 
phone and every one had some excuse 
not to see me. A man at the other 
end of the ’phone can easily turn an 
agent down. 

“T am confident it is a mistake to use 
the wire in trying to make appoint- 
ments or close business. You get to 
see a man, make him look you in the 
eye and you have a chance to land 
him. Telephoning or writing letters 
are not successful life insurance busi- 
ness getters. They are the means em- 
ployed by those who lack nerve. They 
serve as an excuse for not hustling. I 
have always fallen down whenever I 
employed either method.” 


Jesse E. Smith, Chicago manager of 
the Prudential, has a unique calling 
card. When he calls to see a man, in- 
stead of handing an engraved card, he 
passes out a cigar with a patent silver 
paper wrapper. D. Osborn & Co 
Newark, N. J., are the distributors. On 
the wrapper is Mr. Smith’s name, title 
and address, together with a cut of his 
company’s trademark. 

“It always attracts attention,” 
Mr. Smith. “A man, busy as he is, is 
impressed with it. It is a novelty and 
serves as a splendid reminder. I find 
it opens the way when I would be 
turned down if I handed out a card.” 


DEATHS THE FIRST YEAR 

During the year 1908 the New York 
Life paid claims upon 124 male lives in- 
sured in the United States, Canada, 
Mexico and the West Indies, not in- 
cluding claims under sub-standard poli- 
cies, who died within one year after in- 
suring. The total amount paid under 
the policies listed herein in force less 
than one year was $449,888.87. These 
men, each of whom had just passed as 
a “first-class risk,” after a rigid medical 
examination, seemed to have the prom- 
ise of long life, and yet died within a 
year. Could the uncertainty of life, un- 
der favorable conditions, be more strik- 
ingly illustrated? 


I DON’T WANT ANY INSURANCE 
We sometimes have to listen to re- 
marks similar to the above, and in re- 

ply we can well say, we do not wish 

to sell you any against your will. While 
we are at it, however, let us give you, 
without particular comment, the testi- 
mony of a man of ripest experience, 
great integrity, a patriot, and the fore- 
most financier of his generation, the 
late Jay Cooke, who said, “In the sixty 
years I have been in the banking busi- 
ness, I have seen great individual for- 
tunes made and swept away. I have 


says 








seen personal enterprises built on a 
foundation which every human fore- 


them undermined by events entirely be- 
yond the view of human knowledge 
What in the progress of time may 1n- 
tervene to help or hinder human plans 
is beyond the ken of any man.” 


COMMENT ON THE UNION 
CENTRAL STOCK INCREASE 


The preliminary life report for Ohio 
recently issued gives a complete ac- 
count of its controversy with the Union 
Central over its stock increase, which 
is now in the courts. The department 
concludes: 

“If it is to continue to be the policy 
of the state to permit a domestic stock 
life company to write both stock and 
mutual policies, it would seem wise to 
so legislate as to place a limitation on 
the amount of the capital stock. and to 
restrict the amount of stock dividends 
payable thereon. 

“The charter of the Union Central 
Life contains no limitation on the div- 
idends that may be declared to stock- 
holders. The by-laws provide that a 
semiannual dividend of 5 percent shall 
be made on the stock to be paid on the 
first day of April and October annually. 
This rate was determined several years 
ago, when interest rates were approxi- 
mately twice what they are now. If 
the action of the stockholders and di- 
rectors in declaring the dividend of 
$400,000, and paying it in treasury 
stock, is legal, it would seem that the 
5 percent semiannual dividend thereon 
might be paid out of surplus belonging 
to the mutual policyholders, and if it 
be true that there is no prohibition 
against the further increase of the capi- 
tal stock or an amendment to the by- 
laws so as to give to the stockholders 
a larger claim on surplus arising from 
profits on the mutual business, the par- 
ticipating policyholders might be com- 
pelled to bear a further burden. 

“Second. Section 1 of Article VI of 
the bylaws of the company provides 
that ‘all directors and all officers shall 
be stockholders; and each director shall 
own in his own name, and have under 
his own control, not less than $500 of 
the capital stock; provided, however, 
that the policyholders may have a rep- 
resentation in the board whenever, in 
the judgment of the stockholders, the 
interests of the company and the pol- 
icyholders demand it. Such right has 
not been extended to the policyholders. 

“Approximately 80 percent of the 
business of the company has been writ- 
ten on the mutual plan. It would seem 
desirable, in view of the magnitude of 
the company and the public interest 
generally in the life insurance business, 
that the policyholders should have rep- 
resentation in the board in some way. 
This might be done by statutory en- 
actment authorizing policyholders in 
stock life insurance companies issuing 
both stock and mutual policies, to elect 
a portion of the board of directors.” 


MEN REDUCE THEIR INCOME 
BY LOAFING ON THEIR JOB 


While to those in the life insurance 
business it may seem that more men 
fail who enter it than any other line of 
activity, yet men engaged in different 
callings see, too, the large percentage 
of failures in their immediate vocations. 
It is stated that only two out of every 
100 men succeed in business. This may 
be somewhat extreme or it may be 
measured by a high standard of suc- 
cess. 

To a man without much capital or 
previous experience, there is probably 
no avenue that opens up the financial 
reward as does a life insurance agency. 
If a life agent worked as hard and as 
many hours as he would on a salary 
for some business house, the results 
would be far greater. When the agent 
stops, his income ceases and there is 
no boss around to jog him up. 

















sight would justify and I have seen 


One of the successful agency man- 





A.G. BULLOCK, Pres. B. H. WRIGHT, Sec’y 


State Mutual Life Assurance Co. 


of WORCESTER, MASS. 
Incorporatéd 1844 
50% Increase to July Ist. 
June Largest Month. 
WHY? 


Superior Selling Proposition 
Liberal Policy Conditions. depertiel Ju Judgment by 


Large Values. Comparisons 
Low Premiums. — ” gives us 
highest score. 
Increased Dividend Apportionment. 
Up-to-Date Latest Competitive Helps. 
rap Department. Attractive Advertising Matter. 
Our salesmen are doubling their incomes. you? 


Investigate. Join us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 


VICTORIOUS AGENTS 


Our a pm have modern weapons, ¢here- 
fore t W1N—the best — (includ- 
ing a ‘perfect Monthly Income policy), 
brilliant Annual Dividend record, low cost, 
strong literature , bulls-eye competitive data 
This year’s business the lar est in our 
long history. Are you satisfied? 





Chicago Agency: L. BRACKETT BISHOP, Manage 
316 Merchants Loan and Trust rust Bulling : 
Columbus Agency: 1003 Outlook 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS, Inc. 1851 





A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 








THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 








On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 
reserve. 








| Many Good Places Are 
Waiting for the RightMen 








Much desirable territory is unoccupied, ready 
for men who can demonstrate their capabilities 
Policy plans receatly revised, thoroughly in 
accord with new laws, with reasonable 
premium rates and liberal values and rights. 


| ARE YOU ONE OF THEM? | 
UNION MUTUAL LIFE INSURANCE CO. 


PORTLAND, MAINE 
FRED E, RICHARDS, President 








THORETS CHASE Supt., 

Address t.. Chicago, Il 

either: EDSON b SCOFIELD Supt.. 
180 Broadway, New York City 











The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPMIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
; ALEXANDER McENIGHT, Vice-President 


—L. G. Fousz, President— 














THE PEOPLES LIFE INSURANCE 
COMPANY, CHICAGO 


will make a few special contracts 
with exceptionally good men in 
Illinois and Michigan; will pay 
traveling expenses and commis- 
sions to first-class men who can 
furnish a bond and satisfactory 
references. 


Address, HOME OFFICE 
Tacoma Bldg., | CHICAGO, ILL. 














— in Force, $201,185,435 


e NEW POLICIES of the Provident are 
adapeapllite and liberality in all essentials, The Pr 
are still further reduced 4 large annual dividends. 


Fences. & ELLIS, General Agents, Western Ohio 


JANNEY & PIGKERING, General Agents - - 


0 neral Agent, Eastern Ohio - 
CROOK & CHAPPELL, General Agents - - - 


SSETT & REESE, General Agents - - - - 


Provident Life and Trust Company 


OF PHILADELPHIA. 


Assets, $67,324,334.35 
‘or conciseness and simplicity of form and for 
es ee the Provident are exceedingly low and 


CORRESPONDENCE WITH AGENTS SOLICIT 


ED. 
- 312 hey Trust puiios. Cincinnati, Gate 
- - 708-710 Garfield Building, Cleveland, Ohio 
328 The Nicholas, To!edo, - 
32 25 Marquette Buildin Chicago, Ii 
1218-20 Ford Building, Detroit, ich. 





1860 49th 


YEAR 1909 


Home LIFreE INSURANCE COMPANY 


OF NEW YORK 
GEORGE E. IDE, President 


ASSETS, - - §21,708,901.70 
LIABILITIES, - 20,471,723.76 
(Includin; Deterred Dividend Fund) 

Dividend-En ument 
Fund, - $1,970,463.00 

(Deferred Dividends) 
1,237, 177.94 


Net Surplus, - - 
88,368,244.00 


THE RECORD FOR 1908 SHOWS THE 


FOLLOWING GAINS: 


I in Force, - $2,174,947.00 
— - in Fo ’ . 17704, 048. 00 
Def d Di idend 

“eee, . = 175,443.00 


Contingency Reserve 


(Surplus) - «+ + 467,742.51 








Insurance in Force, - 
THE PRUDENTIAL GIVES 


real assistance to ite field force. A 





great and continuous advertising pro 
paganda in the leading publications o 
the country, general booklets an 
pamphlets, ‘‘locality’’ literature and 
miscellaneous “hel 
ers” assist the agent 
> — busi 


f. ois ines 4 A 





AGENTS WANTE 
WRITE IND 





TUNITIES—NOW! 
THE PRORENTIAL INSURANCE COMPANY 
OF SMERICA 


{ 
secepesnted ab 0 Sint Oumgany by theState 





JO@N P. DRYDEN, Heme Office, 
President. NEWARK, N. J. 
Write for Ageney 





is it easy to write insurance for 

WHY THE MANHATTAN LIFE INSURANCE CO. ? 
BEC AUS Its premium rates are low; 

its annual dividends are 
large; The recent exam- 
ination by the New York 
Insurance Department 
shows the Company to be 
absolutely sound, and that 
it makes no discrimina- 
tion between policy- 
holders. 


Direct contracts with exclusive territory 
will be made with good producers. 


Address: W. B. LANE, Vice-President, 
The Manhattan Life Ins. Co. 











66 Broadway, New York City. 
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agers, who has delved into the subject 
deeply, says: 

“Life insurance salesmen who op- 
erate on the “To sell policies see peo- 
ple’ or the straight canvass plan, and 
ae have kept a careful record of their 
solicitations, and the profits therefrom, 
testify that the average value of each 
interview is $1.25, and that for each ten 
interviews the average insurance writ- 
ten is a trifle in excess of $1,000. 

“Knowing, as seems to be the fact, 
that for each interview you make, 
without regard to whether you insure 
the prospect or not, you are laying up 
to your credit $1.25, it is for you to de- 
termine how much money you shall 
earn each day, each week, each month 
and each year as a life insurance sales- 
man. If you make but four interviews 
each day your average daily income will 
be but $5.00, and if you will spur on a 
little harder, more energetically and en- 
thusiastically and make eight interviews 
each day your average daily income will 
be $10.00, and so on. The fact that 
each solicitation can be demonstrated 
to have a certain cash value to you 
should prove a great incentive and in- 
spiration to you in your work, and 
should encourage you to see each day 
the largest possible number of pros- 
pects. 

“Having in mind that the average 
value of each interview is $1.25 you 
can at the close of each business day 
figure just how much your efforts have 
earned for you, and it is entirely up to 
you to determine whether, as a life in- 
surance salesman, you shall average 





$1.25 per day, the wages of a day la- 
borer, or $25 per day, the salary of a 
bank president. To sell policies you 
must see people.” 


IT ADDS TO MEN’S YEARS 

A life insurance company cannot take 
the place of a husband, but it can pre- 
serve the family from want; it can 
lighten their load of care; it can build 
a barrier to the almshouse or against 
adversity; it can lay the foundation of 
home and independence; it can certify 
to a man’s affectionate regard for his 
family; it can place his widow above the 
need of marrying for a home; it can add 
to a man’s years by freeing him from 
anxiety about the future of his family; 
and it can heighten the esteem in which 
his wife and children hold him.—‘“Busi- 
ness,” London. 


WRITES INSURANCE BY MAIL 

The Postal Life, 527 Fifth avenue, 
New York, advertises itself as “The 
Insurance Company That Employs No 
Agents.” Secretary Wesley Sisson 
says as to the nonagency plan: 

“We have not departed from this 
plan, except this year we are devoting 
ourselves quite exclusively to circular- 
izing rather than advertising, but ex- 
pect to renew the advertising when our 
business has reached an amount calcu- 
lated to fill the public eye and remove 
any apprehension as to the stability of 
the company by reason of its being 
small.” 











When in doubt—insure, and do it 
quickly. 





RELIANCE LIFE 


PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 





The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 
First Six Months of 1909 


Increase in income .... 


Increase in disbursements ................ 13% 
Gross assets, company standard..... $ 290,000 


Surplus to policy holders 
Insurance written,—6 months 
Insurance in force June 30, 1909.... 


1,265,000 
3,772,000 


GOOD territory for GOOD producers 
in OHIO ONLY 


DR. W. 0. THOMPSON 
President 


LOT H. BROWN 
Superintendent of Agents 


B. F. REINMUND 
Secretary 





THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch i in the development of that rich section of the United States 


Own as the 


ou 1s marked 


by the accomplishment of the State 
Mutual Life Insurance Company of G 


eorgia. 


Forty Million Dollars of Insurance have been poset on the books 


of this Company the first two years of i its life asa 
ion and a uarter re) assets have been accumulated 


tution. vera 


egal reserve insti- 


in this period and the Company's income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable i in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 


WANTED---Manager for Cleveland | 


(5OOD proposition, salary and commission for 
high class man---others will waste postage. 
Life, Health and Accident, and Monthly Pre- 

mium Departments. Attractive special policies. 

Address, 


W. C. CULKINS, 
Vice-Prest. and Genl. Mgr., 
The Columbia Life Insurance Co., Cincinnati. O. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FRANK CALDWELL, President. 














Life 


Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 


= 










The 
Cleveland Life 
Insurance Company 


WM. H. HUNT, President. 
HOME OFFICE: 


ROCKEFELLER BLDG., CLEVELAND, OHIO 
LIFE INSURANCE STOCK 








If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. - 


Say, Mr. Agent! You’ve looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


of INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 


Modern in every respect. Ask to be shown. 





Home Office; SOUTH BEND, INDIANA 
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ADVICE TO AGENTS ON 
TALKING SIZE OF A POLICY 


(By R. W. Stevens, Vice President Illinois 
Life.) 


One of the great mistakes made by in- 
surance solicitors in general, and new 
agents in particular, is that they do not 
go after their prospect for a large 
enough policy. Every experienced in- 
surance solicitor knows that it is just 
as easy to write a man for ten thou- 
sand as it is for one thousand, pro- 
vided the applicants are equally able to 
pay for the amounts named, and even 
in writing the one-thousand-dollar =_—e 
his application comes far easier, an 
the premium seems much easier 
for him to pay if the whole canvass 
has been based on the assumption that 
he could take ten thousand of insur- 
Z if he would. i 
i can rarely make the mistake of 
urging a man to take too large a policy. 
He knows better than you know how 
much insurance he is able to carry, and 
even though you do suggest and pre- 
sent a policy for such an amount as 
the premiums would be beyond his 
ability to pay, you will not by so doing 
offend that man, since there is no man 
but what is pleased and flattered to 
have his financial ability overestimated. 

A ten-thousand-dollar policy shows 
such splendid results, and opens up so 
many avenues of discussion as to what 
could be done with the money that it is 
comparatively easy to get the prospect 
very much interested in a_ policy for 
such an amount. After his interest has 
been aroused he can be crowded hard 
to close; and if, when it comes to the 
closing point, he attempts to put off 
taking the policy for the reason that the 
premium required is more than he is 
able to pay, you have nine stopping 
places at every one of which you can 
put up a splendid, strong, enthusiastic 
talk before you have to give him up, 
and surely at one of these nine places 
you can secure his signature to the 
dotted line. 

Men are rich or poor only by com- 
parison, and an insurance premium 
looks large or small only by compari- 
son. If you approach your prospect 
with a proposition to insure his life 
for one thousand dollars, telling him 
that the premium therefor is thirty 
dollars, this sum standing out by itself 
is likely to look very large, but if you 
go at him earnestly and energetically 
on a proposition to insure his life for 
ten thousand dollars, charging him 
therefor a premium of three hundred 
dollars, then later on drop down to 
smaller amounts, if the ultimate propo- 
sition means only a thirty-dollar pay- 
ment, this amount will look so small 
and comparatively insignificant both to 
him and yourself that if there is the 
remotest prospect of getting his appli- 
cation for any policy whatever he will 
make application for the smaller 
amount and nine times out of ten will 
make settlement at the time of signing 
the application. 

By all means, when talking insurance 
with a man, get his ideas up to a large 
policy right at the outset. Show him 
the splendid results both to himself and 
his estate that would be accomplished 
by such a policy. Point out in the 
best and most enthusiastic language at 
your command every advantage and 
attractive feature of the contract, re- 
serving the cost of such a policy for 
the closing statement of your speech, 
and after you have thoroughly im- 
pressed upon him his needs for the 
insurance bring in as your climax “and 
all these things you get for a deposit 
ae, year of only three hundred dol- 
ars. 

If you have not yet learned the effi- 
cacy of the large policy talk you should 
begin hammering on this line at once, 
and you will be surprised to learn how 
easy the one’s, two's and three’s which 
have heretofore come so hard will fall 
after a good, strong, forceful ten-thou- 
sand-dollar policy talk. 








Taken from Bulletins 


The average young man is apt to re- 
gard a life insurance proposition un- 
favorably. He thinks he does not need 
insurance now, and is quite sure that 
he will not need it in the future, as he 
will be able in the course of a few 
years to accumulate property and 
money sufficient to place him and his 
family, if he has one, beyond want. 
Now and then a young man of greater 
prudence and foresight than his fel- 
lows takes a different view of the mat- 
ter and insures his life while the cost 
is small. Thus he saves a _ stated 
amount yearly, which otherwise, in 
most cases, would have gone into cur- 
rent expenses. Years afterward, when 
his policy matures, he realizes the wis- 
dom of his course, and has but a single 
regret—that he did not take more in- 
surance in the first place. He realizes 
that he could have paid for more by a 
little greater self-denial. The young 
man hesitates to take insurance. The 
old man regrets that he did not take 
his policy at a younger age, or that he 
did not insure for a larger amount in 
the first place—Mutual Interests. 











A company prospers just in propor- 
tion as its agency force prospers and 
continues to produce a business of suffi- 
cient volume and character to enable it 
to maintain a healthy growth and a 
good reputation in the business world. 
However able the management, if the 
inflow of new business is not sound and 
healthy, the success and good reputa- 
tion of the company cannot long en- 
dure. So, too, the prosperity and con- 
tinued success of the agent depend very 
largely upon the reputation of his com- 
pany. It is thus apparent that there 
exists here a mutuality of interests and 
a mutual dependence that should weld 
together both agents and company in 
a common purpose. 

Thousands of unworthy men seek 
and obtain life insurance. It is singular 
that men who in ordinary affairs have 
a high sense of moral rectitude show a 
marked flexibility of conscience when 
it comes to applying for life insurance; 
they magnify or minimize to suit their 
purposes, and the machinery of the 
company is constantly taxed to the limit 
to meet this condition and bring about 
a proper medical selection. Medical 
selection begins with the agent, and as 
he comes into closer personal contact 
with the applicant than any other rep- 
resentative of the company, his respon- 
sibility is measured accordingly. The 
signature of an agent on an application 
is accepted as an endorsement of the 
risk proposed. No responsible man 
would endorse a note if he had any 
doubt about the maker, and no self-re- 
specting agent would endorse a risk 
which he knew could not profitably be 
assumed by his company. 

The agent who has studied this ques- 
tion realizes in cold cash just how much 
it is worth to him to present all of the 
facts in each case to the very best of 
his honest ability. He knows what it 
means to have a name sans reproche at 
the head office. His percentage of re- 
jections is small for he, himself, prac- 
tically controls it, personally excluding 
all that he finds impossible. In the 
presentment of an unusual case he may 
not know it but his views may have 
contained just the weight necessary to 
turn the scale from rejection to accept- 
ance. Reminder then of the fact that 
his work is appreciated will but 
strengthen him in his course, while it 
may start the new man right to know 
that the company expects all its agents 
to realize in the beginning that it is 
mutually beneficial alike in principle 
and practice carefully and honestly to 
select their prospects and to present 
the facts concerning them with scrupu- 
lous care. Learn all the facts possible 
concerning each case, setting them 
forth fairly and concisely. 

It means money to the agent, with the 
added knowledge that he has done 
right, and in so doing, has uncon- 











Look Up Our Record 


CONSERVATIVE YET PROGRESSIVE 
| Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


tINDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


SECURITY LIFE 


INSURANCE COMPANY OF AMERICA 


ROOKERY BUILDING, CHICACO 





FORT WAYNE 
In DIANA 

















W. O. JOHNSON, President 





OPPORTUNITIES 


Address J. B. SELLS, 
FOR HUSTLERS 


Assistant to President 


WI rE 


INSURANCE COMPANY 


Oshkosh, Wisconsin 


Capital Stock, $400,000 


ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES £ & & EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 
Life Insurance Men who are looking 


for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 




















Issvus Poriciss THat Sait Because oF 


Anaual Dividends. 

Management expenses limited by policy contract. 

Reserve d ited with State of Illinois. 

Anaual additions en Twenty Payment Life and Endowment. 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territery, address 
ZENO M. HOST, Diceeter of Agencies 
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sciously started a credit account in the 
books of the good will of the officials, 
that will bear interest beyond the legal 
allowance. 

The agent in the field should guard 
well the interests of his company, and 
should see to it that the business pre- 
sented gives promise of being profit- 
able. He should realize that it is his 
own house he is building, and that the 
responsibility for the result rests in no 
small degree upon him. His own repu- 
tation and success must rise or fall with 
that of the institution he helps to build. 
—Fidelity Mutual Bulletin. 





We cannot too forcibly or too often 
emphasize the fact that the best kind 
of life insurance should perform these 
three functions: 

1. Furnish absolute and immediate 
protection in case of death. 

2. Provide savings for old age. 

3. Embody benefits and safeguards 
against financial misfortune as you go 
along. 

Each one of these functions is abso- 
lutely essential. To eliminate one or 
two may defeat the best there is in 
life insurance. Annual dividend endow- 
ment insurance embodies them all. 
Many people think they should buy 
life insurance as they would buy fire 
insurance, and that they ought to get 
it at the cheapest temporary rate. That 
isn’t modern life insurance—it’s merely 
makeshift life insurance. If a person 
understands that there are all grades of 
policies running from assessment up to 
the investment policies, a quick study 
will convince the most skeptical that 
temporary protection, ninety-nine times 
out of one hundred, is unwise and thor- 
oughly expensive. 

Whether a man is married or not, he 
needs some life insurance. The root 
of the whole matter rests in “What 
can I yearly save to invest in so ideal 
a proposition as an annual dividend 
endowment policy, embodying any one 





or all three horns of a dilemma which 
may overtake me some day. Death is 
bound to come. Financial reverses may 
possibly not come upon me in my life- 
time, but I don’t know. Old age with- 
out privation is certainly the happy 
anticipation of all.”_—New York Life 
Bulletin. 





Take the football player for your ex- 
ample. Follow his methods. He uses 
every ounce of vim and vitality in his 
make up, and he works. From the 
moment the referee whistles for the 
line-up until the last second of the 
last half, he works. And although the 
brilliant man, the grand stand player, 
gets the most applause from the spec- 
tators, it is the steady man, the one wha 
can be depended upon at all stages of 
the game, who is chosen by the coaches 
for the hard games against strong 
teams, 

Liken your work to a football game. 
Aim to become the choice of the 
coaches in the hard contests; be a 
steady player. Be the man of whom the 
home office will say: “He is a pro- 
ducer; we can depend upon him to get 
his share of business every month in 
the year.” Play the game as he does, 
as though you liked it—The Security 
Agent. 


DID NOT UNDERSTAND 

One of our men tells this story on 
himself—it is too good to keep. He 
was soliciting a man in one of the 
southern tier of counties, and talked 
with him for three hours. Finally, the 
yokel (surely, that prospect must have 
been a yokel) said, “Naw. Don’t think 
as I want any today, come ’n see me 
s’m’other time. By-the-way, what ’d y’ 
say you was sellin’—fire insurance or 
life insurance?’—Stamina. 








Among all the good possessions a 
man may hold, life insurance has pre- 
eminent position. 















circles today. 


i f Company. 


country. 









Speak 

to each man 
personally who 
reads this “ad’’ he 
would be anxious to 
represent a Company that 

has unquestionably the most 
attractive proposition in insurance 


Unquestionably because recognized authorities 
on insurance have declared it to be absolutely 
one of the best and safest investment opportunities 
ever placed before conservative business men. 


Those who possessed the initiative to in- 
vestigate our offer are now representing this 
They agree that it is the most 
remunerative agency selling proposition in the 


The success of others should arouse you to 
action. Act QUICK! Call on me NOW! If unable to 
do so, a letter will suffice and be considered confidential. 


W.E.A. WHEELER, 
President 


Union National Life 


Insurance Company 


Heme Office 
Pennsylvania Building 


PHILADELPHIA, 
°ENN’A. 


But 










Could 









REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


THE INTERNATIONAL’S LIFE BOND AGENTS CONTRACT 


WITH MONTHLY SALARY 





Something entirely NEW in the agency line, securing the agent's work with 
PERMANENT LIFE INCOME 


CALL ON OR WRITE 


THE INTERNATIONAL LIFE INSURANCE CO. 
JOS. A. WALSH, Manager Hartford Bidg., CHICAGO 
1894 1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 








Unequalled in Splendid Achievement—Management Economical—Growth 


Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS. 


Surplus, $860,562 


1906—$1,226,696 $74,309 
Admitted Assets; 1907— 1,001,409 Surplus 27,775 
1908— 1,023,700 153,161 


Unusually Attractive Repaey Contracts—Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Buil ing. 


ACCENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 


Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and is meeting with exceptional success. 


Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 
DREXEL BUILDING, - - PHILADELPHIA, PA. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


roposition ever offered to the insuring and investing public. 
ive Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “e “e INDIANAPOLIS, IND. 


The Commercial Life Insurance Company 
of INDIANAPOLIS, INDIANA 


wants a good reliable man to take charge of its office at Evansville, Ind. 
Only men with good records need apply. Address 





We have the best 
Good 











ALBERT J. HELIKER, Home Office, President. 
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Questions and Answers 








Question.—I wish to ask if there are 
any of the old line life companies which 
write electric linemen, charging an ad- 
ditional premium, and if so, will you 
please give me a list. 

Answer.—There are only a few com- 
panies that write electric linemen. The 
New York Life, Equitable of New York 
and Fidelity Mutual write such risks 
by charging an increased premium. 

* * * 


Question.—Please give me names of 
a few companies that write joint life 
contracts to be used by copartners in 
a_ business. 

Answer.—Some of the comapnies 
that write such policies are the Provi- 
dent Life & Trust, Mutual Benefit, New 
York Life, Mutual Life, Equitable of 
New York, Penn Mutual, Prudential 
and Massachusetts Mutual. 


MR. BUCKNER CIVES SOLUTION 
FOR A SERIOUS PROBLEM 


Vice-President Buckner of the New 
York Life furnishes a suggestion for 
meeting a very common and serious 
problem. Although he figures out the 
result at the rates of his own company, 
it can readily be adapted to others. He 
says: 

“John Doe is 35 years of age. He has 
a wife, two children, and his mother 
to support. His wife is two years 
younger than himself, i. e., 33, and his 
mother is 60 years old. He carries 
$10,000 insurance, but realizes that, in- 
vested even at 5 percent, $10,000 would 
only produce $500 a year—far too little 
to support all four and educate the 
children, if he should die and his in- 
come of $3,000 per annum should be 
cut off. The $10,000 at death would 
nicely take care of and educate the 
children—but how about his mother and 
wife after the money was thus used, 
or in the meantime? 

“Invested at 5 percent it would take 
$20,000 additional insurance, costing 
$562.20 per annum, to give $500 addi- 
tion income to the wife and $500 to the 
mother—little enough to support each; 
but this premium of $562.20, together 
with the $281.10 he now pays, would 
make a total of $843.30, which he can- 
not pay out of his present income. 
This is a common picture, is it not? 

“Mr. Doe’s problem is this: ‘My 
childern should have the $10,000 ($5,000 
each) for support and education until 
of age, my mother should have at 
least $500 a year as long as she lives, 


Stock Salesmen 
Wanted 











and my wife should have an income 
after I die, of at least $500 as long as 
she lives; how can I do it out of my 
$3,000 salary?’ 

“This is the solution: 

(1) Let the children have the full 
insurance now carried—$5,000 for each, 
costing at ordinary life rates, at age 
35, $281.10, less dividends. 

“(2) Make a contract under which 
if he dies and his wife survives him 
the company will pay to the wife $500 
a year as long as she lives; this will 
cost $128.70 a year—no dividends—no 
surrender values—no loans—just like 
fire insurance. 

“(3) Make another contract under 
which if he dies and his mother sur- 
vives him the company will pay to the 
mother $500 a year as long as she lives; 
this will cost $60.75 a year—no divi- 
dends—no surrender values—no loans— 
just like fire insurance. 

“Total cost of the new contracts, 
$189.45. This he can pay. Lots of 
such cases in the world. Is there a 
market for such contracts? 

“The plan is not as good for children. 
It is especially adapted for the sole 
protection of a wife, or mother, or some 
‘dependent’ who is near the age of the 
‘provider’ or older.” 





OPPORTUNITY 


Some wise man (Mark Twain, I 
think) has said that while opportunity 
knocks at each man’s door at least 
once, the man inside has no right to 
expect the panels to be kicked in. The 
best way is not to wait inside at all, if 
you are in the life insurance business. 
In this business, more men have made 
a failure from hanging about the office 
and dawdling over their mail than in 
any other human occupation. When 
you want to meet opportunity, in the 
life insurance business, the only sure 
way is to get out on the street and 
make an earnest, diligent, systematic 
search.—Jefferson Wallace. 

















Connecticut General Life 
Insurance Company, ot Harttora 


Assets Over : : $8,000,000 


Superior Policies at Lowest Rates. 
Write for Agency. 


Dr. H. C. Castor, Manager 
153 La Salle Street, Chicago 





























§ One Million Dollar Casualty 
and Life Insurance Company. 

Biggest in the South. 

Home Office in Memphis. 

500 strong letters of Endorse- 
ment from Stockholders among 
leading Bankers, Manufacturer 
and Merchants. 

§| Write with references, present 
and past connections, to 








Unsurpassed Record for 1908 


New and Up-to-date Policies 
for 1909 


MICHIGAN STATE LIFE 











Great Southern Insurance 
Company 


.Field Headquarters 
James Bidg., Chattanooga, Tenn. 


or 


INSURANCE COMPANY 


Attractive contracts for ex- 


clusive territory to reliable 
producers. 


ADDRESS THE HOME OFFICE 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














American Central Life 
Insurance Company 


INDIANAPOLIS; INDIANA 


Assets . > ” - - - = §$ 2,118,200 
Surplus Security to Policy-Holders : 327,005 
msuranceinforce = “ - - - 24,521,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an ampunt exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write to- 
day direct to the Company. 


THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 











CITIZENS LIFE INSURANCE COMPARY 


Louisville, Kentucky 


W. H. GRECORY, President 
The Very Name THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The bus 
getter will appreciate the advantages. 








To the agent contemplating a permanent connection, address 


_ THE COMPANY, - Columbus, Ohio 
Commercial Life Insurance Company £#154°° 


HAROLD DYRENFORTH, President 
Ineorporated under the Laws of the State of Illinois 








Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 








Memphis Trust Bidg., Memphis, Tenn. 


Detroit, Michigan 


Good territory open in Illinois and Minnesota 
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